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Warn uuvccpleb. Output Limit 174,122; 


OfFord Stoppages 


Lewis’ Mine Strike Puts 


Bright-Work Ban Is Jan. 1 




























south America Heard From Him Behind Eight-Ball 
At Convention 
_ By . Annual ASI Show Cancelled; End DeLuxe Cars, 

Chris Sinsabaugh |} ,,.,,,. On Sevice Front S M * l OPA Advoeates 
' — cate Se pia ponsors Meet Separately elie dakad oo 2 

gANKSGIVING — with its tur- - Failing to reach ement for conduct of th A "Te ee 

oY ee ae re oT a By arty A. Syiieme ——s Industries Show, scheduled for Feb 16-21 in Atlantic City, the 1942-Model Designs; 

ne ; ree i 

one) with Papa and Mama} DETROIT.—With the out- Equipment Manufscturers Asm, and Motor "& Tquipment Wholessiers Shortage Cited 
' mond, = = f ate break of the strike in the at aa cancellation of the show last week and a On Dealer Front 
Shaker Heights, O., watching captive coal mines relegating ference "Dee. 11-18 “in Chienge, walle MEMA -_ OME WA will hold Dealers face battle for 


existence, OC BAYE ....-5- 
Show cheers Pit burgh dealers. 10 
U. S. payrolls continue rise.... 2 


John L. Lewis to a back 
seat, the contemplated battle 


aly to see I don’t sneak an- 


concurrent ti i : 
Y its abl bird commet hele nt conventions at Chicago in February. Following are details 


get sentimental —and even &| at last week’s CIO convention here NSPA Sets MEWA Cites 
reminiscent — with a column to| between Lewis and Philip Murray Conclave Disagreement B i 


out. In these moods, I paw 


the leadershi 
tm the notebook and decidel foie t. matensie ani Moen 


DETROIT.—Climaxing a year of} CHICAGO.—Following a meet- DETROIT.—A limit of 


failed to materialize, and Murray 
was reelected Friday by acclama- 
tion. 


Although the union agreed to 
support the coal strike, after a 
strong appeal by Murray, Lewis 
was left in a bad light in the eyes 
of the majority of the defense- 
minded delegates. Much contro- 
versy developed early in the week 
before the support was_ given, 
since many felt such a decision 
would not go hand-in-hand with 
the union’s stand in favor of the 
defense program and might bring 
about anti-labor legislation. 

This action was followed by the 
unanimous approval of the gov- 
ernment’s foreign policy and the 
adoption of a resolution pledging 
all-out aid to the defense program. 
Some were of the opinion that had 
Lewis’ coal strike been averted, 
more concrete action would have 
been forthcoming in regards to 
National Defense strikes. 

Speaking before a banquet in his 
honor Thursday night, Murray 
called on UAW-CIO leaders and 
the membership to put an end to 
the slowdowns and wildcat strikes 
in the Rouge plant of the Ford 
Motor Co. 

Murray referred to the Ford- 
UAW contract as the most perfect 
labor-management relationship in 

(See LABOR, Page 16, Col. 1) 


Oct. Consumption 
Of Rubber Tops 
Sept. by 12.6% 


NEW YORK.—October consump- 
tion of crude rubber by domestic 
rubber manufacturers was 60,418 
long tons according to statistics 
released last week by the Rubber 


Assn., Inc. Con- 
5 to be the Manufacturers ’ 
Satehasgeter eh tee unusual Owen |sumption during October was 12.6 


| . nt above September and was 
Fangnatic. ie “ear VER Se Se 13 percent above October a year 
sand speeds.” : 




















































make it a bit of both, filling up 
chinks with this and that, ex- 
ble in holiday time. So I start 
ting the embers of memory, one 
my failings. . 


THE FIRST raking turned up 
historic Vanderbilt Cup, which 
mes news again through the 
ting of a picture at the recent 
meeting of Automobile Old 
Inc., in New York, and 
h is reproduced elsewhere in 
issue. The camera had been 
pped on the presentation of a 
ation to William K. Vander- 
jr. prominent railroad man 
as always, in recognition of 
contribution to motoring in the 
i days. It is the first modern 
ure of him I have seen. 


Participating in the ceremony 
other veterans like Honorary 
esident Dave Hennen Morris, 
me of the aristocratic but en- 
‘tusiastic motorists who pioneered 
hat this industry should become 
ul-powerful and who was United 
"States ambassador to Belgium at 
cme time; George Conrad Diehl. 
‘former president of the American 
‘Automobile Assn. (he was just 
‘George C. Diehl in those days) 
‘whose long and continued ad- 
jvocacy of good roads has been his 
‘contribution to the cause; J. Frank 
Z a, who, with his brother. 
Charles E., built America’s first 
‘gasoline car (there’s been an ar- 
‘gument lately as to which of the 
‘rothers is entitled to priority 
jcredit, much like the question: 
‘which came first, the hen or the 
gg). J. Frank later built the 
Stevens-Duryea, one of the first of 
the sixes; and Ray M. Owen, who 
‘in his early days as an automobile 
‘distributor took over the national 
output of Reo and merchandised 





0. 
a imports for October totaled 
72,222 long tons according to the 
U. S. department of commerce. 
This represents a decrease of 13.1 
percent under September and is 3.3 
percent under October, 1940. 

Total domestic stocks at the end 
of October, including government 
reserves, totaled 454,711 long tons. 
This is 4 percent under Sept. 30 
stocks, but is 93.20 percent over the 
stocks estimated for Oct. 31, 1940. 

Stocks in the hands of the United 
States government Oct. 31, were 
265,739 long tons—an increase of 
9.2 percent over Sept. 31, this year. 

Stocks afloat for United States 


2 se 8 

I VENTURE the belief that this 
citation will be one of the most 
‘valued possessions of this scion of 
‘early American wealth, who was 
born with the legendary silver 
spoon in his mouth, but which did 
not prevent him from’ amounting 
to something. Young Vanderbilt 
jcame into the motoring picture at 
‘the turn of the century when only 
the rich could afford to own the 
Primitive but costly automobile 
‘which had succeeded the crude 
(See SPARKS, Page 23, Col. 1) 





In This Ussue ‘ porte on Oct. 31 were 172,633 long 
ns. 
Automotive Washington --" “Page » Reclaimed rubber consumption 
FOB Factory ..-.----.°°°'"* Pare ig || during October totaled 25,009 long 
Froduction. This Week * sages {4-16 ||tons; production, 26,560 long tons; 
on aoe. 17 || and stocks on hand Oct. 31, 38,604 
Used long tons. 


defense effort in the automotive 
maintenance industry, wholesalers 
and manufacturers affiliated with 
the National Standard Parts Assn. 
will meet Dec. 11-18 in Chicago for 
the NSPA Industrial Defense Con- 
ference, a new type of trade get- 
together designed to meet present- 
day conditions. Sessions will be 
held at the Hotel Sherman. 

Jobber and manufacturer execu- 
tives only will be invited to the 
conference, according to C. D. Mc- 
Kim, NSPA executive vice-presi- 
dent. The entire program, he said, 
is being developed with one objec- 
tive in mind—to provide a clearing 
house for defense information and 
discussion of production and dis- 
tribution problems created by the 
national emergency. 

The NSPA plan for dedicating its 

(See NSPA, Page 14, Col. 5) 


Moock to Speak 
At Convention 


Of Minn. Dealers 


MINNEAPOLIS.—(UTPS) .— The 
annual convention of Minnesota 
Automobile Dealers Assn. will be 
held here Nov. 24-25, it was an- 
nounced last week. Harry G. 
Moock, vice-president of Plymouth 
Motor Corp., will be principal 
speaker. 

Profit possibilities in the automo- 
bile business during the serious 
curtailment in the manufacturing 
of new automobiles will be the 
chief topic of discussion at the two 
day parley, H. M. Whisman, asso- 
ciation secretary said. 

Other speakers will be Charles 
W. Bishop, general counsel of the 
National Automobile Dealers Assn.; 
Edward Payton, market analyst; 
W. H. Ferguson of the H. K. Port- 
er Co.; Arnon N. Benson, pub- 
lisher of Market Record; H. A. 
Turnstrand, vice-president of the 
Minneapolis Iron store, and W. S. 
Taylor of the Weaver Mfg. Co. 


The Top Ten 


ae oe CARS 
ported in Sct ee ay Todor: 
1940 


Make Pos. 
1—790,770 Chevrolet 659,287— 1 
2—536,576 Ford 421,627— 2 
3—405,678 Plymouth 346,241— 8 
4—272,359 Buick 224,3884— 4 
5—253,135 Pontiac 176,960— 5 
6—204,598 Olds 151,382— 7 
7—190,619 Dodge 159,000— 6 
8—129,306 Chrysler 75,889— 9 
9— 98,781 Stude. 80,875— 8 
10— 81,081 De Soto 56,549—138 

Total All Makes 
8,317,934 2,646,689 


For complete standing of all 
makes, see Page 19, this issue. 





ing of the presidents of the MEMA, 
MEWA and NSPA here, in an ef- 
fort to find a common ground for 
working together so ASI Show de- 
velopments would not result in 
wholly separated meetings of the 
associations and separate shows 
when the defense emergency is 
over and, because of failure to 
achieve such common ground, the 
MEWA and MEMA announce they 
will hold concurrent conventions, 
with one or more joint sessions for 
discussion of matters common to 
all manufacturers and wholesalers, 
at Chicago in February, details to 
be announced later. 

MEWA’s announcement to the 
effect follows: 


“When the recent poll by the 
ASI Show Committee, on whether 
the show originally scheduled next 
February at Atlantic City should 
be held, was in process MEWA 
President Tonkin suggested to 
Messrs. Kerans and Patterson, re- 
spective presidents of the MEMA 
and NSPA, that the three get to- 
gether to take concerted action as 
seemed best in light of the result 
of the poll. The suggestion was ac- 
cepted and the presidents met here. 

“A majority of MEWA members 
voted in favor of a show, but the 
vote of the members of all three 
associations was conclusively 
against a show. The MEWA in- 
tends to abide by the result, both 
in letter and in spirit. It has not 
at any time had any intention to do 
otherwise, despite apparently in- 
spired propaganda to the contrary. 

“In order to prevent imposing 
upon the trade two or more wholly 

(Continued on Page 7, Col. 1) 


Post War Cushion: 
















customary warning that “there is 


174,122 on new-car produc- 


tion for February, 56 percent 
below the 396,521 units as- 
sembled in February of 1941, 


was set Wednesday by OPM in a 


session with the industry’s Auto- 
motive Defense Advisory Com- 


mittee. 
The quotas were issued with the 






February Quotas 


Following are the February 
passenger car allotments by 
companies, compared with pro- 


duction last Feb : 
uction ebruary: 
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otal other companies ... 24,65! 
GRAND TOTAL ........ 174,122 





no guarantee that sufficient ma- 
terials will be available to meet the 
maximum production allowances,” 
which took on added significance 
in view of the captive coal mine 
(See OUTPUT, Page 23, Col. 1) 


Toll Superhighway to Stretch 


Across Nation Set in Motion 


Special to Automotive News 

ATLANTIC CITY, N. J.—Plans 
for construction of a master super- 
highway stretching 3,100 miles 
across the continent, the 50 to 100 
billion dollar cost of which would 
be financed through toll-amortized 
bonds, were set in motion at a 
conference here of United States 
Senators, Representatives, road 
experts and business leaders. 

Appointment of a 10-member 
committee, headed by Paul B. 
Reinhold of Pittsburgh, first vice- 
president of the American Road 
Builders Assn., was authorized to 
outline future action, such as se- 
lection of the most advantageous 
route, proper legislation, financing 
and feeder highways. 

The proposed superhighway 


would be a post-war construction 
program to provide employment in 
the immediate period after the 
emergency and to serve as a great 
commercial link between the East 
and West. 

Asserting that the proposed fed- 
eral toll highway was “no silly 
dream,” Walter A. Jones, chairman 
of the Pennsylvania Turnpike 
Commission, said the project could 
be financed by bonds sold to the 
public, with interest guaranteed by 
the federal government. Charges 
for use of the road would retire 
the bonds, in the same manner as 
the system being used for the 
turnpike, he said. 

“If handled the right way, the 
government would never be re- 

(Continued on Page 18, Col. 1) 
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ue to Expand in Septembe 


Nation’s Payrolls Contin 


Increase Found Attributable 
To Agricultural Activity 


Special to Automotive News 
WASHINGTON. — Despite rela- 
tive stability of industrial produc- 
tion, flow of income payments to 
individuals in the U. S. continued 
to expand during September to a 
total of $8,099,000,000, the U. S. De- 
partment of commerce finds. Even 
after allowance for seasonal influ- 
ences, the department’s index of 
total income payments advanced 
2.1 points, from 134.8 in August to 
136.9 in September (1935-39=100). 
The 2.1 increase in the Septem- 
ber index compares with the rise 
of 1.5 points recorded for August 
and the average gain of 2.0 points 
during the first eight months of 
this year. The adjusted dollar vol- 
ume of income paid out to individ- 
uals in September represents an 
annual rate of $92,000,000,000, the 
highest on record and substantially 
greater than the actual aggregates 


U.S. Ponders Suit 
For Divorcement 


Of GM and GMAC 


WASHINGTON.—With the U.S. 
Supreme Court’s refusal to con- 
sider General Motors’ second peti- 
tion for a review of the corpora- 
tion’s conviction of violating the 
Sherman anti-trust law in con- 
nection with automobile financing, 
it was learned here last week that 
the U. S. justice department in due 
course will press its pending civil 
suit asking for complete divorce- 
ment of GM and its subsidiary, 
General Motors Acceptance Corp. 

The divorcement suit, filed in 
Chicago a year ago, followed the 
1939 conviction of GM and three 
wholly-owned subsidiaries—GMAC, 
General Motors Sales Corp., and 
General Motors Corp. of Indiana. 
The case has never been brought 
to trial, the justice department ap- 
parently awaiting favorable de- 
cision of the supreme court. 


If GM should win the civil suit, 
it is possible that Ford and Chrys- 
ler—which had signed consent de- 
_ crees in 1937 to cease “coercing” 
dealers into using their associated 
finance companies—could set aside 
that part of the decrees which 
prohibits them from owning finance 
companies. Carrying the possibili- 
ties further, it would then be pos- 
sible for GM to sign the Ford- 
Chrysler type consent decrees with 
the sole exception of provision 
barring finance-company owner- 


ship. 
s * & 


GM Sales Corp. 
To Be Dissolved 


DETROIT.—General Motors Sales 
Corp. will go out of existence after 
Jan. 1, it is learned, and this Gen- 
eral Motors subsidiary’s duties and 
personnel will be absorbed by the 
parent company. 

The dissolution will have little 
effect on the setup within the cor- 
poration, since it is said to be only 
a legal stratagem. 





of $75,700,000,000 and $82,400,000,000 
for the peak years of 1940 and 1929, 
respectively. 

The income gains in previous 
months of this year resulted chief- 
ly from steady advances in indus- 
trial production generated by the 
rearmament program, but the Sep- 
tember rise in the index of ad- 
justed income payments reflected 
mainly the sharp increase in agri- 
cultural income. In contrast to the 
increase of 2.1 points in the ad- 
justed index of total income pay- 
ments, the department’s index of 
non-agricultural income advanced 
only seven-tenths of one point dur- 
ing September. 


Payrolls in the key industries 
handling the greater part of de- 
fense orders continued to expand 
in September, but the increase for 
all manufacturing, mining, and 
construction industries combined 
was only slightly greater than the 
usual seasonal proportions. 

Income payments during the first 
nine months of 1941 aggregated 
$64,332,000, an increase of 17 per- 
cent over the $54,998,000 paid out 
during the same period of 1940. 
This increase was _ attributable 
mainly to a 21 percent increase in 
salaries and wages, centered large- 
ly in the commodity-producing in- 
dustries, where output has expand- 
ed rapidly in response to the de- 
fense effort. Entrepreneurial in- 
come (the income of owners of un- 
incorporated businesses) was 14 
percent above its 1940 level during 
the January-September period of 
this year, and dividends were up 
10 percent. The net income of farm 
operators, the largest component 
of entrepreneurial income, has so 
far in 1941 risen one-fourth above 
the level of the first three-quarters 
of 1940. 

The sharp rise in the dollar vol- 
ume of income payments to indi- 
viduals during the first seven 
months of this year was offset only 
to a small extent by higher prices. 
During the period as a whole there 
has been a steady increase in “real 
income.” The gains in the adjusted 
indexes of income payments for 
August and September, however, 
were approximately offset by ris- 
ing prices, and the real purchasing 
power of consumer incomes was 
no larger in September than in 
July. The real volume of non- 
agricultural income showed a 
marked decline from August to 
September, the first such decline 
since the early months of 1940. 





Akron Dealers Strive 


To Clear Up Confusion 
AKRON.—The Akron District 
Automobile Dealers Assn. is put- 
ting on an advertising campaign 
with the cooperation of the used 
car dealers, finance companies and 
banks, according to R. L. Arnett, 
president. 

This program consists of bill- 
boards and newspaper copy which 
reads as follows: You can still get 
up to 18 months to pay for an 
automobile and service repairs— 
no new tax on used cars. 


News Roundup .. . 


CURTAILMENT—OPM puts a limit of 174,122 on new-car production 
for February, 56.1 percent below the 338,521 units produced in February 


1941, and comparing with 


204,848 set for January. 


“Big Three’ com- 


panies took an overall cut of 59.3 percent, while independents’ reduction 


averaged 15.7 


ercent. Quota for Aug. 1 to Feb.. 28 is 1,402,187 cars, 


39.7 percent below the like period of year ago. See story on page 1 
BRIGHT-WORK—Acceding to requests of car makers, OPM delayed 

till Jan. 1 the deadline on bright-work cars. Companies will be per- 

mitted to use fabricated ty work for 15 additional days, while after 


Jan. 1 they may use any 


eftover material provided it is painted or 


treated so as to ‘‘lose identity as bright finish permanently.’’ See story 


on page 1. 


LABOR—Turning their backs on John L. Lewis, CIO convention dele- 


gates reelected Philip Murray president b 
warned the UAW-CIO that slowdowns an 


acclamation Friday. Murray 
wildcat strikes must stop at 


the Ford Rouge plant if the UAW is to preserve the ‘‘finest contract 


ever.”’ See story on page 1. 


TRUCKS—OPM is understood to be considering a reclassification: of 
trucks for priorities, which would make possible increased output of 
medium-sized units, it is believed. See story on page 9. For other truck 


news, see pages 9 to 17. 


ASI SHOW—Disagreeing over conduct of the annual Automotive Service 
Industries Show, the three sponsors—NSPA, MEMA and MEWA—cancel 
exposition set for February in Atlantic City and decide to hold separate 


conventions. See story on page 1. 


SERVICE—Detroit dealer places profit burden on his service depart- 


ment. See story on page 20. 


USED CARS—Stocks of used cars drop to a 35.4-day supply in Chicago. 


See story on page 20. 











“PRODUCT” was the subject of a Studebaker meeting held in South Bend 
last week. Studebaker engineers explained and demonstrated the mechanical 
features of 1942 models to the home office sales staff and members of Stude- 


baker’s advertising agency. 


Left to right are 


W. H. Fetridge, of Roche, 


Williams & Cunnyngham, Inc., Studebaker’s advertising agency; T. E. Vaew, 


electric engineer; C. 8S. Fletcher, 


Churchill, assistant research engineer. 


Churchill, addressed the group. 


Studebaker sales manager, 


and H 


Ten engineers, including Wagar and 


AAA Conclave Maps Plans 


For Protection of Car Owners 


WHITE SULPHUR SPRINGS, 
W. Va.—Problems of the American 
motorist arising out of the national 
defense program constituted the 
theme of the 39th annual conven- 
tion of the American Automobile 
Assn. here. At the final session, 
Thomas P. Henry was unanimously 
reelected as president of the as- 
sociation. 


Highlights of the 
were as follows: 


A five-point program of all-out 
protection for motor car owners 
and users during the period of 
emergency drafted by the AAA’s 
committee on consumer relations, 
headed by Judge A. G. Newcomb 
of Cleveland was offered to the 
more than 500 delegates for adop- 
tion. 


Work against the misconception 

on the part of many—including 
government officials—that the pas- 
senger car is merely a “pleasure 
vehicle” and can be taxed and re- 
stricted as a luxury. 


Seek maintenance of a high 

priority rating for passenger car 
replacement parts. 

Bring about establishment of 

adequate training courses that 
will assure a plentiful supply of 
automobile mechanics. 
4 Keep a continual watch on 

prices of things motorists buy 
and prevent large-scale, uncalled- 
for increases. 

Insist that when curtailments of 

materials or facilities are or- 
dered, the burden be spread equit- 
ably over all consumers of such 
commodities and not confined to 
passenger car users alone. 

The association also went on 
record as advocating the repeal of 
the new annual $5 federal automo- 
bile use tax which it assailed as 
“unscientific, unsound, inequitable 
and thoroughly unjustifiable.” 

The country’s total annual ve- 
hicular mileage will be doubled 
within the next 20 years if sub- 
stantial progress is made in de- 
veloping adequate road facilities 
and the greatest challenge is the 
elimination of traffic congestion in 
cities, Paul G. Hoffman, president 
of the Studebaker Corp. and the 
Automotive Safety Foundation, de- 


convention 


Ingold Hopes to Continue 
His Discount on Parts 


SAN FRANCISCO. — Reversing 
the usual trend at this time, Ernest 
Ingold, president of Ernest Ingold, 
Inc. (Chevrolet), has dispatched 
letters to parts customers indicat- 
ing his hope “to: be able to con- 
tinue to supply you with whatever 
you require on the same basis of 
discount, including quantity dis- 
counts.” ‘, 

“Whether this hope can _ be 
realized or not, still remains to be 
seen, but we are going along with 
you just as long as we can,” In- 
gold’s letter says. 


clared in his address to the con- 
vention. 


Pointing out that traffic conges- 
tion in cities is the major factor 
in the inefficient and unsafe move- 
ment of highway transport, Hoff- 
man said, “It’s high time that the 
city planners, the housing authori- 
ties and highway planners get to- 
gether,” adding that the policy of 
developing housing projects with- 
out related highway planning is a 
short-sighted one. 

Sidney D. Waldon, head of the 
AAA’s highway and legislative 
committee, in his report to the 
convention declared that while the 
country has been engaged in an 
all-out defense effort for two years, 
delay and confusion has marked 
the attempt to secure strictly de- 
fense roads.and many sections of 
important highways are far below 
the requirements for an increasing 
volume of defense movements 
superimposed on already heavy 
civilian traffic. 


Declaring that the “experience 
of the last World War and the 
disastrous results of a breakdown 
in highway transportation in other 
countries are seemingly being 
ignored,” the AAA report, after 
reviewing the activities of federal 
administrative and legislative 
agencies to assure a defense high- 
way program, said: 

“The fact remains that urgently 
needed access roads to military 
establishments and defense plants 
have not been built. In addition, 
the opportunity to use further 
funds in removing critical de- 
ficiencies on the strategic network 
during the past season of normal 
highway construction has_ been 
lost.” 

An all-time high membership 
record was reported by Russell E. 
Singer, AAA general manager. 

Singer told the delegates that 
the organization through its vari- 
ous clubs, branches, and divisions 
throughout the country, now had 
a membership of 1,150,000, repre- 
senting a net gain of 12 percent 





Young Named 
Aide to Curtice; 
Other Changes 


FLINT.—Major changes and pro- 


motions in the Buick manufactur-§ 


ing organization, growing out of# 
the steadily in 
creasing volume 
of defense opera 
tions undertake 
by this divisio 
of the Genera 
Motors Corp. 
were announced 
last week b 
Harlow H. Cur 
tice, genera 
manager. 
O. W. Young 
formerly genera 
manufacturing 
manager, has been named execu 
tive assistant to Curtice in charge 
of all manufacturing, a new post 
which has been created to co 





O. W. Young 


ordinate all Buick manufacturing 
operations, both automotive and 
defense. 


W. M. Larke, formerly genera 
superintendent, becomes manager 
of manufacturing in charge of al 
Flint operations. B. H. Newell 
formerly assistant general super 
intendent, is appointed genera 
superintendent in charge of auto 
mobile production. A. R. Middle 


ton, formerly superintendent of thaf;. 


sheet metal plant, becomes assist 
ant general superintendent of auto 
mobile production. 


Succeeding Middleton as - super 


intendent of the sheet metal plan€y 


is James Langford, formerly nigh 
superintendent of that manufac 
turing department. Fred Letts, fo 
the past several months in charg 
of aviation engine manufacturing 
operations in Buick’s Flint plants 
has been made general superinten 
dent of all Buick defense produc 
tion in Flint, both on Pratt & 
Whitney operations, as well a 
tank and other defense productio 

Assistant general superintenden 
of defense operations will be Fred 
W. Moore, formerly superintenden 
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noth 
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of the Buick tool room. Succeed4ytyrg 


ing Moore will be Norman Harve 
formerly assistant in that depart 
ment, while Henry Jackson ha 


been named assistant tool roo there 


superintendent. 
Fred Pyper, 


_ phat 
master mechanicjmate: 


has been named general mastef¢ysiy 
mechanic directing this importan€jpstrs 


phase of all 


Buick operationss price: 


automotive as well as defense. IMAlbm 
the post of master mechanic Of of de 
all Flint operations will be Homeft dgcy: 
Schultz, formerly assistant mastet one 


mechanic. He will be assisted b 
James H. Nelson. 

John A. Holik, formerly assist+ 
ant superintendent of the axl 


‘plete 
rent 
factu 


plant is named to the new post of | 
Blac: 


tank manufacture, while F. W; 
Hertrich 
engineer of tank manufacture an 
Stephen A. Bendure, chief in- 
spector of this division. Frank AJ 
Henny, formerly general forema 
in the axle division, becomes as 
sistant superintendent of tank pro 
duction. Carl A. Savage is name 


assistant superintendent of th 


is appointed Given 


Hé 
lo 


. 


4 
the 


rt 


axle plant replacing Holik in that are 


factory. 


‘Dealers Tell Me,” by John 
Munn, is an open forum for 
expression of dealers’ opinions. I 


over the same date a year ago. 'appears weekly in Automotive News 





ALL SECTIONS of the country were represented last week when De Soto to th 
regional yaeune rs met in Detroit for the principal purpose of discussing plans 
0 


to aid De So 


-Plymouth dealers in aetttag 
While here they were the guests of C. E. Bleicher, vice-president and 
manager of De Soto, on an inspection tour of Chrysler Corp.’s De Soto 


and handling service business. 
eneral 
Jarren 


Avenue bomber plant which Bleicher also manages. 


emer 
for 

strat 
dustz 
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nd pro-§ 
ifactur-gIS column conductor had 





Out off] nothing to do with the Album 
ily in-4gion of Automotive News, pub- 
volumé@iixed recently. He was surprised, 
opera~.refore, to be snowed under with 
ertake spondence from many of our 
livision. aiers, all of whom were very 
Bion aplimentary about the service 
OTP-sis special edition renders, and 
louncedi continue to render the in- 
ek bYhaw 
. oan This Album section really con- 
ituted a joint catalog of the 
Young oducts of all manufacturers. 
genera Keccording to my dealer readers, 
turingmaving such literature available 
execual’ Very important during this 
charge jicular year. Dealers and 
W post en both have faced a sell- 
to co market in recent months, 
cturingwad they have sold cars largely 
e ange the price basis. From here out, 
wever, With curtailed produc- 
zeneraféen, real salesmanship will have 
anageg@ be employed—and real sales- 
of alfmanship is salesmanship by com- 
Newelljparison. Unless the dealer or 
super epsman is familiar with what 
yeneragee is selling against he cannot 
’ autogsll by comparison. 
fiddle = 
of thd?;,. 
assist es Data 


f autogm Competition 
THEREFORE, this Album which 


supers sets forth the advantages of all 
| plan€ars produced by this industry in 
nigh makes it possible for each 
nufactijesman to be as fully acquainted 
ts, foMith his competition as he is with 
charg advantages of his own par- 
turingiey car. Salesmen tell me they 
plantsfant to know the features of their 
‘intentmpetitors’ product, not so they 
roductm tear them down, but to let the 
att Simpeting car stand at 100 per- 
ll @%snt, and then build up their own 
ictionixake from that point. 

enden€ Quite a few correspondents 
Fre@iaigg point out the value of this 
nden€aibum as a piece of selling liter- 
cceedfiture in the used car lot next 
arveYivear and every year thereafter. 
‘“~ Many of them point out, that for 


2 }8Sthe first time in the industry, 
TOOM¥there has been published a book 

y eliminates all extraneous 
hanicjmaterial and concentrates ex- 
nastef¢usively upon the features, il- 
ortan€justrations, specifications and 
itionsf prices of all automobiles. This 
se. INfAlbum, then, by the consensus 
‘ic Off dealer opinion, is an historical 
lomet document which sets forth in 
1astefene piece of literature, com- 
od b ‘pletely and concisely, the cur- 

., rent bid of all automobile manu- 
— facturers for the consumer dollar. 


a +, - 
»st o 


. WBlackout Cars 
sionay) ill Please 


“ind] HAD the pleasure recently of 
1k Al* looking at some of the new 
eman with bright parts eliminated 
s assthat are to be shipped, according 
- pro the government edict, after Dec. 
amed. 

the I think dealers and the public 
that are going to be pleased with 


‘these cars. This conductor prob- 

‘ably has always differed from a 
n ©, 800d many sales managers who 
tha Seem to think the public de- 
It mands a lot of bright work, and 
has always felt that a clean, 
sleek-looking car—a car with 
only a few bright parts so it 
uld easily be cleaned and main- 
ed—is better than a car with 
the expensive decorations up 
in front, the first part to be 
ged in a minor collision. 

* * * 










ESE cars I have: looked at 


ta- 
appear to be real transpor 
n "alie —_. qa functional car 


is hung @ 
Badgets. While it changes the 7 
Pearance, it won't take long - 
the public to become ae 
Soto to them. I predict that after . 
— tmergency is over, and the nee 
neral i f the use of 
neral or curtailment 0 - 
irren strategic material. is gone, _= 
dustry will continue with 


Dealers’ or salesmen’s comments, questions 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 
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Dealers tell me 


By John 0. Munn 











or requests may be 











beautiful, sleek-looking, 
maintain cars. 

I want to point out, however, 
that the changed external ap- 
Pearance of the car is immedi- 
ately going to remind prospects, 
more than ever before, of the 
talk of substitutes which we as 
an industry gave them when we 
were selling 1941 models. These 
birds are going to come back to 
roost with us now, and after 
Dec. 15 dealers and salesmen 
want to be prepared to sell not 
only the changed external ap- 
pearance of the car, but they 
should have selling talks strong 
enough to overcome any resist- 
ance on the part of the public 
that may be fearful of all sub- 
stitute materials in the 1942 cars. 
We all know 1942 cars are not 
“ersatz” products, that such sub- 
stitutes as have been made have 
been improvements rather than 
detractions, that materials now 
used are as good as, or better 
than, materials they have re- 
placed. 


Factory Aid 


Urged 

FTER these new cars, with 

bright parts eliminated, put in 
their appearance, salesmen and 
dealers must be prepared more 
than ever to convince the public 
that the performance of these sub- 
stitutes is beneficial to the con- 
sumer in terms of real usefulness 
to them. I think it is the obliga- 
tion of any manufacturer to put 
out literature definitely telling 
where substitutes have been made, 
and making it a feature rather 
than a disadvantage. This written 
authoritative statement by manu- 
facturers is necessary to support 
the individual statement of the 
dealer or salesman. 

Some members of this trade 
feel that because progressive 
curtailment is going to be en- 
forced we will have an easy sell- 
ing job to take care of such cars 
as may be available. They think 
because there will be more work 
and higher payrolls that people 
will buy anything they can get. 
This, to my mind, won't be true. 


easy-to- 


Buyers’ Strike 


May Develop 

UTOMOBILE customers are 

hesitating right now. They 
have been told for many months 
about these substitutes to come, 
and they are therefore afraid of 
substitutes. If we permit this at- 
titude to grow, our industry will 
develop a _ real buyers’ strike. 
People will wait for a year or two 
until products without any re- 
strictions whatsoever are being 
made again. 

Therefore, it is up to all of us 
to prove that with these sub- 
stitutes our product is better 
than ever before. We must pro- 

(Continued on Page 22, Col. 3) 


On the House . 






rs 


ickets. 
Chrysler dealer, celebrated his birthday the other day, 
chagrined to find his place of business being picketed. However, chagrin soon 
gave way to a grin when he found that the pickets were carrying signs in- 
viting everyone to come in and “buy from Glenn.” 


HERE’S A NEW _ idea in 








When Glenn B. Austin, Los Angeles 


he was somewhat 


Kansas Dealers Pledge Aid 
To NADA’s National Drive 


HUTCHINSON, Kans. — More 
than 300 new car dealers of 
Kansas gathered here Nov. 12-13 
to take inventory of the problems 
that pace the automobile industry. 
The convention was the greatest 
annual meeting in the history of 
the Kansas Motor Car Dealers 
Assn., according to A. D. Rayl, 
chairman, who was assisted by the 
entire Hutchinson dealership. 

Dealers from all sections of the 
state heard L. C. Cargile, presi- 
dent of National Automobile Deal- 
ers Assn.; Frank Herrick, man- 
ager of Michigan Automotive 
Trades Assn., and William Phillips, 
of the Federal Reserve Bank of 
Kansas City. 

Following Cargile’s plea_ that 
only by unified efforts could the 
dealers of the United States pro- 
tect their interests and also re- 
main in a position to give patriotic 
service to this nation in its hour 
of need, the entire membership 
pledged full support to the NADA 
in its effort for the preservation 
of American liberties and ideals. 
Both moral and financial support 
were extended in full measure. 

Officers elected to head the as- 


Montana Dealers 
Elect Bergen to 


Assn. Presidency | rian 


MISSOULA, Mont.—Montana 
Automobile Dealer’s Assn. has 
elected Clyde A. Bergen, of Helena, 
president; Roy Anderson, of Boze- 
man, first vice-president, and C. 
J. Williams, of Billings, second 
vice-president. 

Other members of the board of 
directors are Harry Hendrickson, 
Kalispell; H. W. Stoutenburg, Mis- 
soula; Roy Murray, Butte; Paul 


Seese, Great Falls; Harris Olson, | ¢ 


Havre; Elmer Olson, Lewistown; 


Peder Moe, Poplar, and G. W. 
Yoder, Sidney. John J. Jewell, 
Helena, was elected  secretary- 


treasurer. 


ODAY’S THOUGHT, as culled from the Illinois Auto-Trade 

Bulletin: Collect your accounts now, before holiday-spending 
drain and income taxes are too apparent; make needed repairs 
now in your building (they can be deducted as expense in income 
tax schedules), if your income tax payments figure to be heavy 
for 1941.... 

U. 8. labor department has prepared a set of regulations on 
“How to Keep Wage & Hour Records” ... As a safeguard 
against criticisms, Empire State association suggests dealers 
make certain that customers get what they came in for; if 


job needs additional repairs, a telephone call ts cheaper for 

you and customer than the necessity for a come-back job.... 

Pennsylvania dealers are discontinuing parts discounts to 

insurance companies. ... 

Pinch on car accessories is growing, especially on radio aerials, 
clocks, cigar lighters, extra ash trays, vanity mirrors, rear-view 


mirrors, seat covers and water heaters using copper. ... With 
the Treasury dropping its “soak-the-individual” tax program, it’s 
likely new proposals will include high excise taxes on automobiles, 
washing machines, furs and the like. . . . Dealers won't be re- 
quired to buy $5 use-tax sticker for cars on hand; tax is to be 
paid by person in whose name car is registered. 

—PertTe WEMHOFF 





sociation through 1942 were H. A. 
Bartell, of Ellis, president; Sid 
Bacon, of McPherson, vice-presi- 
dent, and G. F. Puffer, of Topeka, 
secretary-treasurer. Clive R. Lane, 
of Topeka, is executive secretary 
of the association. 


Night Closing 
Set in Buffalo 


BUFFALO. — Announcement of 
new closing hours for automobile 
showrooms here was made by 
Percy J. Hunt, president of the 
Buffalo Automotive Trade Assn. 
last week. The following schedule 
has been put into effect: 

Showrooms will close at 6 p.m. on 
Tuesdays, Thursdays and Satur- 
days. On Mondays, Wednesdays 
and Fridays the stores will remain 
open until 9:30 p.m. A city ordin- 
ance keeps showrooms closed on 
Sundays. 

Pointing out that the automobile 
dealers were the only retailers to 
keep their stores open every night 
in the week, as compared with the 
department stores, Miss Marjorie 
M. Baker, executive secretary of 
the association, said the closing 
would aid defense by saving elec- 
tric power and coal or oil. The re- 
duction in automobile production 
was a deciding factor in the new 


Independent dealers petitioned 
the association to support the new 
closing hours and questionnaires 
were: distributed to members. The 
plan was approved. 

s ¢s ¢ 


New Closing Schedule 


ROCKFORD, Ill. — Nine automobile 
dealers here, members of the Winne- 
bago Auto Dealers Assn., have adopted 
new closing hours, effective Nov. 17. 
Their places of business will .close at 
pm on Tuesday, Wednesday and 
Thursday of each week and at 9 ba 
on Monday, Friday and Saturday 
nights. 


Mass. Dealers Staging 
Contest for Salesmen 


MILTON, Mass.—A contest, en- 
titled “Salesmen’s Harvest Festi- 
val,” is being sponsored by the 
South Shore Automobile Mer- 
chants, Inc., composed of 15 deal- 
ers in this area. To start off the 
contest, a banquet meeting was 
held last week, attended by 15 
dealers, 75 employes and seven 
guests. 


The contest is based on points 
allotted for various sales made, in- 
cluding cars, parts and accessories, 
according to J. Lawrence Bough, 
Ford dealer and president of the 
association. The local chamber of 
commerce is acting as referee in 
the contest, which will last two 
weeks. Numerous prizes, including 
Defense Bonds, are being offered. 


Dates Changed 


PEORIA, Ill.—Dates for the annual 
convention of the Illinois Automotive 
Assn. have been changed from Dec. 
8-9 to Dec. 15-16. L. Clare Cargile, 
president of National Automobile Deal- 
ers Assn., and Jo Roberts, of OPA, 
will attend. 
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Cargile Cites Dealers’ Battle 


Okla. Conclave 
Attracts 300; 
Allen Elected 


OKLAHOMA CITY.— With the 
greatest automobile market in his- 
tory ahead of them, automobile 
dealers face a fight for their eco- 
nomic existence, L. C. Cargile, 
president of National Automobile 
Dealers Assn., told the convention 
of the Oklahoma State Automobile 
Dealers Assn. here last week. 

Cargile addressed 300 state deal- 
ers in the Biltmore hotel as the 
main speaker of the one-day con- 
vention. The dealers were told that 
they should be prepared for a more 
drastic curtailment of new car pro- 
duction. 


NADA has been able to hold cur- 
tailment to its present scale, but 
when the price-control bill is 
passed by Congress, deeper cur- 
tailments may result, Cargile 
warned. He advised dealers to let 
Congressmen know of their needs. 

There are other difficulties ahead 
for dealers, he said. Conditioning 
new cars will be almost wiped out 
as a source of revenue; servicing 
new cars, usually a source of good 
income, will be less than formerly 
because, although the need for 
service will be heavy, it will be 
difficult to deliver parts. 

“Parts have just disappeared,” 
he said. “Dealers, manufacturers, 
wholesalers just don’t have them.” 

He advised the dealers to hold 
new automobiles until after Jan. 1 
before selling them, if possible. 

The state association elected the 
following officers: 

Walter E. Allen, Oklahoma City, 
president; H. Johnson, Boise City, 
first vice-president; E. P. Williams, 
Woodward, second vice-president; 
Frank Northway, Oklahoma City, 
secretary-treasurer, and A. R. 
Christie, Oklahoma City, was re- 
appointed secretary-manager. 

Directors, in addition to the offi- 
cers, include Frank Clark, Okla- 
homa City; T. H. Parkinson, Pon- 
ca City; C. F. Albertson, Cushing; 
Al A. Neal, Enid; R. L, Letterman, 
Tulsa; Buster Doyle, Wewoka; 
Dick Weisinger, Shawnee; Buck 
Turner, Lawton; Jimmy Black, 
Lawton; W. B. Hedland, Elk City; 
Paul Rowsey, Muskogee, and W. G. 
Hawkins, Tulsa. 


Letterman was chosen state di- 
rector for NADA. 


K.C. Dealers Hit 
Regulation W 


KANSAS CITY. — Protesting 
that automobile dealers are los- 
ing “conserved” buying power 
to other lines of merchandise, 
Kansas City Motor Car Dealers 
Assn. has asked the Federal 
Reserve Board to place no fur- 
ther restrictions on the financ- 
ing of new cars. 

Harry F. Rice, president of 
the association, points out that 
Regulation W is unnecessary 
because the government’s cur- 
tailment program takes care of 
the conservation of materials, 
“and the buying power that 
was supposed to be conserved 
and released at the termination 
of the emergency is now being 
diverted from the automobile’ 
business to other lines of mer- 
chandise. 

“The association believes the 
automobile dealers’ business has 
been discriminated against in 
all of the programs thus far 
affecting production and regu- 
lation of sales, and offers as an 
alternate suggestion to Regula- 
tion W, in the matter of truly 
conserving consumer credit, 
that 10 percent of all earnings 
of al! employes of all businesses 
and of the earnings of every en- 
terprise in this country be used 
to buy defense bonds not to be 
sold until the end of the emer- 
gency,” Rice states. “This 
would be really conserving con- 
sumer credit to be released at 
the proper time and would not 
be discriminating against the 
automobile business, their or- 
ganizations and associated busi- 
nesses, or the buyer of trans- 
portation who can not meet the 
requirements of Regulation W.” 
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Nation’s Payrolls Continue to Expand in September 


Increase Found Attributable 
To Agricultural Activity 


Special to Automotive News 
WASHINGTON. — Despite rela- 
tive stability of industrial produc- 
tion, flow of income payments to 
individuals in the U. S. continued 
to expand during September to a 
total of $8,099,000,000, the U. S. De- 
partment of commerce finds. Even 
after allowance for seasonal influ- 
ences, the department’s index of 
total income payments advanced 
2.1 points, from 134.8 in August to 
136.9 in September (1935-39=100). 
The 2.1 increase in the Septem- 
ber index compares with the rise 
of 1.5 points recorded for August 
and the average gain of 2.0 points 
during the first eight months of 
this year. The adjusted dollar vol- 
ume of income paid out to individ- 
uals in September represents an 
annual rate of $92,000,000,000, the 
highest on record and substantially 
greater than the actual aggregates 


U.S. Ponders Suit 
For Divorcement 


Of GM and GMAC 


WASHINGTON.—With the U.S. 
Supreme Court’s refusal to con- 
sider General Motors’ second peti- 
tion for a review of the corpora- 
tion’s conviction of violating the 
Sherman anti-trust law in con- 
nection with automobile financing, 
it was learned here last week that 
the U. S. justice department in due 
course will press its pending civil 
suit asking for complete divorce- 
ment of GM and its subsidiary, 
General Motors Acceptance Corp. 

The divorcement suit, filed in 
Chicago a year ago, followed the 
1939 conviction of GM and three 
wholly-owned subsidiaries—GMAC, 
General Motors Sales Corp., and 
General Motors Corp. of Indiana. 
The case has never been brought 
to trial, the justice department ap- 
parently awaiting favorable de- 
cision of the supreme court. 


If GM should win the civil suit, 
it is possible that Ford and Chrys- 
ler—which had signed consent de- 
_ crees in 1937 to cease “coercing” 
dealers into using their associated 
finance companies—could set aside 
that part of the decrees which 
prohibits them from owning finance 
companies. Carrying the possibili- 
ties further, it would then be pos- 
sible for GM to sign the Ford- 
Chrysler type consent decrees with 
the sole exception of provision 
barring finance-company owner- 


ship. 
s* * & 


GM Sales Corp. 
To Be Dissolved 


DETROIT.—General Motors Sales 
Corp. will go out of existence after 
Jan. 1, it is learned, and this Gen- 
eral Motors subsidiary’s duties and 
personnel will be absorbed by the 
parent company. 

The dissolution will have little 
effect on the setup within the cor- 
poration, since it is said to be only 
a legal stratagem. 





of $75,700,000,000 and $82,400,000,000 
for the peak years of 1940 and 1929, 
respectively. 

The income gains in previous 
months of this year resulted chief- 
ly from steady advances in indus- 
trial production generated by the 
rearmament program, but the Sep- 
tember rise in the index of ad- 
justed income payments reflected 
mainly the sharp increase in agri- 
cultural income. In contrast to the 
increase of 2.1 points in the ad- 
justed index of total income pay- 
ments, the department’s index of 
non-agricultural income advanced 
only seven-tenths of one point dur- 
ing September. 

Payrolls in the key industries 
handling the greater part of de- 
fense orders continued to expand 
in September, but the increase for 
all manufacturing, mining, and 
construction industries combined 
was only slightly greater than the 
usual seasonal proportions. 

Income payments during the first 

nine months of 1941 aggregated 
$64,332,000, an increase of 17 per- 
cent over the $54,998,000 paid out 
during the same period of 1940. 
This increase was attributable 
mainly to a 21 percent increase in 
salaries and wages, centered large- 
ly in the commodity-producing in- 
dustries, where output has expand- 
ed rapidly in response to the de- 
fense effort. Entrepreneurial in- 
come (the income of owners of un- 
incorporated businesses) was 14 
percent above its 1940 level during 
the January-September period of 
this year, and dividends were up 
10 percent. The net income of farm 
operators, the largest component 
of entrepreneurial income, has so 
far in 1941 risen one-fourth above 
the level of the first three-quarters 
of 1940. 
The sharp rise in the dollar vol- 
ume of income payments to indi- 
viduals during the first seven 
months of this year was offset only 
to a small extent by higher prices. 
During the period as a whole there 
has been a steady increase in “real 
income.” The gains in the adjusted 
indexes of income payments for 
August and September, however, 
were approximately offset by ris- 
ing prices, and the real purchasing 
power of consumer incomes was 
no larger in September than in 
July. The real volume of non- 
agricultural income showed a 
marked decline from August to 
September, the first such decline 
since the early months of 1940. 





Akron Dealers Strive 


To Clear Up Confusion 
AKRON.—The Akron District 
Automobile Dealers Assn. is put- 
ting on an advertising campaign 
with the cooperation of the used 
car dealers, finance companies and 
banks, according to R. L. Arnett, 
president. 

This program consists of bill- 
boards and newspaper copy which 
reads as follows: You can still get 
up to 18 months to pay for an 
automobile and service repairs— 
no new tax on used cars. 


News Roundup ... 


CURTAILMENT—OPM puts a limit of 174,122 on new-car production 
for February, 56.1 percent below the 338,521 units produced in February 


1941, and comparing with 204,848 set for January. 


“Big Three’ com- 


panies took an overall cut of 59.3 percent, while independents’ reduction 


averaged 15.7 


ercent. Quota for Aug. 


1 to Feb.. 28 is 1,402,187 cars, 


39.7 percent below the like period of year ago. See story on page 1. 
BRIGHT-WORK—Acceding to requests of car makers, OPM delayed 


till Jan. 1 the deadline on bright 


-work cars. Companies will be per- 


mitted to use fabricated betes work for 15 additional days, while after 


Jan. 1 they may use any 


eftover material provided it is painted or 


treated so as to “‘lose identity as bright finish permanently.’’ See story 


on page 1. 


LABOR—Turning their backs on John L. Lewis, CIO convention dele- 


gates reelected Philip Murray president b 


warned the UAW-CIO 


that slowdowns an 


acclamation Friday. Murray 
wildcat strikes must stop at 


the Ford Rouge plant if the UAW is to preserve the ‘‘finest contract 


ever.”’ See story on page 1. 


TRUCKS—OPM is understood to be considering a reclassification: of 


trucks for priorities, 


which would make possible increased output of 


medium-sized units, it is believed. See story on page 9. For other truck 


news, see pages 9 to 17. 


ASI SHOW—Disagreeing over conduct of the annual Automotive Service 
Industries Show, the three sponsors—NSPA, MEMA and MEWA—cancel 
exposition set for February in Atlantic City and decide to hold separate 


conventions. See story on page 1. 


SERVICE—Detroit dealer places profit burden on his service depart- 


ment. See story on page 20. 


USED CARS—Stocks of used cars drop to a 35.4-day supply in Chicago. 


See story on page 20. 











“PRODUCT” was the subject of a Studebaker meeting held in South Bend 
last week. Studebaker engineers explained and demonstrated the mechanical 
features of 1942 models to the home office sales staff and _ members of Stude- 


baker’s advertising agency. 


electric engineer; C. 8S. Fletcher, 


Churchill, addressed the group. 


Left to right are 

Williams & Cunnyngham, Inc., Studebaker’s advertising agency; T. 
Studebaker sales ae 

Churchill, assistant research engineer. ing 


W. H. Fetridge, of Roche, 


Ten engineers, inclu 


AAA Conclave Maps Plans 


For Protection of Car Owners 


WHITE SULPHUR SPRINGS, 
W. Va.—Problems of the American 
motorist arising out of the national 
defense program constituted the 
theme of the 39th annual conven- 
tion of the American Automobile 
Assn. here. At the final session, 
Thomas P. Henry was unanimously 
reelected as president of the as- 
sociation. 


Highlights of the 
were as follows: 


A five-point program of all-out 
protection for motor car owners 
and users during the period of 
emergency drafted by the AAA’s 
committee on consumer relations, 
headed by Judge A. G. Newcomb 
of Cleveland was offered to the 
more than 500 delegates for adop- 
tion. 

1 Work against the misconception 

on the part of many—including 
government officials—that the pas- 
senger car is merely a “pleasure 
vehicle” and can be taxed and re- 
stricted as a luxury. 


Seek maintenance of a high 


priority rating for passenger car 
replacement parts. 

Bring about establishment of 

adequate training courses that 
will assure a plentiful supply of 
automobile mechanics. 
4 Keep a _ continual watch on 

prices of things motorists buy 
and prevent large-scale, uncalled- 
for increases. 

Insist that when curtailments of 

materials or facilities are or- 
dered, the burden be spread equit- 
ably over all consumers of such 
commodities and not confined to 
passenger car users alone. 

The association also went on 
record as advocating the repeal of 
the new annual $5 federal automo- 
bile use tax which it assailed as 
“unscientific, unsound, inequitable 
and thoroughly unjustifiable.” 

The country’s total annual ve- 
hicular mileage will be doubled 
within the next 20 years if sub- 
stantial progress is made in de- 
veloping adequate road facilities 
and the greatest challenge is the 
elimination. of traffic congestion in 
cities, Paul G. Hoffman, president 
of the Studebaker Corp. and the 
Automotive Safety Foundation, de- 


convention 


Ingold Hopes to Continue 
His Discount on Parts 


SAN FRANCISCO. — Reversing 
the usual trend at this time, Ernest 
Ingold, president of Ernest Ingold, 
Inc. (Chevrolet), has dispatched 
letters to parts customers indicat- 
ing his hope “to: be able to con- 
tinue to supply you with whatever 
you require on the same basis of 


discount, including quantity dis- 
counts.” 
“Whether this hope can be 


realized or not, still remains to be 
seen, but we are going along with 
you just as long as we can,” In- 
gold’s letter says. 


clared in his address to the con- 
vention. 


Pointing out that traffic conges- 
tion in cities is the major factor 
in the inefficient and unsafe move- 
ment of highway transport, Hoff- 
man said, “It’s high time that the 
city planners, the housing authori- 
ties and highway planners get to- 
gether,” adding that the policy of 
developing housing projects with- 
out related highway planning is a 
short-sighted one. 

Sidney D. Waldon, head of the 
AAA’s highway and legislative 
committee, in his report to the 
convention declared that while the 
country has been engaged in an 
all-out defense effort for two years, 
delay and confusion has marked 
the attempt to secure strictly de- 
fense roads.and many sections of 
important highways are far below 
the requirements for an increasing 
volume of defense movements 
superimposed on already heavy 
civilian traffic. 


Declaring that the “experience 
of the last World War and the 
disastrous results of a breakdown 
in highway transportation in other 
countries are seemingly being 
ignored,” the AAA report, after 
reviewing the activities of federal 
administrative and legislative 
agencies to assure a defense high- 
way program, said: 

“The fact remains that urgently 
needed access roads to military 
establishments and defense plants 
have not been built. In addition, 
the opportunity to use further 
funds in removing critical de- 
ficiencies on the strategic network 
during the past season of normal 
highway construction has_ been 
lost.” 

An all-time high membership 
record was reported by Russell E. 
Singer, AAA general manager. 

Singer told the delegates that 
the organization through its vari- 
ous clubs, branches, and divisions 
throughout the country, now had 
a membership of 1,150,000, repre- 
senting a net gain of 12 percent 
over the same date a year ago. 











































Young Named 
Aide to Curtice; 
Other Changes 


FLINT.—Major changes and pro- 
motions in the Buick manufactur-SgIs « 
ing organization, growing out of! nothii 
the steadily in-j, on ¢ 
creasing volumelisog re 
of defense opera~\ pefore 
tions undertake spor 
by this divisio jers 
of the General lime 
Motors Corp. rn 
were announced 1 con 
last week by... 
Harlow H. Cur 
tice, genera 
manager. 

O. W. Young 
formerly generale¢ 
manufacturing 
manager, has been named execu 
tive assistant to Curtice in charge 
of all manufacturing, a new post 
which has been created to co 
ordinate all Buick manufacturing 
operations, both automotive and 
defense. howevel 

W. M. Larke, formerly genera}#”, re! 
superintendent, becomes. managem® be e€ 
of manufacturing in charge of alpmanshi] 
Flint operations. B. H. Newell on. 
formerly assistant general super osm 
intendent, is appointed geners 
superintendent in charge of auto 
mobile production. A. R. Middle 
ton, formerly superintendent of the ives | 
sheet metal plant, becomes assist¢, 
ant general superintendent of auto Co 
mobile production. THER! 

Succeeding Middleton as super” gets | 
intendent of the sheet metal plan pre 
is James Langford, formerly nigh mi 
superintendent of that manufacdjegma) 
turing department. Fred Letts, fotth nis 
the past several months in charg adv 
of aviation engine manufacturinggyjar 
operations in Buick’s Flint plantsiant to 
has been made general superintens, petit 
dent of all Buick defense product, tea: 
tion in Flint, both on Pratt & mpeti: 
Whitney operations, as well a t, an 
tank and other defense productio ke fr 


Assistant general superintenden§ Quite 
of defense operations will be Fred,,, 
W. Moore, formerly superintenden€4pum 
of the Buick tool room. Succeedfgtyre | 
ing Moore will be Norman Harve a 
formerly assistant in that depart Many « 
ment, while Henry Jackson ha the fiz 
been named assistant tool roo there 1 
superintendent. 


‘that « 
Fred Pyper, master mechanic; materi: 
has been named general maste®g¢lusive 
mechanic directing this importan€jystrat 
phase of all Buick operations{ prices 
automotive as well as defense. IM Ajlnum 
the post of master mechanic off dea 
all Flint operations will be Homet goceym 
Schultz, formerly assistant mastefone 
mechanic. He will be assisted bY pletely 
James H. Nelson. rent b 
John A. Holik, formerly assist~ tao¢ur, 
ant superintendent of the axl 
plant is named to the new post of 
tank manufacture, while F. W. Black 
Hertrich is appointed divisional Vill | 
engineer of tank manufacture and HAI 
Stephen A. Bendure, chief in- 
spector of this division. Frank A.~ loo! 
Henny, formerly general foremangare w 
in the axle division, becomes as-at a1 
sistant superintendent of tank pro-% the | 
duction. Carl A. Savage is named™.- 
assistant superintendent of the [I th 
axle plant replacing Holik in that are g 
factory. these 










O. W. Young 
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all by 


‘Dealers Tell 


Me,.”” by John O. 
Munn, 


is an open forum for the seem 
expression of dealers’ opinions. It mand: 


__ appears weekly in Automotive New’, hag 





ALL SECTIONS of the country were represented last week when De Soto to the 


regional managers met in Detroit for the principal purpose of discussing plans 


to aid De Soto-Plymouth dealers in 


While here they were the guests of C. 
manager of De Soto, on an inspection tour of Chrysler Corp.’s De Soto 
Avenue bomber plant which Bleicher also manages. 


getting and handling service business. oe 
E. Bleicher, vice-president and general ‘Or Cc 
farren strate; 


dustry 


oT 


a, 
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es Dealers’ or salesmen’s 
9 addressed to John 0. tens te eure of Actin News, Dewolt, 
g es and the writer's name will be kept in confidence if requested. 
1 pro- 
.ctur-IngIS column conductor had| beautiful, sleek-looking, easy-to- 
ut off nothing to do with the Album| maintain cars. 
’ N-ition of AUTOMOTIVE News, pub- I want to point out, however, 
lumehned recently. He was surprised,| that tne anged external ap- 
pera~hrefore, to be snowed under with| pearance of the car is immedi- 
takenj espondence from many of our| ately going to remind prospects, 
visio waders, all of whom were very| more than ever before, of the 
€ralmplimentary about the service| talk of substitutes which we as 
OTP .Ais special edition renders, and| an industry gave them when we 
; aa jl continue to render the in-| were selling 1941 models. These 
Cur A pion oa a to come Me to 
This Album section really con- | TS us now, and after 
crall uted a joint catalog of the | Dec. 15 dealers and salesmen 
oungsreducts of all manufacturers. want to be prepared to sell not 
nerajmecording to my dealer readers, | Mly the changed external ap- 
ringmeving such literature available | Pe@rance of the car, but they 
xeculs very important during this | Should have selling talks strong 
har icular year. Dealers and | ©mough to overcome any resist- 
= en both have faced a sell- | @Nce on the part of the public 
a market in recent months, | that may be fearful of all sub- 
uringamd they have sold cars largely | Stitute materials in the 1942 cars. 
7 e price basi We all know 1942 cars are not 
ang the p asis. From here out, | a 
however, with curtailed produc- ersatz” products, that such sub- 
nerafton, real salesmanship will have | Stitutes as have been made have 
1agem be employed—and real sales- been improvements rather than 
f alfmanship is salesmanship by com- | etractions, that materials now 
: ; U used are as good as, or better 
well n. nless the dealer or 
upergm@lesman is familiar with what pm ee they have re- 
neragie is selling against he cannot | P!#°° sé % 
autogell by comparison. ° 
ddle ** « F actory Aid 
f th ives Data Urged 
; one FTER these new cars, with 
auto Competition A bright parts eliminated, put in 
THEREFORE, this Album which|their appearance, salesmen and 
pers sets forth the advantages of all| dealers must be prepared more 
plan produced by this industry in|than ever to convince the public 
igh makes it possible for each| that the performance of these sub- 
ifac%lesman to be as fully acquainted| stitutes is beneficial to the con- 
. fo%ith his competition as he is with|sumer in terms of real usefulness 
‘areGe advantages of his own par-|to them. I think it is the obliga- 
iringular car. Salesmen tell me they|tion of any manufacturer to put 
antSjant to know the features of their|out literature definitely telling 
iteNympetitors’ product, not so they| where substitutes have been made, 
duc nn tear them down, but to let the}and making it a feature rather 
t mpeting car stand at 100 per-|than a disadvantage. This written 
| 8%ent, and then build up their own| authoritative statement by manu- 
tionixake from that point. facturers is necessary to support 
ee Quite a few correspondents | the a statement of the 
TEBalso v: f dealer or salesman. 
den ps oe Se ee SS Some members of this trade 


Album as a piece of selling liter- 
ature in the used car lot next 
year and every year thereafter. 
Many of them point out, that for 
the first time in the industry, 
COM* there has been published a book 

_ }that eliminates all extraneous 
aniCsmaterial and concentrates ex- 
isteS¢lusively upon the features, il- 
tan€instrations, specifications and 
ionsSfprices of all automobiles. This 
- IMAlbum, then, by the consensus 
> Oof dealer opinion, is an historical 
me" document which sets forth in 
stefene piece of literature, com- 
| bys pletely and concisely, the cur- 
.., rent bid of all automobile manu- 
—s facturers for the consumer dollar. 


eed 
rvey, 
art 


* * *& 
t of 
w Blackout Cars 
onal Will Please 
in-] HAD the pleasure recently of 
: Al* looking at some of the new 


mangers with bright parts eliminated 
as-that are to be shipped, according 
pro-t0 the government edict, after Dec. 
med 15. 
the I think dealers and the public 
that are going to be pleased with 
these cars. This conductor prob- 
ably has always differed from @& 
o. 800d many sales managers who 
tha Seem to think the public de- 
It mands a lot of bright work, and 
ewe has always felt that a clean, 
sleek-looking car—a car with 
only a few bright parts so it 
could easily be cleaned and main- 
ed—is better than a car with 
all the expensive decorations up 
in front, the first part to be 


damaged in a minor collision. 
* * * 










ESE cars I have looked * 
be real transporta- 
cathe dl a functional car 
ther than an automobile upon 
Which is hung a lot of brigh 
Badgets. While it changes the > 
Pearance, it won't take long - 
the public to become comme 
soto to them. I predict that after 


ans i and the need 
ess. “Mergency 1s —_, i. aa a 
eral for curtailment 0 


ial. i the in- 
ren strategic material is gone, 
dustry will continue with these 


feel that because progressive 
curtailment is going to be en- 
forced we will have an easy sell- 
ing job to take care of such cars 
as may be available. They think 
because there will be more work 
and higher payrolls that people 
will buy anything they can get. 
This, to my mind, won't be true. 


Buyers’ Strike 


May Develop 

UTOMOBILE customers are 

hesitating right now. They 
have been told for many months 
about these substitutes to come, 
and they are therefore afraid of 
substitutes. If we permit this at- 
titude to grow, our industry will 
develop a _ real buyers’ strike. 
People will wait for a year or two 
until products without any re- 
strictions whatsoever are being 
made again. 

Therefore, it is up to all of us 
to prove that with these sub- 
stitutes our product is better 
than ever before. We must pro- 

(Continued on Page 22, Col. 3) 


On the House . 








ickets. 
Chrysler dealer, celebrated his birthday the other day, he was somewhat 
chagrined to find his place of business being picketed. However, chagrin soon 


HERE’S A NEW _ idea in 


gave way 


When Glenn B. Austin, Los Angeles 


to a grin when he found that the pickets were carrying signs in- 


viting everyone to come in and “‘buy from Glenn.”’ 


Kansas Dealers Pledge Aid 
To NADA’s National Drive 


HUTCHINSON, Kans. — More 
than 300 new car dealers of 
Kansas gathered here Nov. 12-13 
to take inventory of the problems 
that pace the automobile industry. 
The convention was the greatest 
annual meeting in the history of 
the Kansas Motor Car Dealers 
Assn., according to A. D. Rayl, 
chairman, who was assisted by the 
entire Hutchinson dealership. 

Dealers from all sections of the 
state heard L. C. Cargile, presi- 
dent of National Automobile Deal- 
ers Assn.; Frank Herrick, man- 
ager of Michigan Automotive 
Trades Assn., and William Phillips, 
of the Federal Reserve Bank of 
Kansas City. 

Following Cargile’s plea that 
only by unified efforts could the 
dealers of the United States pro- 
tect their interests and also re- 
main in a position to give patriotic 
service to this nation in its hour 
of need, the entire membership 
pledged full support to the NADA 
in its effort for the preservation 
of American liberties and ideals. 
Both moral and financial support 
were extended in full measure. 

Officers elected to head the as- 


Montana Dealers 
Elect Bergen to 


Assn. Presidency 


MISSOULA, Mont.—Montana 
Automobile Dealer’s Assn. has 
elected Clyde A. Bergen, of Helena, 
president; Roy Anderson, of Boze- 
man, first vice-president, and C. 
J. Williams, of Billings, second 
vice-president. 

Other members of the board of 
directors are Harry Hendrickson, 
Kalispell; H. W. Stoutenburg, Mis- 
soula; Roy Murray, Butte; Paul 


Seese, Great Falls; Harris Olson, | ¢ 


Havre; Elmer Olson, Lewistown; 
Peder Moe, Poplar, and G. 
Yoder, Sidney. John J. Jewell, 
Helena, was elected secretary- 
treasurer. 


ODAY’S THOUGHT, as culled from the Illinois Auto-Trade 
Bulletin: Collect your accounts now, before holiday-spending 


drain and income taxes are too 


apparent; make needed repairs 


now in your building (they can be deducted as expense in income 
tax schedules), if your income tax payments figure to be heavy 


for 19641. ... 


U. 8. labor department has prepared a set of regulations on 
“How to Keep Wage & Hour Records” ... As a safeguard 
against criticisms, Empire State association suggests dealers 
make certain that customers get what they came in for; if 


job needs additional repairs, a telephone call is cheaper for 
you and customer than the necessity for a come-back job. ... 
Pennsylvania dealers are discontinuing parts discounts to 
insurance companies.... 


Pinch on car accessories is growing, especially on radio aerials, 


clocks, cigar lighters, extra ash 


mirrors, seat covers and water heaters using copper. 


trays, vanity mirrors, rear-view 
oo a Woe 


the Treasury dropping its “soak-the-individual” tax program, it’s 
likely new proposals will include high excise taxes on automobiles, 


washing machines, furs and the like. . 


. . Dealers won’t be re- 


quired to buy $5 use-tax sticker for cars on hand; tax is to be 
paid by person in whose name car is registered. 


—Pete WEMHOFF 





W.| 0D. Monday, 


sociation through 1942 were H. A. 
Bartell, of Ellis, president; Sid 
Bacon, of McPherson, vice-presi- 
dent, and G. F. Puffer, of Topeka, 
secretary-treasurer. Clive R. Lane, 
of Topeka, is executive secretary 
of the association. 


Night Closing 
Set in Buffalo 


BUFFALO. — Announcement of 
new closing hours for automobile 
showrooms here was made by 
Percy J. Hunt, president of the 
Buffalo Automotive Trade Assn. 
last week. The following schedule 
has been put into effect: 


Showrooms will close at 6 p.m. on 
Tuesdays, Thursdays and Satur- 
days. On Mondays, Wednesdays 
and Fridays the stores will remain 
open until 9:30 p.m. A city ordin- 
ance keeps showrooms closed on 
Sundays. 


Pointing out that the automobile 
dealers were the only retailers to 
keep their stores open every night 
in the week, as compared with the 
department stores, Miss Marjorie 
M. Baker, executive secretary of 
the association, said the closing 
would aid defense by saving elec- 
tric power and coal or oil. The re- 
duction in automobile production 
was a deciding factor in the new 
plan. 

Independent dealers petitioned 
the association to support the new 
closing hours and questionnaires 
were: distributed to members. The 
plan was approved. 

s* ¢ st 


New Closing Schedule 


ROCKFORD, Ill. — Nine automobile 
dealers here, members of the Winne- 
bago Auto Dealers Assn., have adopted 
new closing hours, effective Nov. 17. 
Their places of business will .close at 
Pm on Tuesday, Wednesday and 
Thursday of each week and at 9 pm 
n Friday and Saturday 
nights. 


Mass. Dealers Staging 
Contest for Salesmen 


MILTON, Mass.—A contest, en- 
titled “Salesmen’s Harvest Festi- 
val,” is being sponsored by the 
South Shore Automobile Mer- 
chants, Inc., composed of 15 deal- 
ers in this area. To start off the 
contest, a banquet meeting was 
held last week, attended by 15 
dealers, 75 employes and seven 
guests. 


The contest is based on points 
allotted for various sales made, in- 
cluding cars, parts and accessories, 
according to J. Lawrence Bough, 
Ford dealer and president of the 
association. The local chamber of 
commerce is acting as referee in 
the contest, which will last two 
weeks. Numerous prizes, including 
Defense Bonds, are being offered. 


Dates Changed 


PEORIA, Ill.—Dates for the annual 
convention of the Illinois Automotive 
Assn. have been changed from Dec. 
8-9 to Dec. 15-16. L. Clare Cargile, 
president of National Automobile Deal- 
ers Assn., and Jo Roberts, of OPA, 
will attend. 
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Sealers toll me \Vargile Cites Dealers’ Battle 


By John 0. Munn 


Okla. Conclave 
Attracts 300; 
Allen Elected 


OKLAHOMA CITY.— With the 
greatest automobile market in his- 
tory ahead of them, automobile 
dealers face a fight for their eco- 
nomic existence, L. C. Cargile, 
president of National Automobile 
Dealers Assn., told the convention 
of the Oklahoma State Automobile 
Dealers Assn. here last week. 

Cargile addressed 300 state deal- 
ers in the Biltmore hotel as the 
main speaker of the one-day con- 
vention. The dealers were told that 
they should be prepared for a more 
drastic curtailment of new car pro- 
duction. 


NADA has been able to hold cur- 
tailment to its present scale, but 
when the price-control bill is 
passed by Congress, deeper cur- 
tailments may result, Cargile 
warned. He advised dealers to let 
Congressmen know of their needs. 

There are other difficulties ahead 
for dealers, he said. Conditioning 
new cars will be almost wiped out 
as a source of revenue; servicing 
new cars, usually a source of good 
income, will be less than formerly 
because, although the need for 
service will be heavy, it will be 
difficult to deliver parts. 


“Parts have just disappeared,” 
he said. “Dealers, manufacturers, 
wholesalers just don’t have them.” 

He advised the dealers to hold 
new automobiles until after Jan. 1 
before selling them, if possible. 

The state association elected the 
following officers: 

Walter E. Allen, Oklahoma City, 
president; H. Johnson, Boise City, 
first vice-president; E. P. Williams, 
Woodward, second vice-president; 
Frank Northway, Oklahoma City, 
secretary-treasurer, and A, R. 
Christie, Oklahoma City, was re- 
appointed secretary-manager. 

Directors, in addition to the offi- 
cers, include Frank Clark, Okla- 
homa City; T. H. Parkinson, Pon- 
ca City; C. F. Albertson, Cushing; 
Al A. Neal, Enid; R. L, Letterman, 
Tulsa; Buster Doyle, Wewoka; 
Dick Weisinger, Shawnee; 
Turner, Lawton; Jimmy Black, 
Lawton; W. B. Hedland, Elk City; 
Paul Rowsey, Muskogee, and W. G. 
Hawkins, Tulsa. 


Letterman was chosen state di- 
rector for NADA, 


K.C, Dealers Hit 
Regulation W 


KANSAS CITY. — Protesting 
that automobile dealers are los- 
ing “conserved” buying power 
to other lines of merchandise, 
Kansas City Motor Car Dealers 
Assn. has asked the Federal 
Reserve Board to place no fur- 
ther restrictions on the financ- 
ing of new cars. 

Harry F. Rice, president of 
the association, points out that 
Regulation W is unnecessary 
because the government’s cur- 
tailment program takes care of 
the conservation of materials, 
“and the buying power that 
was supposed to be conserved 
and released at the termination 
of the emergency is now being 
diverted from the automobile 
business to other lines of mer- 
chandise. 

“The association believes the 
automobile dealers’ business has 
been discriminated against in 
all of the programs thus far 
affecting production and regu- 
lation of sales, and offers as an 
alternate suggestion to Regula- 
tion W, in the matter of truly 
conserving consumer credit, 
that 10 percent of all earnings 
of all employes of all businesses 
and of the earnings of every en- 
terprise in this country be used 
to buy defense bonds not to be 
sold until the end of the emer- 
gency,” Rice states. “This 
would be really conserving con- 
sumer credit to be released at 
the proper time and would not 
be discriminating against the 
automobile business, their or- 
ganizations and associated busi- 
nesses, or the buyer of trans- 
portation who can not meet the 
requirements of Regulation W.” 
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Ee 2. An eventual profit for the dealer on every used 
a vehicle handled. : 

L 8. Better dealer service and lubrication facilities 
g operated at a profit. 

a 4. No diversion of fuel taxes from their intended 

use in highway construction and maintenance. 

NEWS 5. No government bureaucracy control of the auto- 


motive industry. 
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Turkey With Gasoline Sauce 


t tat a of last week one part of the country cele- 
brated Thanksgiving; next Thursday the rest of the 
nation will have its opportunity to do likewise. When the 
dual celebration is over we of the industry can lean back 
from the mythical table and digest our “turkey with gaso- 
line sauce.” It is our aoe there will be few tummyaches 
and that we can tru y say “it might have been worse.” 

Reviewing what’s gone before in this year of our Lord, 
1941, we can give thanks for the record-breaking first half 
in which period the financial returns were so great that both 
manufacturers and dealers became well fortified for the 
tough going that undoubtedly lies ahead. Unquestionably, 
many of the cars and trucks sold in that first half were 
“fear” sales, sales that normally would have been made in 
the fall months, but that water has gone over the dam and 
there’s no use crying over spilled milk. The curtailment of 
es and the lack of automobile shows undoubtedly 

ave contributed largely to the lukewarm —— given 
the 1942 models. Coupled with that is the apathy reported 
among the salesmen at the present time. Accustomed to a 
seller's market, they seemingly are content to sit around 
the salesrooms and feel sorry for themselves because the 
transom business has fallen off. Dealers, too, seem stricken 
with this same sort of palsy. We recommend a stiffening 
of the backbone and urge that both boss and hired man get 
out and ring doorbells — prove they are really salesmen. 

They should not blame the public entirely because the 
new product is not moving fast, for the public, it should 
be realized, is confused. In the first place, it has not been 
convinced that 1942 models are better cars than their prede- 
cessors; it is afraid of that word “ersatz” and its implica- 
tions, whereas the changes made necessary by war needs 
are replacements—not substitutions. That same public has 
paid little attention to the new prices and has not been told 
that they are only in keeping with increases in labor wages 
and cost of materials. It thinks excise taxes have been 
boosted to the skies, whereas they only went up to 7 percent 
from 31%. It remembers only that Congress had been figur- 
ing on 25 percent. The same lack of knowledge prevails as 
to time payments, which now are restricted to a third down 
and 18 months in which to pay the balance. 

All of which is a direct challenge to dealers and salesmen 
to get out and really sell. In the past they have shown they 
can do that very thing. The time has come to again prove 
it. If they look hard enough they will find that every cloud 
has some sort of a silver lining. Let’s find that silver lining. 


For Roosevelt and Lewis to Read 


“TT\HE business of the government is to see that no other 
organization is as strong as itself; to see that no body 

or group of men, no matter what their private interest is, 
may come into competition with the authority of society...” 
Who said that and when? It was part of a speech delivered 
by Woodrow Wilson at Long Branch, N. J., Sept. 23, 1916. 
It was just after a railroad strike had been averted. And 
President Wilson enforced his words by policy and act. 
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WHAT AN As if to 
OPTIMIST prove how 
THESE DAYS! futile are 


acts of man 
and how bountiful are the gifts of 
nature, this has probably been the 
finest fall season from coast-to- 
coast in these United States that 
can be remembered by the oldest 
inhabitant. Temperatures, nation- 
wide, so the Weather Bureau tells 
us, have been way above normal 
for this time of year. In many a 
stadium where a year ago the 
spectators were sitting under 
blankets, this year overcoats were 
discarded and even shirt sleeves 
appeared. Golf is still in vogue and 
we who sail the summer seas agree 
that we put our boats up too early. 


Not only has the weather been 
fine but crops have been bounti- 
ful, some reaching all-time highs. 
Prices paid to growers are nearer 
@ parity with wnat the farmer has 
to buy than in any previous period, 
at least, so the U. S. Department 
of Agriculture is reporting. Now 
mills, factories, shipy are 
going full-tilt, and streams of work- 
ers, with extra pay for over-time 
and double-time tor Saturdays and 
Sundays, come home smiling from 
their work with enough money in 
their pockets to pay off some ot 
the old debts, spend a little more 
on the home and table and still, 
we hope, have a little left with 
which to purchase defense bonds 
and stamps. It is a nice time for 
an Optimist to be alive in these 
United States to see all of his rosy 
predictions coming true—that we 
can emerge from an abyss of de- 
pression a happy, contented 130 
million souls 58 one lan- 
guage, offering our full allegiance 
to only one flag and to a govern- 
ment in which we each have an 
equal voice. 4 « ¢ 


Of course we Optimists realize 
that (although we would be the 
last to admit it) all of this pros- 
perity, happiness and well-being of 
our people is founded on a rather 
fragile—or shall we say synthetic— 
foundation. The same country is 
here, the same people are here, the 
same amount of capital, raw ma- 
terials and labor as we had at the 
bottom of the depression. However, 
we suddenly realized that we were 
standing all alone with our pockets 
bulging with most of the gold in 
the world, completely surrounded 
by a group of hostile nations well 


y™ any way to shut 


off the meter 
\ while you change 
t ‘ern? 


Poinier in Detroit Free Pre 


An Expensive Change 


In This Corner 


‘Bett Foo Xt wee 


The views exp 


ressed in this col 
Anonymous contributions will not be 


be observed upon request. 


Reliable 


The annual Automotive News Al- 
bum of Automobiles for 1942 is the 
best job you have done yet, and is 
most complete in every way, par- 
ticularly the art work and illustra- 
tions, which are far better than 
usual. 

The statistics are most useful, 
and I wish to compliment you on 
the general makeup of the book. It 
is a very reliable reference book.— 
Edsel Ford, president, Ford Motor 


equipped with the necessary im-| Co 


plements to “take us for a ride” 
from which we quite likely would 
never return, at least not by the 
same route. Almost over night, it 
seemed, we were told how com- 
pletely helpless we were. What a 
vast amount of defense materials 
for ourselves were needed and an 
even greater amount to give to our 
supposed friends! To create all of 
this material in post-haste we all 
suddenly become employed, pros- 
perous and happy! " 


Now, there is one thing in which 
I am sure even a Pessimist will 
agree, i. e.: that one of these fine 
days we will awake to find that 
(God hasten the day) the war is 
over. We Optimists, of course, think 
it is going to come a lot sooner 
than many others see even the ves- 
tige of any possibility today. I have 
heard or read of at least a doz- 
en men who have been on the other 
side of the Atlantic within the last 
three months and although none 
of them directly made the state- 
ment, I formed the opinion that 
the warring people on both sides 
of the lines are getting pretty 
much “fed-up” with war. I also 
reached the conclusion that the 
enemy is not so dumb that it 
does not realize the tremendous 
weight which Uncle Sam is now 
pledged to throw on the side of 
the Allies. So the possibility of an 
early termination, which would 
surprise most Americans, is far 
from an impossibility, even though 
it is extremely difficult to catch 
a glimpse of it from the mass 
of propaganda from all sides which 
is poured on us daily from the 
press and the microphone. Of 
course we Optimists grab for these 
straws but at least we get some 
fun out of putting them together. 
Maybe wishful thinking is not so 
bad after all—at least, it doesn’t 
disturb the digestion!—G.M:S. 


Fearless 


I have followed with interest the 
growth of Automotive News wi 
glowing pride —that I once knew 
George M. Slocum back in the good 
old days of 1913-16. 

Especially during the past year— 
I have been impressed with your 
fearless editorials and writings. My 
congratulations—keep up the good 
work—more power to you! 

Here’s my check for $4.50. Please 
enter my subscription for one year 
—$4.00—the 50¢ is for five copies of 
your Oct. 27 issue wherein you 
expose the apparent British atti- 
tude toward the Lease-Lend mate- 
rial, which is slowly throttling all 
industry—particularly smaller firms 
like ours, who have not the facili- 
ties nor specialized equipment to 
dovetail into the defense program, 
although we are all getting stomach 
ulcers in the attempt.—L. A. Jarvis, 
president, W. J. Jarvis Co., Grand 
Rapids, Mich. 


New Hampshire 


New-car stocks are low; the same | ! 


is true of used-car stocks. 

Sales of new cars are slow, while 
used-car sales are good.—H 
Hart, Wolfeboro, N. H. 


San Francisco 


Several months ago, I pointed 
out the fact that we were going 
to have a tough time selling the 
1942 models due to the fact that 
we robbed a great deal of our early 
42 market by selling the people 
*41’s; and also that the restrictions 
through time payment selling 
would also slow sales up. This pre- 
diction has been only too force- 
fully brought face to face to the 
dealers in the past month with a 
production which is much reduced 
over 1941. 

The dealers are all fairly well 


umn are those of our readers. 
accepted but confidence will 


stocked with ’42 automobiles an 


the cars they are getting. 
dealers are, however, selling the 
cars conservatively; by -that 
mean, they are getting almost 
full profit on every sale and m 

of them are operating quite profi 
ably. The stocks are higher tha 
they were a year ago. ‘ 


car was introduced, and owing 
the fact that new car sales 
slow, naturally, there are very fe 


th| trade-ins to handle and _ the 


trade-ins are “grabbed up” 
quickly as they are placed on th 
used car show room for 
Stocks are very low at the prese 
time. There are less used car sale 
men needed at this time, or unt 


supply of used cars are coming i 

This is as it looks from here af 
the present time—E. C. Dahlem, 
general manager, Wm. L. Hughsos 
Co., Inc. (Ford dealer). ; 


Years Age 


(. .. from Automotive News Files) 





Fifteen Years Ago 


To help move the cotton cro 
Studebaker Corp. announces it w 
buy a bale of cotton for each Stud 
baker car sold in the South durin 


8 
which will manufacture the Falco 
Knight 


ght. . . . The Erskine, Stud 
baker’s new 2%-liter lig 


named ‘president of the “Ts 
ht car Gesigne 


H.j along European lines, announced. ‘ 


Ten Years Ago 

J. Stirling Getchell gets the De So 
advertising account; rest of Chrysle’ 
units remain with Advertisers, In 
- . . Permanent injunction against A 
Spark Plug Co. is granted to Puro- 
lator. ...E. L. Cord in active mane 
agement of Auburn Automobile Co., 
fo ying resignation of President Roy 
H. Faulkner. 

* 2 ¢ 


Five Years Ago 
Chicago automobile show draws ®& 
record attendance of 365,000... . H. Is 
Weckler named vice-president and gen- 
eral manager of De Soto. 
* ¢ « 


One Year Ago 


Henry Ford announces he has built 
an experimental plastic-body car. 
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Miles) 
, cro Chevrolet owners, like most other motor- __ built an enviable reputation among all who 
ing ists, recognize in the Chevrolet sign the drive motor cars. 
is 3 suaranty of expert workmanship, fair prices Chevrolet dealers are dedicated to the prin- 
Studes ccna cialis ciple that integrity is the essence of a success- 
- and courteous, y Ps. ful business. ... 
seal Chevrolet dealers, guided by a national Chevrolet dealers have won public acclaim 
in organization that has won first place in the for dependability. . . . 
mane auto industry in 10 of the past 11 years, have These two factors combine to prove that— 
it Roy 

“WHEN YOU HAVE THE CHEVROLET FRANCHISE 
iws @ 
i gene YOU HAVE FRIENDS” 

CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
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Denver: 
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Automobile Show Boosts 


New Car Sales Tempo 


By Ira R. Alexander 
Staff Correspondent 

DENVER.—Since the holding of 
the annual automobile show here 
the first week of the month, sales 
of new automobiles have shown an 
increase, according to local auto- 
mobile dealers. Dealers report that 
another reason for the increased 
demand for new cars is that a 
number of doubts that seemed to 
be entertained by prospective buy- 
ers are being dispersed. 

For a time a goodly number of 





Los Angeles: 


Floor Play Up; 
Dealers Trying 
To Sell Cars 


LOS ANGELES.—New car sales 
in Southern California have been 
very poor; however, during the last 
10 days there has been a small 
increase in floor play. Dealers are 
making every effort to increase 
their sales, contrary to some 
opinions that cars are being ware- 
housed. 

In the opinion of the larger deal- 
ers, finance terms are the real 
reason behind the lack of interest 
on the part of the public. In the 
past years, where a prospect could 
buy a new car by paying from $35 
to $45 a month, with maybe a 
small balloon at the end, today he 
must pay from $50 to $75 a month 
and, unless he is making above 
the average in salary, it is just 
impossible for him to make these 
payments. 

There is also a question on the 
part of some dealers concerning 
draftees. When a draftee who 
turned his car back to his dealer 
prior to going into the Army, and 
who received credit to apply on 
a new car upon his discharge, it 
is the opinion of some dealers that 
he is entitled to pick up that con- 
tract whether it be 24 months or 
longer, inserting the new serial 
number and carrying on on the 
same basis, provided of course that 
the original contract was dated 
before the soldier was drafted and 
prior to the 18-month rule. 

There is much controversy on 
this subject in Southern California 
and a definite ruling should be 
made by the Federal Reserve 
Board to clear this up. 


Atlanta: 


18-Month Limit 
Principal Thorn 
In Sales Market 


ATLANTA.—(UTPS).— Sales of 
both new and used cars have im- 
proved somewhat here during the 
past 10 days, and the public is dis- 
playing a little more interest in the 
automotive field, but things have 
not yet returned to normal by any 
means 

The principal sales depressant 
still remains the new 18-month 
term period. While, theoretically, 
this is a good thing for the indus- 
try, it has had and is still having 
a bad effect on sales. Some people 
simply cannot afford to buy on the 
new terms. Others, who probably 
can afford them, are simply not in 
the market. 


new car prospects seemed to feel 
that the 1942 models were inferior 
to last year’s cars and that time 
payment plans had been curtailed 
to such an extent that it would be 
hard to purchase a new car in 
comparison with former years. 
Dealers are conducting a campaign 
to clear up these ideas and are 
meeting with success. The Denver 
Automobile Dealers Assn., in an 
advertisement in local papers dur- 
ing the past week, had this to say 
about time payment buying: 

“Present -day financing charges 
are the lowest in the entire his- 
tory of the automobile industry. 
Government credit control regula- 
tions require one-third down pay- 
ment on the purchase of a new 
or used car. This down payment 
need not be cash. Your car or the 
equity in it may be sufficient for 
the down payment. The automobile 
dealers of Denver are cooperating 
with the government in its ef- 
forts to provide safe, sound and 
easy credit terms to the buying 
public. Don’t believe rumors. When 
in doubt see your local associa- 
tion member—he will advise you 
correctly on conditions.” 

Reports of “cutting down” on 
vital construction materials, on 
beauty and workmanship of cars 
now coming off the assembly lines 
are groundless rumors, is another 
point stressed in the association’s 
educational advertising campaign. 

Dealers here report that de- 
pendable used cars are becoming 
scarce, but many good values still 
are available in Denver. There has 
been a very good demand for used 
cars so far this month. Truck 
sales, both new and used, are also 
reported good. Denver dealers who 
took part in the show report that 
a good number of sales were made 
during the show week and that 
prospects were listed and future 
sales will result. 


Milwaukee: 


Sales Continue 
at Average Pace; 


Profits Improve 


MILWAUKEE. — Automobile 
sales, both new and used, continue 
at just an average pace here with 
resistance to new model buying 
still rather marked. Some dealers 
believe that the reason for the 
quiet business is the tax situation 
which has temporarily delayed 
buying. 

In general, however, business is 
being conducted on a saner basis 
than for quite some time with little 
wild trading evidenced. Most deal- 
ers seem satisfied that they are 
not going to do the volume of 
business that they did last year 
and as a result want to make a 
decent profit on that which they 
do handle. 

In Superior, local dealers staged 
a Showroom Week, which was in- 
augurated Nov. 15 with a down- 
town parade of 1942 models. Par- 
ticipating firms included Merrell & 
McMahon, Stensland Auto Service, 
Larson Chevrolet Co., G. J. How- 
ard Motor Sales, Carlson Motor 
Car Co., Kapus Garage, Inc., Reed 
Merrell, Inc., Motor Inn, Inc., How- 
ard & Sell, Inc., DeVinck & Mad- 
sen Pontiac Co., Campbell Motors, 
Inc., Kari Garage and Hawkins & 
Gustafson. 


Lack of National Show 
Pares 10% Off ’42 Sales 


DETROIT.—Although they were the leaders in dropping the 
annual National Automobile Show in New York this fall, as an 


aid to the defense program, factory officials now admit that the 
action pared at least 10 percent off 1942-model sales before the 


season got underway. 


Retail sales, which only recently started an upward climb from 
a level 40 percent below a year ago, have been deterred (in the 
opinion of sales executives) by the following factors, in order: (1) 
Lack of propaganda; that is, no national show; (2) higher prices 
than expected; (3) restricted financing terms, and (4) a 25 percent 
pre-selling of the market in the first seven months of 1941. 












Acute Shortage 
Of Cars Expected 
In New Jersey 


NEWARK, N. J.—An acute priv- 
ate transportation shortage in New 
Jersey is threatened by the con- 
templated automobile production 
curtailment, in the opinion of 
William L. Mallon, state director 
of the National Automobile Deal- 
ers Assn. 

“Since 81 percent of new motor 
vehicle sales nationally represents 
replacements of scrapped vehicles, 
the danger of a private transporta- 
tion shortage is acute in view of 
contemplated production curtail- 
ment,” Mallon said. “One result of 
such a shortage will be to slow 
down the defense program, as 
many manufacturing plants are 
located in rural and _ semi-rural 
areas and six out of 10 city-owned 
cars are usually driven to and 
from work.” 

Mallon pointed out that although 
81 percent of New Jersey’s resi- 
dents live in urban areas a total of 
765,392 persons reside in _ rural 
districts. With the exception of a 
few horse and buggy and bus line 
patrons, all of these persons are 
dependent upon the automobile for 
transportation. An additional 541,- 
530 persons who live in 93 urban 
communities that do not have local 
mass transportation systems also 
are dependent upon automobiles. 

“Farm transportation, vital to 
the defense effort, is bound to be 
affected adversely,” he said. “The 
average age of farm cars in New 
Jersey is six years, census figures 
show. The average farm truck is 
seven years old. Replacements 
must be made on a large scale in 
the next two years if an efficient 
rural transportation system is to 
be maintained. I don’t see how 
this can be done with the drastic 
cuts now in the offing. 

“The thousands of people who, 
in recent years, have moved to 
city suburbs in the belief that mo- 
tor transportation would always 
be available will be hit especially 
hard by a _ shortage. We have 
several graphic illustrations of this 
population movement in New Jer- 
sey. According to the U. S. census 
bureau, the Newark-Elizabeth- 
Paterson-Jersey City metropolitan 
district showed an increase of 2.3 
percent in 1940 over 1930. The sec- 
tion outside the central cities, 
however, increased by 5.2 percent. 
Trenton had a 1.1 population in- 
crease in the city itself, while the 
suburban area experienced a 12.8 
percent population growth.” 

Analysis of the 1940 census re- 
turns revealed that the trend to- 
wards decentralization of city 
populations is general throughout 
the country. In 92 of the largest 
cities since 1930 the unincorpor- 
ated surrounding areas increased 
almost five times as fast as the 
population within the city limits. 


Trailer Order 


BRADENTON, Fla.— The Federal 
Bureau of Communications has placed 
an order with the Auto Cruiser Co., 
here for construction of several trail- 
ers for the department, it was an- 
nounced last week by Roy Miller, 
manager. 





San Antonio: 


In the Carolinas: 





SALES TRENDS G 


Buying Paralysis Hits | 
New, Used Car Market™ 


By D. G. Spencer 
Staff Correspondent 

CHARLOTTE, N. C.—The used 
car business in the Charlotte area 
of the Carolinas is at low ebb, ac- 
cording to used car salesmen. One 
of them puts it this way: “It’s 
either in the harder sales bracket 
to sell or in the junker class.” 

Salesmen know that the tide is 
due to turn early in this Christmas 
trading season, and therefore are 
preparing to get rid of a lot of 
cars on the lots here before the 
first snow flies in Dixie. 

One salesman, who covers a large 
part of both Carolinas, says that 
popular priced used cars are at a 
premium now, and not many are 
to be found in this territory, par- 
ticularly Charlotte. Dealers as far 
south as Alabama and Mississippi, 
says this salesman, have been 
combing our territory for popular 
priced cars and trading for them 
at our retail prices. 

There are plenty of “junkers,” 
says another salesman, but they 
are not moving because they can- 
not be put in condition to meet the 
safety requirements of the high- 
ways. 

As to the new car situation, says 
one salesman, it is suffering from 
an ailment known as the non-buy- 
ing paralysis. 

Commenting further on what’s 
holding back business, which is 
due for a pick-up before Christ- 
mas, a salesman says it is not due 
to lack of financing facilities. It 
seems, he says, the tremendous 
sales on ’41 models has put a crimp 
in the new 42’s. The 41’s were at 
high tide April 15 to Sept. 15. Since 
that energy has been spent the 


Salt Lake City: 
Stocks Growing 
as Demand Lags; 


Used Cars Ease 


SALT LAKE CITY.—There is 
little external evidence that the 
new and used car situation has 
changed materially in the last two 
weeks, but dealers cautiously in- 
fer that new stocks are up slightly. 
This is due to a slackening off of 
the demand, rather than an in- 
crease in new cars shipped. 

However, the supply of new cars 
is far below normal and a sudden 
shift of demand will throw most 
of the dealers into desperate cir- 
cumstances. 

The used car situation has simi- 
larly eased for the’ moment with 
several dealers, traceable, however, 
to a concerted buying on the open 
market, without recourse to the 
usual trade-in method of replenish- 
ing used stock. This condition, 
though, is very temporary, for as 
one dealer said, “where will they 
come from after that?” 


Used Car Stocks Improved; 
New Car Sales in Pickup 


By B. C. Reber 
Staff Correspondent 

SAN ANTONIO, Tex.—The effect 
of curtailed production on used 
car sales is reflected in these sales 
during October as reported by the 
dealer-members of the San Antonio 
Automobile Trade Assn. 

During this period these dealers 
opened the month with 889 cars 
on hand, and sold 1,109 cars during 
the month for a unit turnover of 
125 percent as compared with 91 
percent for September, a _ total 
value of $387,109, a turnover value 
of 121 percent as compared with 
91 percent for the preceding month, 
and an average value of $349 
against $287. 

There were 783 cars on hand at 
the end of the month having a 
total value of $285,612, and an 
average value of $365, as com- 
pared with an average value of 
$360 for September. 

September sales totaled 1,087 for 


a unit turnover of 91 percent, a 
total value of $311,645, a turnover 
value of 91 percent, and an aver- 
age value of $287. There were 889 
cars on hand at the end of the 
month having a total value of 
$320,066, and an average value of 
$360. 

In October 1940, there were 1,284 
ears sold for a unit turnover of 
110 percent, a total value of $389,- 
636, a turnover value of 95 per- 
cent, and an average value of $303. 
There were 1,234 cars on hand at 
the end of the month with a total 
valuation of $450,310, and an aver- 
age value of $365. 

With new car deliveries coming 
through, and with new car sales 
showing up fairly well, everything 
considered, dealers’ used car stocks 
have been materially improved, 
prices are better, there is less wild 
trading, and it is predicted that 
sales will continue good through 
the current month. 


buying public hasn’t as yet recov- 
ered. 


The smart used car salesmen get 
the bulk of their business from lop! 
workers in the Charlotte area of aan 
the Carolinas in hosiery mills, yarn” ‘ofen 
mills, woolen and other textile” short, 
plants and from the foundrymen. tweer 
They get it by personally contact-— intact 
ing these folks who are among the jnora 
best paid workers in the Southeast. eal 


These textile mill buyers are dis-  gciat 
criminating customers—close shop-_ tions 
pers. And in their class comes an- | and | 
other large class to swell the de-_ sessia 
mand for used cars, that is the’ genta 
workers of the U. S. Army Quarter- / pyssic 
masters base here at Charlotte. The} to al 
army took over the Ford Assembly | sler: 
plant in Charlotte some months’ «, 
ago, and the Ford organization has_ I 
opened up in a new home. The men_ jy 
working at the Quartermasters! the ] 
depot here make good salaries and lean 
used car salesmen say they are) ic 
able to make substantial down pay-. "re? 


ments. § a 


As to the outlook in used cars, his a 
salesmen say that the week ending) what 
Nov. 8th, did show slight improve-" ment: 
ment, and they are confident by’ He p 
the end of November the business g cor 
will come out from under the pres-| place 


separ 


ent paralysis. “MEV 
, - both 
Florida: i 
Sales Improving; ter 
Late-Model Used | vs! 
its m 


Cars Going Best > ,n 


ST. PETERSBURG, Fla.—Sup- shoul 
pressed by a combination of cir- nate 
cumstances, sales of both new and “Th 
used cars in this area have fallen dents 
off sharply as compared with the terso: 
same time last year. Dealers, how- tance 
ever, believe that the situation is 
improving slowly. = 

New car sales reported by the Lit 
local Dealers’ Assn. for October to 
taled only 51 units, as compared to F 

| 





157 for the same month of the pre- 
ceding year. Used car sales dropped 
from 218 to 78. Stocks of cars, 
however, are generally low. { 

There is no perceptible change 4 


. 


ing | 


buying habits. Some dealers repor zones 


a stronger demand for higher 
priced models, others finding that 
their customers want cars that 
conform more to economy prin¢ 
ciples. é 

The demand for late models in 
used cars is strong, supported by 
the trend of buyers to prepare for 
the emergency period, but several 
dealers are having some difficulty 
in getting an ample supply for this 
demand. , 


Buffalo: 





L.L 


Oct. Registrations mote 
Down 42 Percent; | in'« 


Used Sales Steady ot t 


BUFFALO. — New-car registra? Cincj 
tions in Erie county during Oc# a sin 
tober totaled 1,554, the Buffalo Au+ #7 fF, 
tomotive Trade Assn. reported. Thid assis 
was almost double the 811 figure 
for September, normally a_ lo 
month, but was 42 percent belo 
the 2,678 total of October, 1940. 


But despite October’s small reg- 
istrations—there have been only 
five lower months in the last three 
years—the total for the first 10 
months of 1941 was 31,104, an in- 
crease of 25 percent over the com- 
parable 1940 period. 


New car sales, in view of factors 
which now hamper the market, are 
about in line with dealers’ expec- 
tations. Dealers appear to be bend- 
ing every effort to adjust their 
businesses to the new order but 
still retain hope that some of the 
restrictions will be lifted in the fu- 
ture. 

Used car volume is holding up 
much better than new car sales, 
running about even with a year ago 
and this phase of activity, along 
with increases in service work, is 
helping offset loss of business from 
the new car sales drop. 
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ASI Show Cancelled, NSPA and MEWA Set Conclaves 


Statement Cites Disagreement | 
As Reason for Cancellation 


(Continued from Page 1) 


separate gatherings, to avoid de- 


yelopments that would result in a/| 


return to separate shows when the 
defense emergency is over—in 
short, to maintain cooperation be- 
tween the associations and to keep 
intact the instruments of that co- 
operation for use in the future— 
Tonkin proposed that the three as- 
gociations hold concurrent conven- 
tions at a mutually agreeable time 
‘and place, with one or more joint 
‘sessions to be handled by a repre- 
sentative joint committee for dis- 


‘cussion of subjects of importance 


‘to all manufacturers and whole- 
' salers. 

“Kerans concurred in the propo- 
sal. Patterson apparently was un- 
able to do so since it seems that 
the NSPA had already made, in 
advance of the meeting of the 
presidents, plans for its own sep- 


_arate convention at Chicago in De- 


cember. In fact, Patterson stated 
his association had already made 
what he called ‘tentative arrange- 
ments’ for such separate meeting. 
He proposed that the MEMA hold 
a convention at the same time and 
place; and that members of the 
MEWA be the invited guests of 
both the MEMA and NSPA. When 
asked what official status the 
MEWA would have under his pro- 
posal or how its members would 
otherwise fit into the picture, he 


stated they would have to be in- 
; vited guests of the other two asso- 
'ciations since only jobbers are in 


its membership, thereby indicating 
apparent opinion that jobbers 
should be relegated to a subordi- 
nate position. 

“The MEMA and MEWA presi- 
dents were unable to agree to Pat- 
terson’s proposal because accep- 
tance of it would have placed the 


Linehan, Lesher, 


Folsom Get New 
Olds Zone Posts 


LANSING.—Appointments affect- 
ing managerial duties in several 
zones throughout the nation were 
announced in 
Lansing last 
week by H. A. 
Trevellyan, Olds- 
mobile’s general 
sales manager. 

L. L. Linehan, 
zone manager for 
Oldsmobile in 
Oakland, Calif,, 
has been named 
zone manager in 
New York City, 
according to 
Trevellyan. Line- 
han succeeds J. H. Lemons, pro- 
moted last week to assistant gen- 
eral sales manager for Oldsmobile 
in charge of eastern sales. 


Russell Lesher, veteran member 
of the Oldsmobile wholesale or- 
ganization and zone manager in 
Cincinnati, has been transferred to 
a similar post in Oakland. Joseph 
H. Folsom has been promoted from 
assistant to zone manager for 





L. L. Linehan 





J. H. Folsom 


Russell Lesher 
Oldsmobile in Cincinnati succeed- 
ing Lesher. 


O. C. Farnsworth, assistant zone 
manager in Pittsburgh, is trans- 
ferred to assistant zone manager in 
Cincinnati. He is succeeded in 


Pittsburgh by Edwin N. Prugh jr.., | 


formerly assistant manager in the 
ae zone. C. R. Bonnett, as- 
sistant in Charlotte, N. C., be- 
comes assistant zone manager in 
Atlanta, Trevellyan announced. 





important group of jobbers that 
make up the MEWA in a subordi- 
nate position and also because next 
month is an inappropriate time for 
a national meeting for these rea- 


| sons: 


“1—Time is now too short to or- 
ganize a national meeting in De- 
cember of the kind that should be 
held. The MEWA had not been ad- 
vised, in advance of the meeting 
of the presidents, by the NSPA 
president of any plans for a De- 
cember meeting which quite appar- 
ently had already been made. The 
MEWA has made no plans for a 
meeting at that time. To have done 
so while the three associations 
were parties to an agreement and 
without making an effort for con- 
tinued cooperation of the three as- 
sociations would not have been in 
keeping with its responsibilities to 
the industry. 

“2—The priority system appar- 
ently is in process of being re- 
placed, to some extent at least, by 
a plan of allocation. Priorities, in- 
sofar as such a complicated sub- 
ject can be, are now pretty well 
understood insofar as application 
to the automotive industry is con- 
cerned. The probabilities are that 
the plan of allocation will not be 
worked out in time for much to be 
told about it in December. 


“3—Particularly in view of pres- 
ent conditions, this December will 
be a very busy month for jobbers, 
resulting in the inability of many 
of them to get away from their 
businesses on account of the un- 
usual year-end rush. 


“4—-Manufacturers also will be 
very busy this December since 
many of them will be required to 
give attention at the time to exten- 
sion of priorities which terminate 
in December and to development 
of ways and means of fitting their 
operations into whatever plans of 
allocation seem to be in prospect. 


“The upshot of the meeting of 
the presidents, therefore, is as fol- 
lows: 

“The NSPA president has with- 
drawn his association permanently 
from the ASI Show agreement. Up- 
on MEWA and MEMA the full 
responsibility for future joint shows 
therefore devolves. The two asso- 
ciations are not cancelling, with- 
drawing from or abandoning the 
ASI show but are postponing it 
indefinitely, until such time as it is 
evident it should be resumed. The 
MEMA and MEWA thus are acting 
in accordance with the majority 
vote of members and at the same 
time are preserving the machinery 
of the industry’s outstanding trade 
show, as well as the instruments 
of cooperation to the extent that 
that is possible since the with- 
drawal of the NSPA. 


“Furthermore, in recognition of 
their obligation to provide adequate 
means for contacts between job- 
bers and manufacturers through 
the medium of a national gather- 
ing at an appropriate time, the 
MEMA and MEWA will hold con- 
current conventions at Chicago in 
February with one or more joint 
meetings for discussion of subjects 
of 
and jobbers—details 
nounced later. 

“The MEWA regrets exceedingly 
collapse of the effort made by it 
and the MEMA for continuance of 
the cooperation between the three 
associations whose joint sponsor- 
ship of the ASI Show has made 
that show the greatest instrumen- 
tality for manufacturer-wholesaler 
contact the industry has ever seen. 
Acceptance of the proposal that the 
three associations hold concurrent 
conventions with one or more joint 
sessions, augmented by separate 
sessions for consideration of purely 
associational matters, would have 
continued the basis and _ instru- 
ments of cooperation. It would 
have eliminated the expense of 
time and money of two wholly sep- 
arated gatherings and thus would 
have saved the manufacturers of 
our industry several thousands of 
dollars.” 


to be an- 


importance to manufacturers | 





CAROL BRUCE, in Detroit for the world premiere of her picture, ‘Keep 
em Flying ‘" visited the United States Rubber Co. plant where she was shown 
how a &. Royal Master tire is built by Emmet Sheahan, general manager 
of the Tire ann on. At left is Marvin Bobo, U. S. Rubber wacker. 


fense bonus’’ totaling more than $1,- 

Defense Bonus 000,000 to 21,000 employes over the 

WEST ALLIS, Wis.—The Allis-| next 12 months, according to Max W. 
Chalmers Mfg. Co. will pay a “de- Babb, president of the firm. 


(1035 )—7 


| Business ovat 


Reported Higher 
In New England 


BOSTON.—A slightly higher 
business level, excepting firms 
seasonally affected, is noted by 
the New England Purchasing 
Agents Assn. in its monthly busi- 
ness survey report. 

Commodity prices were found 
“definitely higher.” As to buying 
policies the report commented: 

“In order to secure deliveries 
when wanted, the buying policy 
ranges from hand to mouth in 
some instances to three months on 
the larger group on purchases for 
maintenance and repair materials. 

“Standard materials for manu- 
facturing are for the most part 
covered from three to six months, 
with only a few reporting on a 
—— period for imported mate- 
rials.” 


Pete Wembhoff’'s Fourth Dimension 
offers news of automotive advertising. 








THE SAFETY 


SEAL 


of more than 100,000,000 tire valves! 


This is the sealing unit of a standard Schrader Tire 
Valve Cap enlarged more than ten times. See be- 
low, its unique construction features and how it 
makes an absolute seal at the tire valve mouth. 
Dirt and water can’t get in. Even if the valve core 
were damaged beyond repair, air could not escape. 
The service records of leading truck, bus and taxi 


fleet operators show that the use of air-tight valve 
caps helps maintain more accurate tire pressures. 


caps. 


A. Schrader’s Son 


Division of Scovill Manufacturing Company, Incorporated 


As a result they get greater mileage, safer opera- 
tion and have fewer roadside delays. 


For customer safety and satisfaction, be sure the 
tubes you sell are equipped with standard tire valve 


Brooklyn, N. Y. 


Here’s an Inside View of Schrader Tire Valve Cap 


1. Valve Cap body or shell. 


2. Brass Swivel Plate allows 
independently of rubber washer as Cap is ap 


Cap Shell to turn 


plied. This assures proper seating of washer 


and prevents distortion 


an indes- 


‘. Brass Dome-Shaped Plate provides 


Molded 
when Cap is serewed on firmly by hand; while 
rubber between brass plates 2 and 3 


tructible chamber for safe clearance of valve 
core pin. 


Rubber Washer seals valve mouth 


provides 


spring action to maintain positive seal 


Schrader Tire Valve Caps 


S06 6S Pay ore 


Guaranteed Air-Tight Up to 250 Lbs. Pressure 
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Post-War Effects 
Now Chief Topic 


Of Discussion 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Whether right or 
wrong, Wall Street feels more con- 
fident about the war. Whereas a 
year ago, the talk was that Britain 
and her allies could not win, with 
a stalemate the best they could do, 
now the talk is that the best that 
Germany can hope for is a stale- 
mate. 

In other words, a year ago the 
Street believed that if either side 
won, it would be Germany. Today, 
the conviction is growing that if 
either wins, it will be Britain and 
her allies. This feeling became 
much more widespread with the 
amendment of the Neutrality act. 
It had been growing, however, ever 
since the Nazis were slowed up in 
Russia. 

From a feeling that Germany’s 
war machine was unbeatable there 


STOCK PRICE AVERAGES 


Previous Latest Year 
Period Period Change Ago 
24 motors ......0.... 27.09 26.49 —0.60 35.09 
0 car-truck o0.’s ... 37.22 26.47 —0.75 36.42 
10 parts-access. ..... 26.27 25.77 —0.50 29.31 
4tire-rubbers ...... 19.28 19.60 +0.32 19.53 


has been a change to a conviction 
that the Nazis are far from un- 
beatable if the defender holds off 
the initial “blitz” and then goes on 
to fight. It has become evident that 
one of Hitler’s strong spots has 
been the disorganization of his vic- 
tim 


s. 
With this more optimistic out- 
look on the war, Wall Street is 
hearing more and more talk of the 
post-war possibilities. Will there be 
a boom? Will there be a depres- 
sion? Will there be inflation? 

Will the automobile industry, for 
instance, be able to sell millions of 
cars to replace those not sold dur- 
ing the emergency? Or will people 
be so tax-poor, they can’t buy? 
Will there be a building boom? 
These are some of the questions 
being discussed. 

Although opinions differ, perhaps 
the most widely held view is that 
there will be enough replacement 
demand for many products to keep 
industry extremely busy for sev- 
eral years and that people will be 
able to buy them. It is doubted 
that the people will be taxed so 
heavily they will have no buying 
power left. It is believed that rath- 
er than taxes there may be some 
type of forced savings and these 
would be available after the emer- 
gency for spending. 

What would happen after a post- 
war boom, however, is a question 
not many are willing even to dis- 
cuss. It is pointed out that govern- 
ments have learned much about 
preventing inflation of currency 
but whether they have learned how 
to prevent depressions no one 
knows. 


Hupp Factory 
To Be Rented 


DETROIT—John E. Murphy, 
trustee of the Hupp Motor Car 
Corp., has been authorized by 
stockholders and creditors to lease 
400,000 square feet of factory space 
to United States Rubber Co. and 
Chrysler Corp. for a combined 
gross rental of $570,850, for a two- 
year term. 

At Tuesday’s Federal Court hear- 
ing the trustee said he was hopeful 
the company’s affairs would be in 
shape by Jan. 1 to dissolve the 
trusteeship and return the busi- 
ness to stockholders. 

A hearing on amounts owed 
under claims of creditors, which 
total $225,000, is scheduled Dec. 8. 


Building Leased 

BUFFALO. — Approximately 40,000 
square feet of floor space in the Main 
street plant of the Ford Motor Co. here 
has been leased by the Bell Aircraft 
Corp. and will be used to house a part 
of the aircraft corporation’s experi- 
mental laboratory. is plant was used 
for assembling of Ford cars in Buffalo 
prior to construction of the new Ford 
plant on the waterfront. 


wggnnis, Sinsabaugh’s aberkling 
umn read 
“‘wide-awake” in industry. ’ : 








GIANT DIAMOND T 
train load. Weight of truck withou 
half a ton of fuel. 


Tank-trans 


rter, designed for 160,000 pounds gross 
load is 27,000 pounds. Carries more than 


Chevrolet Bringing Field Men 
Up-to-Date on Service Plans 


DETROIT.—Field operating pro- 
grams for Chevrolet service men in 
8,400 dealerships from coast to 
coast, previewing plans and poli- 
cies for 1942, will be the subject 
matter for a series of eight re- 
gional conferences to be held un- 
der the direction of Ed Hedner, 


Plans Underway 
For Large Fleet 


Of Cargo Planes 


DETROIT—William B. Stout, 
Detroit engineer, who pioneered 
the all-metal airplane, may make 
another big contribution to the 
aviation industry, if plans now 
being developed by Stout, other in- 
dustrialists and defense officials go 
into effect. 


The project calls for the con- 
struction of 1,000 cargo planes for 
use in the United States and in 
Latin America as competition for 
Nazi operators there. Ultimately, 
the backers of the program hope 
to build 10,000 such ships for both 
commercial and military purposes. 

Stout’s part in the plan would 
be construction of fuselages. 


He is already well advanced in 
experiments with stainless steel as 
a material to substitute for dura- 
lumin, being now engaged in build- 
ing a small stainless steel plane 
which is expected to be ready for 
flight in January. 


Among the advantages of the 
material is the fact that it is 
more plentiful than the metal al- 
loys now used in aircraft and can 
be spot-welded where duralumin 
must be subjected to the more 
costly process of riveting. 





Correction 


A recent story carried in 
Automotive News and titled 
“Brass for Souvenirs, None for 
Watchmakers,” was in error, 
according to the Bridgeport 
Brass Co. 

The company “did not give 
away 6,000 cartridge cases filled 
with champagne provided by the 
British Purchasing Commission 
during its Navy Day celebra- 
tion,” the Bridgeport correction 
states. “The company did hold a 
Navy Day dinner prior to cere- 
monies at which it presented 
the 25,000,000th artillery cart- 
ridge case it has made in the 
current defense program and 
was awarded the Navy ‘E.’ At 
that dinner 150 of the guests 
were presented 75 millimeter 
cartridge cases as souvenirs. 

“They were rejected cases 
that had accumulated over a 
period of several months and 
they were given only to rep- 
resentatives of the Navy, the 
Army, the British Purchasing 
Commission, a few key :execu- 
tives of leading Bridgeport in- 
dustries and some of the execu- 
tives of the company. The total 
copper content of these cases 
was exactly 288% pounds. Not 
even all the guests at the din- 
ner received cases because there 
were not enough. No champagne 
was served.” 





national director of service for 
Chevrolet. 


A complete review of 1941 service 
advances and a reinterpretation of 
the service man’s role under the 
new conditions imposed upon mo- 
torists, will share the attention of 
the 45 zone service managers, eight 
regional product representatives, 
and the dozens of recently ap- 
pointed military service managers 
now working directly with army 
personnel throughout the country. 

First of the series of meetings 
was held in Flint, last week, with 
the final session scheduled in Oak- 
land, Cal., Dec. 8. Thus, with the 
opening of the new year, Chevrolet 
service men the country over will 
have latest factory information on 
new, approved service procedures. 
Heavy emphasis is to be placed on 
maintenance, as motorists face a 
future in which durability and de- 
pendability may be classed as su- 
preme motor car virtues. 


Dealers’ service managers will 
confer with zone officials following 
the regional meetings, to assure 
quick distribution of information 
—— by Central Office service 
eads. 


Assisting Hedner will be H. M. 
Page, manager of the military serv- 
ice department, and E. L. Harrig 
and C. M. Davenport, assistant 
service managers. 


De Soto Completes 
New Gun Plant 


DETROIT.—De Soto’s new build- 
ing for the manufacture of anti- 
aircraft gun parts last week was 
completed and the placing of ma- 
chinery has started, it was reported 
by C. E. Bleicher, vice-president 
and general manager. 


Adjacent to the main De Soto 
automobile plant, the new gun 
parts manufacturing plant contains 
63,000 square feet of space and is 
50 feet high in much of the build- 
ing. 

Produced in the plant will be 
parts for the Bofors rapid-firing, 
anti-aircraft cannon, reportedly 
the most effective gun of its type 
now in use. The gun, Bleicher said, 
will be manufactured by Chrysler 
Corp. for both the U. S. Army and 
Navy. 

Bleicher is also in charge of the 
corporation’s bomber fuselage sec- 
tion manufacturing. 


appears weekly in Automotive News. 





U.S. Rubber Plant 
In Los Angeles 
To Be Expanded 


NEW YORK.—Expansion of its 
Los Angeles plant to triple the 
plant’s output of bullet-puncture- 
sealing fuel tanks for airplanes 
was announced last week by United 
States Rubber Co. 

Construction work will begin at 
once on an addition that will pro- 
vide 226,200 square feet of floor 
space to be used exclusively for 
assembling the self-sealing tanks. 
This area, 


make possible 300 percent increase 
in production of fuel tanks. The 
remainder of the plant will con- 


tinue to make tires, many for de- 


fense. 

The new addition is expected to 
be completed in six months, with 
production in it getting under way 
30 days thereafter. Several hun- 
dred additional persons will be 
employed. 

Although specific production fig- 


ures were not released, it is known © 
that the rubber company is manu- — 


facturing self-sealing tanks by the 
thousands in four of its plants, 
and of the four the Los Angeles 
plant is the major producer. 


Due to the use of a special rub- ; 
the self-sealing | 


ber compound, 
tank can be pierced by machine 
gun bullets without loss of fuel. 


Vance Denies 
Tank Rumors 


SOUTH BEND.—Harold S. | 
Vance, chairman of the board of © 
directors of Studebaker Corp., de- | 


nied last week a report from 


Washington that Studebaker might | 


soon be building tanks in connec- 


tion with the government’s huge _ 


defense program. 

“The report is not correct,” said 
Vance. “We are devoting all our 
energies at the moment to getting 
our airplane engine project under 
way.” 

In reporting a huge new pro- 
duction program calling for more 
than 2,000 tanks a month by the 
middle of next year, a United Press 
dispatch from Washington said 
that 
vealed that negotiations with Ford 
Motor Co., Studebaker and General 
Motors were ‘at a very advanced 
stage’ for a number of tanks.” 

The report also said: “The ad- 
ditional order, it was indicated, 
would be for the 28-ton improved 
model which is described as the 
most potent of its type in the 
world. Ordnance department of- 
ficials are placing less emphasis on 
the 13-ton light tanks and the 45- 
ton new heavy model.” 

At present Studebaker is build- 
ing and equipping plants in South 
Bend, Fort Wayne and Chicago for 
production of Wright engines for 
bombers. The program is esti- 
mated to cost $50,000,000 for con- 
struction which will be used to 
build $74,000,000 worth of airplane 
engines. In addition to this the 
company reportedly has a contract 
for $16,000,000 worth of Army 
trucks. 


Bendix Expands 
BENDIX, N. J.—Announcement is 
made by the management of Bendix 
Aviation Corp. that construction of a 
320 by 325 foot factory, adjoinin 
buildings of the Eclipse Aviation an 


~ = Pioneer Instrument divisions, here will 
Dealers Tell Me, by John O.| begin immediately. The expansion, in- 
Munn, is an open forum for the/| cluding equipment, will cost about $1,- 
expression of dealers’ opinions. It | 000,000 be partly financed 
Plant Corp. loan. 


A and will 
through a Defense 





1912 PONTIAC STATION WAGON on the Streamliner chassis. Wheelbase is 
122 inches; oper six or eight-cylinder engines. Overall Song with tail gate 


closed is inches; um 


driver and 1,050 pounds. 


allowable 


weight is eight passengers or 


which will comprise ; 
one-third of the plant’s total, will ~ 
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f my lads, “Truckin’” early 
é this month went to the largest 
‘convention of common carriers and 
‘contract haulers that has ever been 
“held since the organizing of ATA. 
‘Of course the boys who are respon- 
‘sible for the operation of the 
‘freight cars of the highway had 
‘many critical problems to settle 
“and several government edicts to 
‘thresh out—but don’t forget the 
“annual convention was held in good 
‘old New York where the bad taste 
‘of daily business sessions could be 
-washed out at night under the 
_beneficent influence of the “Great 
White Way.” ‘ 


+ 


ready greatly curtailed suppl 

At first reading, the news 
dispatches seemed to indicate 
that the Army, to satisfy the 
demands of UAW-CIO, was going 
to place orders for enough Army 
trucks to take up the entire slack 
that has been caused by OPM’s 
curtailment of automotive produc- 
tion and that this volume of or- 
ders would completely stop all 
truck production for civilian needs. 


According to the news dispatches, 
the President has gone before Con- 
gress to ask for appropriations to 
enable the Army to place orders 
immediately for 94,000 trucks which 
the War department originally in- 
tended to buy over a period of 
years. This move was credited as 
a direct response to appeals by 
Michigan political, industrial and 
labor groups for action to relieve 
a situation that would put an esti- 
mated 200,000 men out of work. 

Unfortunately, news releases like 
these, if not analyzed, would im- 
press the average reader that the 
government has produced a stop- 
gap that would assure no automo- 
bile workers being laid off during 
the changeover period. This, unfor- 
tunately, is not entirely true. 

If the Army truck order could be 
spread around the 14 Detroit-area 
motor plants, it would not relieve 
the labor situation for more than 
a few weeks. But since the Army 
is using vehicles from only five 
manufacturers of trucks in this 
area and two of these, heavy-duty 
builders, are now crammed to over- 
flowing with production orders, the 
entire order will benefit only three 
makers to the extent of the trucks 
they make of the types ordered. 
Truck makers in other areas will 
also share. 

The industry is hopeful that even 
under the stress of the gigantic 

(Continued on Page 12, Col. 1) 


Material Hoarding 
By Truck Users 
Scored by Rogers 


CLEVELAND.—A plea to the 
motor transport industry “to think 
in terms of ‘industry problems,’ as 
well as ‘individual problems,’ and 
to be mutually helpful in bearing 
the burden and privilege of na- 
tional defense” was voiced by 
Chairman John L. Rogers of the 
Central Motor Transportation Com- 
mittee in addressing a transpor- 
tation and maintenance meeting 
here Nov. 14 of the Society of 
Automotive Engineers. 

“T hope,” Rogers said, “that the 
priority orders already issued by 
OPM will satisfactorily fulfill their 
purpose, which is to see. that 
manufacturers are provided with 
a sufficient supply of materials to 
meet the civilian demands for ve- 
hicle and parts in the medium and 
heavy commercial vehicle fields. 

“The fear of coming shortages 
in motor vehicle parts may have 
induced some operators to lay in 
stocks which will cover their needs 

(Continued on Page 10, Col. 1) 


“wy 


AMONG THOSE in the manu- 
‘facturing end of the business who 
“had headquarters rooms at the 
convention were alphabetically: 
Dodge with Lee Cosart, Alex Gold- 
-en and Herb Sioussat in attend- 
ance; Fruehauf with Harvey Frue- 
hauf, Roy Fruehauf, Al Struble and 
Les Allman playing hosts; General 
Motors Truck with Ed Herbig, T. 
B. Cookerly and Henry DeHart; 
International Harvester with Pete 
-Moulder, Geo. M. Kellogg, Sam 
Houston and Fred Lautzenhiser; 
Mack Truck with Dave Fenner 
* and Merrill Horine showing; Trail- 
'mobile with A. J. Woltering and 
“Monty” Montague, and White 
Truck with R. C. (Bob) Black, 
J. N. Bauman and Geo. S. Scragg 
seeing that visiting truckmen had 
their faces photographed when 
dolled up in brown derbies and 
handlebar mustaches. 
* ¢ 6 


SEEMS AS though I just can’t 
keep this guy Al Struble out of my 
column anymore. Wouldn’t blame 
you who read it for thinking 
“Truckin’” had become a Struble- 
for-President promotion. But it 
isn’t, I assure you—he already is a 
vice-president as I told you last 
month and that will have to do our 
Fruehauf friend for awhile. But 
like OPM he persists in being a 
columnists “cousin”—news. Seems 
that during the ATA Al got a call 

-to hurry back to Detroit. So he 
pulled all wires to get a seat on 
the same plane with a friend, but 
no dice. So the friend cancelled 
and they both came back by train. 
Coming through Canada the train 
they were on stopped, and Al asked 
the porter why-for? The answer 
was the train was stopping out in 
the country to let some American 
Air Line executives and govern- 
ment aviation men off to investi- 
gate why a plane had crashed and 
killed all on board. Yep, youve 
guessed it. It was the plane Al had 
been bribing porters and ticket 
sellers to get him a seat on. 

es ¢ 

GOOD OLD Ted Rodgers and Jack 
Lawrence were, of course, given 
another sentence of a year in the 
Washington ATA workhouse—and 

(See TRUCKIN’, Page 17, Col. 1) 
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of motor trucks. 


States Are Urged 


To Adopt Uniform 


Laws on Trucks 


PROVIDENCE, R. I.—Adoption 
of uniform regulations governing 
the size and weight of motor ve- 
hicles in the Northeastern states 
was recommended by the Eastern 
Conference of Motor Vehicle Ad- 
ministrators which concluded a 
three-day meeting here last week. 


The administrators also called 
on highway engineers in the area 
to submit data and suggestions 
concerning roads in their states, 
with particular emphasis on the 
weight that the roads will carry. 


Principal speakers at the gath- 
ering included Ted V. Rodgers, 
president of the American Truck- 
ing Assn., who lauded the admin- 
istrators for “progressive work” to- 
ward elimination of interstate trade 
barriers and expressed hope that 
other regions, would follow the 
Eastern conference’s example. 

State officials who administer 
highway and motor vehicle poli- 
cies, Rodgers declared, should do 
everything in their power to un- 
shackle motor transportation from 
unreasonable state size and weight 
laws in the interest of national 
defense. 

He called the administrators’ at- 
tention to pending federal legisla- 
tion which would empower the In- 
terstate Commerce Commission to 
liberalize state size and weight reg- 
ulations. 

“The pending legislation is not 
designed to centralize more control 
in the federal government,” Rodg- 
ers asserted. “It means simply that 
there are some states which harbor 
antiquated laws inimical to eco- 
nomic unity and the program of 
all-out defense.” 

Urging such states to anticipate 
federal intervention by acting vol- 
untarily “to make the United 
States stronger by unshackling mo- 
tor transportation,” Rodgers added: 

“States which throw up unneces- 
sary, arbitrary barriers to inter- 
state motor transportation at their 
borders are not acting in the true 
American spirit. They are contrib- 

(See LAWS, Page 11, Col. 1) 


Track Top Ten 


First Ten in Registrations Re- 
ported in Automotive News Today: 
1941 1940 


Pos. Make Pos. 
1—180,884 Chevrolet 148,808— 1 
2—147,458 Ford 124,348— 2 
3— 80,037 Internat’l 62,580— $ 
4— 52,160 Dodge 44,4387— 4 
5— 38,309 G.M.C. 30,828— 5 
6— 8,025 Mack 6,025— 7 
7— 17,811 White 5,087— 9 
8— 7,468 Plymouth 17,877— 6 
9— 5,153 DiamondT 5,258— 8 
10— 4,211 Studebaker 992—15 
Total All Makes 
544,079 445,729 

These figures do NOT include 
government deliveries. 
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OPM Studying Priority Reclassifications 


e€ 
n? | Army Orders Not Likely 
. a = eve 

To Hit Civilian Output 
36% Cut in January Light-Truck Production Adds to 
Shortages Seen in Farm Market Type Vehicles 

With U.S. Asking for More Food 
DETROIT.—Truck dealers who may have read the news 
releases late last week that the Army planned to s 


motor truck purchases, in order to relieve a labor situation 
in Detroit, need not get alarmed over a shut-off of their al- 


Increased Output 
Seen Possible for 


Medium Trucks 


Proposed Change Based 
On 3 Gross Vehicle 


No Price Rise 


Seen in ’42 


DETROIT.—Unless labor and 
material costs get out of line, 
there is little likelihood of in- 
creases in truck prices during 
the remainder of the 1942-model 


season, several _inthoritios here Weight Capacities 
present price schedules, which || DETROIT.—With the OPM 


average 6 to 11 percent above 
1941-model scales, will be aided 
materially by a high production 
rate. 

Observers believe that the 
industry will be able to produce 
around 725,000 of the 800,000 
trucks permitted for civilian 
use during the 1942-model 
season, provided of course ma- 
terials are available and de- 
mand continues. Heavy retail 
truck demand dissipated field 
stocks in August and Sep- 
tember, but sales are now on 
the upbeat with inventories be- 
ing built up slowly. 

No rationing of truck and 
bus parts, except those contain- 
ing aluminum, has as yet been 
undertaken by major producers. 
It is noted, however, that main- 
tenance of buses is suffering 
currently due to the fact that 
buses are not being produced 
quickly enough to meet the 
growing passenger loads in 
most areas. Because of the 
shortage of aluminum and stain- 
less steel, bus producers are no 
longer able to turn out 54-seat, 


understood to have already 
mapped out a reclassification 
of trucks according to guar- 
anteed maximum gross ve- 
hicle weight, it is felt in truck 
circles that such a change may 
partly relieve a condition where 
makers are unable to produce suf- 
ficient vehicles to take care of the 
expansion and replacement de- 
mands of truckers in essential 
hauling. 


The reclassification, which is 
understood to be ready for pro- 
mulgation along with truck output 
quotas for February, would per- 
mit many trucks, now defined as 
being in the 1% to 38-ton category, 
to be put in the heavy-duty classi- 
fication where there is unlimited 
production. As every one knows in 
the truck business, the label of 1% 
ton, for instance, merely is a 
manufacturer’s designation of a 
vehicle with certain accepted 
characteristics but in actual prac- 
tice, with added equipment, may 
be safely used to carry ere 
— a 1-ton load to three or four 

ns. 

Thus if the government will al- 
low the manufacturer to guaran- 
tee that the vehicle has been 
equipped so as to safely carry 
three tons, it will become a heavy- 
duty job with the unlimited pro- 
duction green light of priority 
A-3. This in no way will change 
the basic construction of the unit 
since the equipment that permits 
it to safely carry the larger load 
is added usually by the dealer in 
the field and is common practice 
in the truck business today. Less 
than 4 percent of all 1% ton trucks 
now carry the “window dressing” 
so called standard tires as they 
leave the factory it is understood. 

However, lifting even a part of 
the limited-production 1% -ton 
trucks into the heavy-duty classi- 
fication will not, it is thought, ma- 
terially relieve the shortage that 
is seen coming in power units, due 
to the greatly increasing need for 
more cargo carriers. 

Under the proposed weight 
classification, a truck built to 
carry 9,000 pounds or less gross 
would be classified as a light truck 
subject to the present limitations 

(Continued on Page 15, Col. 1) 


War Problems to be Discussed 
At Truck Conclave in Canada 


Special to Automotive News 

TORONTO. — Four prominent 
Americans will speak at the con- 
vention of Canadian Motor Freight 
Carriers Assn. being held here Nov. 
28-29, it has been announced by 
convention officials. 

The four American speakers are: 

Joseph B. Eastman, chairman, 
Interstate Commerce Commission, 
who will address the wind-up ban- 
quet of the convention on the 29th; 

Frederick C. Horner, member of 
the U. S. Civil Defense Commission 
to England and now Consultant to 
Ralph Budd, Commissioner of the 
Advisory Commission to the Coun- 
cil of National Defense, who will 
speak at a defense luncheon on 
the 28th; 

C. R. Olsen, executive in charge 


doubledecker or big inter-city 
buses. 


New Tax Burden 
To Be Placed on 


Colo. Truckers 


DENVER.—A new regulation on 
licensing of truck operators in 
Colorado, which is expected to re- 
sult in yielding at least $500,000 in 
new revenue for the state highway 
department annually, was an- 
nounced last week by Farrington 
R. Carpenter, state revenue di- 
rector. 

Carpenter, after numerous hear- 
ings with truck operators and 
state highway and motor vehicle 
department officials, announced a 
regulation is being formulated to 
tax trucks on their actual carrying 
capacity, instead of factory-rated 
capacity, which has formed the 
basis for their licensing in the past. 

Vehement protest against the 
ruling was made at a hearing at 
which the decision was announced. 


of Operations and Safety for Inter- 
State Motor Freight Systems, De- 
troit, who will address the national 
convention on the subject of “Em- 
ploye-Employer Relations,” and 

Harold O’Connell, General Traf- 
fic Manager of M. Moran Trans- 
portation Lines, Inc., Buffalo, who 
will talk on selling the motor trans- 
port industry to the shipping 
public. 

The association, formed several 
years ago, is holding its first na- 
tional convention in order to ob- 
tain a dominion-wide expression of 
opinions on the problems which 
have arisen in the motor transport 
industry since the war began. 

Among the subjects listed for 
discussion will be-how truck own- 

(See CANADA, Page 18, Col. 1) 
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Rodgers Hits Hoarding of Materials 
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Excessive Buying is Seen 


Quickest Way to Shortage 


(Continued from Page 9) 


for a considerable period. It is 
easy to understand their attitude, 
perhaps, for it is the duty of a 
good operator, or any other kind 
of businessman, to anticipate the 
future as best he can. But there 
is a distinction between ‘prepared- 
ness’ and plain downright ‘hoard- 
ing,’ and our bus and truck opera- 
tors must not lay themselves open 
to criticism on this score. 

“The quickest way to create a 

shortage is for everyone to order 
a lot more than he reasonably 
needs, and this is just as true of 
sugar as it is of truck or bus parts. 
Heavy buying by some operators 
should not be allowed to harm 
those users who are endeavoring 
only to maintain reasonable in- 
ventories. I would even go so far 
as to urge fleet users who may 
have stocked up more than neces- 
sary on certain items to make 
these available to their factory 
branches or jobbers in case of 
need. 
“One point to remember is that 
when things get tough, a little in- 
genuity is very helpful. Judging 
from some of the correspondence 
I receive, there are operators who 
give up all too easily if their first 
attempt to obtain parts is un- 
successful. Suppose an _ operator 
needs a new axle. His dealer can’t 
supply him, nor can the nearest 
factory branch, but he shouldn’t 
abandon hope at that. There 
aren’t many manufacturers of axles 
and exactly the same type of axle 
our operator needs is used in many 
other makes of trucks. Let him 
try all the truck dealers in his 
vicinity; and he may find what he 
needs. The same applies to other 
parts and materials; if the first 
cupboard is bare, try another, and 
then another. 

“The Central Motor Transporta- 


tion Committee is working on a 


Now and Then... 





pamphlet which will be to the 
motor transport field what the fa- 
mous government guide on ‘The 
Care and Feeding of Infants’ is to 
another form of civilian activity. 
This pamphlet, primer-like in its 
simplicity, will be addressed pri- 
marily to the one-or-two-truck op- 
erator, and will instruct him how 
to care for his vehicles and there- 
by contribute to the defense.” 

In this same meeting Fred B. 
Lautzenhiser, chief transportation 
engineer of International Har- 
vester Co., read a paper on how 
repair parts and operating sup- 
plies could be assured in any 
emergency area where bombing, 
flood or fire should destroy all 
truck repair shops of an industrial 
center. It is recognized that under 
emergency conditions especially, 
keeping utility maintenance trucks 
and crews going is of vital neces- 
sity. 

In his talk Lautzenhiser pointed 
out that if all truck manufacturers 
supplying vehicles to this im- 
portant essential type of user 
would establish parts depots in 
different parts of the country with 
an adequate stock of functional 
parts there would be no catas- 
trophe that could prevent parts 
from being available on but an 
hour or so from any given in- 
dustrial center. Not only could 
truck transportation lines be util- 
ized to bring these parts to the 
area but the services of the com- 
mercial air lines would be avail- 
able and parts could be dropped 
from flying planes if necessary. 

Other speakers on the program 
included F. K. Glynn of American 
Telephone and Telegraph Co. who 
spoke on “Enhancing Intensity 
Usage of Motor Vehicles” and 
Errol Gay of the Ethyl Gasoline 
Corp. who spoke on “Engine De- 
posits, Prevention and Removal.” 


ROBERT F’.. BLACK 
(No. 16 in this series) 


Rosert F. Biack has a record in the industry that is longer than the 
pedigree of a thoroughbred horse like Man O’ War. As a matter of 
fact there is a parallel here in that one of the models he is now 
manufacturing is the White Horse door-to-door delivery truck. ... . In 
this record, too, we find him in the Hall of Fame as vice-president in 
charge of trucks of Automobile Manufacturers Assn., and as president 
of White Motor Co. Also prominent in this record is the famous head- 
line, “Black Gets White Out of the Red,” following his rejuvenation of 
that company after taking over in 1935. 

His case history dates him back to 1911 when he got a job with the 
Mais Motor Co., Indianapolis, selling trucks on a commission basis. He 
then found out he had a lot to learn about selling commercial vehicles, 
80 he joined up with Mack Truck Co., Allentown, Pa., in the fall of 1911. 
This was shortly before that company had merged into Mack-Sauer 


and then into International Motor. . 


. . Cutting his eye teeth thusly 


and having been transferred to Mack’s Albany branch, he set out for 
himself, taking over the GM truck franchise in Albany as the Black & 
Wright Co. He sold out in 1915 to go back with Mack in Philadelphia, 
becoming branch manager there in 1916. 

Came the war and young Black enlisted in the 28rd Engineers as a 
private, spending 18 months with the AEF in France. He came out as 
first lieutenant in charge of one of the truck companies of his regiment. 
... After that he went back to Mack and became vice-president in 
charge of the central division, staying with that company until January, 


1929. ... 


Then he organized the Atlantic-Pacific Stages with O. W. 
Townsend, now president of Tech Greyhound Lines, New Orleans. . . 
Two years later, in 1930, Black joined Brockway, Cortland, N. Y., as 


president. And after that came the call to Cleveland in 1935. . . . Pic- 
torially we present: Left, Black as president of White; right, Black in 
1911 when he was starting his truck career with Mais of Indianapolis. 
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A CORNER OF International Harvester’s Fort Wayne (Ind.) motor truck factory forms the background for this 


interestin 


Left to right, the trucks pictured are 1-ton and 1 


ton dump truck for U. S. 
Road operation; 3%-ton stake 
cargo 


Pittsburgh Show 
Attendance Buoys 
Hopes of Dealers 


PITTSBURGH.— (UTPS).— Paid 
public admissions at the main gate 
of the Pittsburgh Auto Show and 
Defense Exposition, held here in 
Hunt Armory Nov. 8-15, amounted 
to 16,350, several hundred over last 
year. The general attendance fig- 
ures, not yet available, show in- 
creased attendance in the thou- 
sands over last year, due to the 
fact that members of the Pitts- 
burgh Automobile Dealers’ Assn. 
distributed thousands of tickets 
which they were permitted to buy 
at a 30 percent discount from the 
main gate price. 

Sales results from the show are 
being compiled by W. N. Owings, 
show manager, from all dealers 
who exhibited passenger cars in 
this year’s show. H. D. Eierman, 
Cadillac distributor here, said his 
reaction to the show was unusually 
agreeable and reported that 14 
Cadillacs were sold. 

“I think we were late in setting 
up the show,” Ejiefman said. “Had 
it been held earlier there would 
undoubtedly have been more 1942 
cars marketed to date. The show 
has always been a springboard for 
the resumption of business after 
previous year’s model layoff and it 
more than served that purpose this 
year.” 

M. B. Cole, wholesale manager, 
McKinley-Gregg, Dodge distributor, 
said: 

“There was a more genuine in- 
terest per person than I have wit- 
nessed in any previous show whici 
indicated to me that the lull in 
buying interest is on the way out. 
I firmly believe it is merely a mat- 
ter of contacting prospects now. 
The show convinced people that 
they didn’t miss the boat when they 
didn’t buy a 1941 model, that 
greater values exist today than in 
any time in the history of the au- 
tomobile business and I believe 
these facts will evidence them- 
selves as soon as we have an op- 
portunity to confront the public 
with the values we have to offer.” 


Seth Hughes, sales manager of 
Packard Berk Co., Packard dis- 
tributor here, said: 


“It was the best all-around ex- 
hibit we’ve had in years. It brought 
forth a much better class of buyers 
than in the last 10 years. The public 
seemed to be ‘quality-minded’ and 
to give much consideration to qual- 
ity of materials and workmanship 
in this year’s cars which gave them 
the urge to buy immediately.” 


Md. Road Fund Soars 


BALTIMORE.—Availability of suf- 
ficient funds to enable Maryland to 
embark on the greatest highway con- 
struction program in the state’s his- 


“| tory is announced by Gov. O'’Conor, 


in releasing a report from Ezra B. 
Whitman, chairman of the State Roads 
Commission, which fixed the total ex- 
pected and on-hand funds from all 
sources at $30,231,738. 


ruck and 6-wheeler drive cargo truck for U. S. 


Marine Corp. 


illustration of some of the vehicles being produced by the Harvester organization for military service. 
%-ton, 4-wheel drive trucks for 
Army; 2%-ton chassis for Great Britain; 2%-ton diesel-powered chassis for China’s Burma 
b dy unit for U. S. Navy; 2%-ton, 6-wheel drive U. S. Army truck; 2%-ton U. 


United States Marine Corps; 2%- 
S. Army 


Regular Contact of Buyers 


Nets Profitable Truck Setup 


By Lynn Searcy 

BATTLE CREEK, Mich.—Main- 
taining regular contact with cus- 
tomers who have purchased trucks 
is one of the most important things 
a dealership can do to further 
truck sales, in the opinion of Jerry 
DeNooyer of DeNooyer Brothers, 
Chevrolet-Oldsmobile dealers here. 

In the model season just ended, 





Highway Fund 
Diversion Hit 


In New Jersey 


NEWARK, N. J. — Easing the 
burden of increasing taxes through 
a moratorium on building new state 
highways was favored in a state- 
ment here by Robert Jackson, 
president of the New Jersey Motor 
Truck Assn. He strongly opposed, 
however, pending state legislation 
which would divert highway funds 
into an unemployment relief fund 
for post-war use. 

Sponsors of the proposal to cre- 
ate a “rainy day fund” for future 
unemployment relief financing, 
Jackson asserted, “have not taken 
into consideration social advances 
made in the last few years.” Estab- 
lishment of such measures as the 
state unemployment compensation 
fund and the federal old age pen- 
sion system, he said, would avert 
the need for relief funds in the fu- 
ture on such a gigantic scale as in 
1933 and 1934. 

In advocating a moratorium on 
expensive new highway construc- 
tion, Jackson declared that con- 
struction costs may increase to 100 
percent soon, and that a continued 
construction program at this time 
would build only one mile of high- 
way where formerly two could be 
built. He emphasized, however, that 
adequate provision should be made 
for maintaining and repairing 
roads already constructed and 
completing roads under construc- 
tion. 


N. H. Extends Deadline 


For Clearance Lamps 
CONCORD, N. H.— (UTPS).— 
Due to the inability of lamp manu- 
facturers to fill orders, Motor Ve- 
hicle Commissioner John F. Grif- 
fin has extended until Dec. 1 the 
inspection period for motor ve- 
hicles requiring clearance lamps 
under a law passed by the last 
legislature. 

All vehicles in the state had to 
be inspected during the regular 
October period, but those requir- 
ing clearance lamps were given 
stickers if they passed all other 
requirements, with the understand- 
ing that they return for a further 
checkup with clearance lamps in- 
stalled before Dec. 1. 






DeNooyer Brothers sold 109 trucks, 
a figure well above the national 
average and admittedly high for 
a passenger car dealership. 
Reason for these high sales, De- 
Nooyer said, is that “either L. W. 
Dudley, our truck sales manager, 
or some other representative of the 
company calls all the names on our 
truck owners’ file every 30 days to 
ascertain how the trucks are do- 
ing. Whenever a complaint is re- 
ceived, we get on it at once. It’s a 





Jerry DeNooyer 
... Contacts pay 


lot easier to repeat on truck busi- 
ness when purchasers are well sat- 


isfied with their previous pur- 
chases. 
“We also find that it pays to 


keep a good stock of trucks, par- 
ticularly heavy duty units, on hand. 
It’s easier to sell a customer a 
truck that’s too large for his esti- 
mated needs than one that’s too 
small. Also, the larger stock we 
carry, the more customers we can 
satisfy. 

“When a truck is brought in for 
service,” DeNooyer continued, “we 
give it right-of-way over passenger 
cars. This proves to our customers 
that service is quickly available at 
any time on trucks purchased from 
us. It also means a saving to own- 
ers since their units are kept out of 
service a minimum length of time. 

“Our passenger car’ salesmen 
carry truck data books and every 
one of them is able to figure out 
a truck deal. This gives us greater 
coverage of the potential market 
than if we confined sales activities 
to one or two truck salesmen.” 


Firm Changes Hands 


APPLETON, Wis.—R. EK. Wolter has 
retired as president and treasurer of 
the Wolter Motor Co. here and the 
firm has been acquired by the newl 
organized Appleton Motor Co. wi 
Russell Burger and P. D. Pettegrew, 
Milwaukee, as priacipals. Hugo Redlin, 
who has been with the Wolter firm for 
12 years, will manage the local property 
olter company per- 
sonnel will be taken over by the new 
owners, who will continue e sale of 
Dodge and Plymouth cars. 


For_a fresh automotive viewpoint. 
read George M. Slocum’s ‘‘A Word in 
Edgewise.”’ 
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legality of Reciprocal Pacts Upheld by U.S. Rulings 


fore State Agreements U; rged 
As Aid to National Defense 


to Automotive News 
% YORK.—A firm legal basis 
‘reciprocal agreements by states 
“\iacilitate commerce through the 












bs ze seen in an article analyzing 
s subject in “Domestic Com- 
,” publication of the U. S. de- 


“My 1941,” it is noted, “there has 
a pronounced increase in the 
™% of recriprocal agreements by 
™ states to facilitate commerce 
wough the elimination of inter- 

» trade barriers. Questions may 

arisen in the minds of state 

“icials regarding the validity of 

Ws form of agreement. 

*"n this connection it may be 
that where Congress has not 
to assume control it appears 

: proper for states to enter 

go reciprocal agreements to re- 

‘wove interstate trade barriers. 

“this refers to the legislation ex- 

‘ading the privileges of highways 

% motor vehicles of other states 

sich in turn reciprocate the same 

*rivilege. Such agreements and 

wislation have been in operation 

‘or many years and have not been 

sucessfully challenged in the 


5 After citing court cases to clear 
the point, the article declares: 
_ “From examination of the cases 
“aling with the Compact and 
ment Clause of the Constitu- 
it is clearly evident that the 
sonsent of Congress is not required 
‘or states to enter into reciprocal 
‘greements to enact legislation for 
ithe free intercourse of their citi- 
‘ens, or remove barriers to their 
‘ace or prosperity; or promote the 
‘welfare of their citizens, or good 
“wighborhood. 
' “The consent of Congress is re- 
‘mired only when the agreements 


, L 
‘ aws 
(Continued from Page 9) 


ing, not to the building of a 
@ore unified nation, but to the dis- 
legration of what unity now 







/ “This is no time to allow a few 
ates to continue to throw sand 
to the machinery of our great 
ational motor transportation sys- 
‘@m and thereby detract from the 
‘trength of the whole country.” 
_ Rodgers said he hoped the pend- 
ing legislation would encourage 
states to reconsider the problem in 
the light of defense transportation 
requirements and to act on their 
own volition. 


Truck Dispute 
Given to NDMB 


DETROIT.—Certification to the 
National Defense Mediation Board 
last week of the month-old dis- 
pute over wages between truck 
drivers and freight handlers, and 
operators of the American Truck- 
ing Assn., has averted a possibly- 
paralyzing strike about to be called 
by teamsters in 28 states in the 
East, Central and Middle West. 

Negotiations had reached a dead- 
lock stage at the Chicago confer- 
ence between representatives of 
teamsters and trucking company 
operators, before the dispute was 


-teferred to the national board, ac- 


cording to James Hoffa, general 
organizer here for the Inter- 
national Brotherhood of Teamsters, 
Chauffeurs, Warehousemen and 
Helpers (AFL). 
Operators of the trucking com- 
panies, Hoffa said, had not only 
tefused wage increase demands, 
but in many instances, wanted 
Present wage rates reduced. The 
Present rates for truck drivers are 
based on a combination figure on 
both mileage and stopover time. 
As the dispute was referred to 
the national board for settlement, 
Hoffa said, “We're always willing 
to go as far as possible to prevent 
& tieup of any legitimate business 
~and that goes double for any- 
thing that concerns defense proj- 
ects. Some unions have not been 
satisfied with the board's actions, 
but we’re willing to go along. 


| tend to increase the political influ- 
ence of the contracting states so 
as to encroach upon or impair the 
supremacy of the United States, or 
interfere with the rightful manage- 
ment of subjects placed under the 
control of the United States.” 

In conclusion, the articles states: 
“At present, when removal of in- 
terstate trade barriers is highly 
important for the prompt and ef- 
fective fulfillment of the national 
defense program, reciprocal agree- 
ments between states, with that 
end in view, may be regarded as a 
highly salutary development. There 
appears little ground for the fear 
that they may not be legally valid.” 





















Many Tires Found 


Unfit for Retreading 


NEW YORK.—Approximately 
half of the automobile tires 
turned in to dealers for retread- 
ing or recapping are fit only for 
the junk pile, according to 
George J. Burger, consultant to 
independent tire dealers, who 
based his estimate on a study 
of 2,796 of the standard 6.00 x 16 
tires made by one dealer over a 
period of four months. 

Burger said that of these 
tires, 849 were found to be in 
perfect condition, 215 needed 
only a small patch, 329 required 
repairing of a section and the 
balance, or 1,398, were totally 
unfit for recapping or retread- 


o 





PROVED ALL WAYS for 


TS BROAD HIGHWAY of business-as-usual is tempo- 
rarily closed—Americans have taken to the great 
detour of National Defense. It is a hard new way, and 
no man can say what wilderness we may traverse before 
we emerge again upon the open road. 

Men and their machines face new endurances, new 
sacrifices. And as we go forth to meet this challenge 
that is not of our choosing, we shall find also new accom- 
plishments, new victories. We travel into wilderness, but 
our route is the right-of-way to America’s destiny. 

Americans are proud of the American character. They 
believe it to be sound and deep beyond the needs of this 
emergency ... and well they know it is not on life’s 
four-lane highways that character is molded. 

Since the days of the pioneers the heart and sinew, 
the spirit and the soul, of this nation have been nour- 


Huge Diesel Trucks for British 
Set in Diamond T Order 


CHICAGO. — Picture a Diesel 
truck engine with a piston dis- 
placement of 893 cubic inches— 
about 2/3 of a gallon to each cyl- 
inder—and a six-wheel tractoi de- 
signed for 160,000 pounds trainload. 
That is the vehicle that is being 
built today for tank-transport in 
the British army by Diamond T 
Motor Car Co. of Chicago. 

These giant prime-movers are 
the largest vehicles of their type 
that have ever been built, accord- 
ing to Diamond T officials, and 
Diamond T’s contract for 835 of 
these units is the first recorded 
instance of real volume production. 

These trucks will be used with 


multiple-wheel trailers to provide 
fast transport on the highways for 
tanks of the largest size, and will 
also serve as recovery units for 
damaged tanks which are capable 
of repair. 

The tremendous size and mas- 
siveness of the units and construc- 
tion are partly disguised by un- 
usually good proportions and 
smoothness of design, but the fend- 
ers, for example, are more than 2% 
feet wide, the engine alone weighs 
more than a conventional 1%-ton 
truck, the hood is just short of six 
feet in length and towers six or 
eight inches above the top of a 
modern automobile. 





AUTOMOTIVE DEALERS: The benefits of the International twist course are passed on to the man with the International 
Truck franchise. Torture on the proving ground insures International design, engineering, and manufacture —and the 
dealer is able to sell trucks that stay on the job. 
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ished om the detours. Hard work has made its people 
strong. As we judge by the past, we may know that we 
shall gain again by setting wheels off beaten paths to 


sterner ground. 


As with men, so with machines! In the scene above, 
one of the Army’s INTERNATIONAL 6-wheel-drive 
214 -ton trucks rides the twist course at the Interna- 
tional proving ground. Brawn and character are bred 
into a truck—not on the broad and finished highway 
but on such a “detour” as this, where a routine hour of 
torture packs more punishment than many trucks meet 
in a working lifetime. For the military and civilian needs 
of the nation, Internationals, now as always, are proved 


all ways for COME WHAT MAY! 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue 


Chicago, Illinois 


INTERNATIONAL TRUCKS 
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Army Orders Not Likely to Affect Civilian Output 





Light-Truck Production Cut 
Adds to Woes of Farmers 


(Continued from Page 9) 


task that confronts OPM and the 
other agencies that have to do with 
the release of material and the 
right to build for civilian need, 
essential transportation truck-using 
vocations will be designated and 
properly evaluated as to their truck 
requirements for the coming year. 
The OPM announcement of a week 
ago, which forecast a 35.9 percent 
reduction in the production of light 
trucks for civilian use for January, 
but which intimated that manufac- 
turers of this type of vehicle could 
exceed these quotas if they corres- 
pondingly reduce their passenger 
car output, does not solve a prob- 
lem which experienced truck men 
feel this country is facing now and 
which shows evidence of becoming 
increasingly acute. 

Manufacturers like humans have 
failings. To ask the car-truck mak- 
ers to take care of the needs of 
farmers and food transporters, 
when their dealers are crying for 
passenger cars, is like asking a 
child to chew tar when there is 
candy around. 

Farmers and food haulers must 
look to their government for relief. 
Fortunately one of these groups, 
the farmer, represents not only ap- 
proximately 44 percent of total 
truck ownership but millions of 
votes. 


Possibly U. S. department of 
commerce’s national truck survey, 
that is now nearing completion, 
will bear out the claims of experi- 
enced truck men that more units 
in the tonnage sizes under the 
heavy-duty type are needed to 
keep our essential truck transpor- 
tation up to a standard that will 
assure full effort for war. 


Certainly this survey should 
erase any doubt in the minds of 
those in control of truck produc- 
tion destinies as to the numbers 
and sizes of trucks used by those 
haulers engaged in essential trans- 
portation vocations. The truck is a 
business vehicle and operated along 
strict and close business lines. 
Good business men do not use 
trucks of a tonnage size larger 
than needed. It costs too much 
money in oil, fuel and repairs, all 
essential commodities, to push 
around excess weight where it is 
not needed. 

Where a half-ton pickup will fit 
the farmers’ needs and a three- 
quarter or one-ton job will prove 
more efficient for the wholesale 
food man, that is the tonnage they 
buy. If a one-ton job will fill the 
bill of freighting in bread and per- 
ishables—the daily needs of any of 
the over 50,000 towns and cities which 
depend wholly on trucks for their 
supplies—that is the size vehicle 
the freighter uses. A three-ton job 
to any of these would be worse 
than a pile of junk. Its cost of 
operation would put an unneces- 
sary burden upon his cost of op- 
eration, would waste vital mate- 
rials and slow up his essential serv- 
ice operation. 

The plea and advice of the Na- 
tional Transportation Committee, 
headed by ICC Commissioner John 
Rogers, was for the OPM to pro- 
vide for sufficient trucks to keep 
our essential truck hauling at an 


efficient level. Transportation is a 
vital national need. No emergency 
movement can be successfully car- 
ried on in this nation with its wide 
distances without efficient trans- 
portation in essential commodities. 
No war can be waged without food 
and the other essentials of life. 


To realize the need for revised 
thinking as to how priorities should 
be placed—on the basis of essen- 
tial hauling needs rather than on 
a strictly tonnage basis—one only 
has to turn to recent releases from 
the U. S. department of agriculture 
which state that the U. S. produc- 
tion of food this fall and winter 
will be the largest on record. Be- 
sides the large harvests of food 
crops this season, the numbers of 
livestock on farms for the produc- 
tion of meats, milk, eggs and other 
products, are at peak figures. Sup- 
plies of feed grains for these ani- 
mals total 120 million tons. 


Government programs call for 
increased production of food in 
1942, Farmers now are planning 
for next year’s high record output 
of food for the U. S. and for Brit- 
ain. Food consumption is rising in 
the U. S., and government commit- 
ments are for increased purchases 
of meats, canned milk, cheese, eggs 
and other foods for export to Brit- 
ain. Prices currently and in pros- 
pect are at levels conducive to in- 
creased production by producers 
and processors. 


Prices to farmers have declined 
recently while costs of production 
have continued to rise. Farmers 
are paying the highest wages since 
1930, and the costs of other serv- 
ices and commodities used in farm 
production are higher than at this 
time last year. The economists—in 
the Bureau of Agricultural Eco- 
nomics—pointed out that the hold- 
ing down of costs of farm produc- 
tion is vital to success of the Food- 
for-Freedom expansion program 
now under way. 


With over a million trucks be- 
ing owned by farmers alone, the 
normal replacements in this field 
without any additional burden be- 
ing placed on their transportation 
needs by a greatly increased farm 
yield, would be in excess of 200,000 
vehicles. According to the results 
of an ownership survey just com- 
pleted, approximately 85 percent 
would be in the sizes now limited 
as to production with over half of 
the need being half-ton pickups 
and most of the balance in the un- 
=~ 1%-ton sizes being %-ton stake 
jobs. 


If the right to manufacture the 
normal replacements of the farm 
market alone were added to the 
anticipated purchases of the war 
department, several factories in 
the Detroit area, as well as some 
outside this area, would be given 
substantial relief for the labor 
problem that faces manufacturers 
in the changeover from vehicles to 
implements of war. And farmers 
could face their problem of pro- 
ducing increased food supplies 
with greater confidence, in the 


fact that they would be supplied 
adequate transportation equipment 
for their products. 





ILLUSTRATIVE of the many uses to which farmers put trucks of less than 


1% tons capaci 
the Springside Farms, H 
one out of every four 
dominating. 


Corner, Wis. National surveys show 
in the U. 8 


» is this Chevrolet %-ton light delivery pickup job used on 


armers own 
-» with the light-duty jobs pre- 


Truck Old Timers Still Active 


ERE is the list of those men who are believed to have been 

active in the truck business before and during the World War 
and who are still active in some branch of the automotive busi- 
ness today. It was compiled from memory by Jack Weed with 
the aide of several others, including Ed. Herbig of GMC Truck; 
George Duck of Lee Tire and Rubber Co.; Al Cosgrove of Chev- 
rolet; Roland J. Goldie of Timken Axle, and our own illustrious 
and well known Old Timer Chris Sinsabaugh. 


This list is known not to be complete, since none of those doing 
the “super-brain” work could remember if many of the men now 
old enough to qualify were active in the business 25 years ago. 
And too, many who may have been in the business then, have 
been lost sight of for the moment. 

We hope that this partial listing will dig out the old timers 
and bring them in with an expression as to whether they would 
like to have an Old Time Truck Man’s Organization and maybe 


a get-together dinner some time in the near future. 
Here’s the list to date: 


Name 
Herbert Alden 
B. B. Bachman 
G. A. Bassett 
Charles Balough 
Howard Blood 
R. F. Black 
Ray Buckendale 
William Biggers 
Clayton Butterfield 
Carl Boch 
A. E. Brumbaugh 
E. J. Bush 
Gus Carlson 
C. C. Carleton 
Ezra W. Clark 
J. M. Clark 
Allen Chambers 
H. M. Coale 
Al Cosgrove 
R. C. Crooker 
C. A. Dana 
Frank H. Dewey 
R. L. Doyle 
George Duck 
J. L. Dryden 
Henry deHart 
L. J. Eastman 
J. O. Eaton 
W. E. Fish 
William Fairhurst 
Byron C. Foy 
J. W. Fraser 
Harvey C. Fruehauf 
Harry A. Fruehauf 
Gus Gaskin 
R. J. Goldie 
Fred J. Gilbert 
R. C. Gottfredson 
B. A. Gramm 
Ed. Herbig 
Ben Hopkins 
Harry Harper 
Harrv Howard 
Bob Hilty 
Dick Hudson 
S. A. Jefferys 
L. M. Klinedinst 
E. R. Kroblen 
Andy Langenbacher 
Harry Lee 
W. C. Little 
L. J. Loranger 
Car! Loud 
Tom Lippard 
Jim Lemons 
Fred McCrae 
C. D. McPherson 
S. G. McAllister 
Don McKim 
M. F. McCarty 
Stanlev Mitchell 
W. A. Olen 
Carl Parker 
R. T. Page jr. 
Lige Poxon 
Jake Reed 
E. B. Ross 
Willard Rockwell 
Frank Sim 
R. H. Schmidt 
Larry Sheldrake 
Wm. B. Stout 
Howard Sober 
Don Streeter 
Al. Struble 
H. A. Trevellyan 
C. A. Tilt 
D. O. Thomas 
Fred Watson 
Frank B. Willis 
Earl W. Winans 
Jack Weed 
H. T. Woolson 
Gar Wood 
Louis Wood 


Now With: 
Timken Axle 
Autocar 
Gar Wood Ind. 
Hercules Motor 
Borg-Warner 
White 


Timken Axle 
Rohn & Haas 
Bendix 

GMC Truck 
Knuckey T. Co. 
Diamond T 

Eaton Mfg. Co. 
Motor Wheel 
Clark Trucktractor 
Purolator 

Bendix Products Co. 
Autocar 
Chevrolet 
Campbell-Ewald 
Spicer Mfg. 

Gar Wood Ind. 
GMC Truck 

Lee Tire & Rubber 
Long Mfg. Co. 
GMC 

Packard 

Eaton Mfg. 
Chevrolet 

Spicer 

De Soto 
Willys-Overland 
Fruehauf 
Fruehauf 
Studebaker 
Timken Axle 
Thornton Tandem 
Trans-American 
Gramm Truck 
GMC Truck 
Cleveland-Graphite 
Motor Wheel 
GMC Truck 
Mack Trucks 
Studebaker 
Studebaker 
Timken Roller 
Reo 

Duplex Truck 
Motor Wheel 


Bearings Co. of Am. 


Long Mfg. 
Federal 
Federal 
Oldsmobile 
White Truck 
Gar Wood Ind. 
International 

S. P. A. 
International 
Timken Axle 
FwD 


Diamond T 
Autocar 

GM Export 
Studebaker 
Clark Eguip. 
Timken Axle 
Chevrolet 
FWD 


Ford 

Stout Lab. 
Truck Lines 
Reo 

Fruehauf 
Oldsmobile 
Diamond T 
Bendix 
Studebaker 
Bendix Prod. 
Federal 
Automotive News 
Chrysler 

Gar Wood Ind. 
Gar Wood Ind. 


Formerly With: 
Timken Axle 
Autocar 
Gar Wood Ind. 
Hercules Motor 
Blood Bros. 

Mais M. T. 
Timken 

Hyatt Bearing 
Brown Lipe Chapin 
Caterpiller Tractor 
White 

Diamond T 
Timken Det. Axle 
Motor Wheel 
Clark Equip. 

GM Truck 
Torbensen Axle 
Autocar 

Atlas Truck 
Federal Truck 
Spicer Mfg. 
Packard 

Rapid Motor Vehicle 
Chilton Co. 

Long Mfg. Co. 
Duplex 

Eastman M.T. 
Eaton Mfg. 
Packard 

Packard 

Reo 

Packard 
Fruehauf 
Fruehauf 

Reo 

Columbia Axle 
Timken Axle 
Gottfredson Truck 
Gramm Truck 
Serv. Mtr. Truck 
Columbia Axle 
Motor Wheel 
GMC Truck 

Reo 


Reo 

Reo 

Timken Roller 
Reo 

Duplex Truck 
Duplex Truck 
Bearings Co. of Am. 
Long Mfg. 
Commerce 
Lippard Stewart 
Reo 


Federal 

Packard 
International 
Continental Mtrs. 
International 
Federal M.T. 
FWD 


Clark Equip. 
Wisconsin Axle 
Timken Axle 
FWD 


Timken Axle 
Schurmier M.T. 
Reo 


Reo 

Republic 

Mack 

Diamcnd T 
Driggs Seabury 
Continental Mtrs. 
Duplex 

Elec. Vehicle Co. 
Timken 

Packard 

St. Paul Hyd. Hoist 
Gar Wood Ind. 








Truck Production 
Expected to Hit 


New High in 42. 


CHICAGO —Upon the motor © 
truck industry of the United States — 
will fall in 1942, even in greater | 


measure than it did in 1941, the bee 
task of providing mobility for de- | 


fense, J. L. McCaffrey, vice-presi- 
dent in charge of sales of Inter- 
national Harvester Co., 
last week. 


This task is twofold—the pro- 


viding of a wide variety of motor 
truck equipment to move armies, 
and the providing of a wide va- 
riety of motor truck equipment to 
move supplies, food and other vital 
materials. All this the motor truck 
manufacturers in 1942 must do in 
addition to supplying some part of 
the normal requirements of the 


great peacetime motor trucking © 
industry. The combined job is so © 
great that every resource of the | 
manufacturers will be taxed to the : 


limit this year, McCaffrey said. 


Before the United States seri- 
ously undertook a program of 
national defense to meet the pres- 
ent emergency, her motor truck 
manufacturers had provided her 
with the largest fleet of motor 
trucks owned by any country in 
the world; indeed, the United 
States today has more trucks at 
her disposal than all the rest of 
the world combined, a tremendous- 
ly important asset in the great job 
of defense we have undertaken, 
he continued. 

Motor truck manufacturers in 
the last two years have performed 
a remarkable job in meeting the 


military requirements of our fight- — 
ing forces and those of the non- | 
Axis powers. Tens of thousands of | 
new trucks have been turned out— ~ 
trucks of the most exacting engi- © 


neering requirements and specifi- 


cations. They were built to “stand § 


the gaff” of severe usage by the 


Army and thus far they have per- — 
formed well, both at home and | 


abroad. 


Today the industry is equipped © 
and tooled to meet further large | 


demands for military equipment, 
McCaffrey declared, demands 
which in all likelihood will be 
forthcoming in 1942. The govern- 
ment has recognized the im- 


portance of the motor truck as an © 
instrument of defense and national © 
security by giving it a relatively © 
high priority rating on all sizes of © 
trucks from the 1% ton size up. © 


Even in trucks below that size 
military requirements are likely to 
mean a heavy year’s production. 


Granted, therefore, that the mo- 


tor truck branch of the automo- | 


tive industry is able, with its pri- 


ority ratings, to obtain the volume ~ 


of materials it will need in 1942, 


it would seem that the industry | 


is headed for one of its most in- 
tense production years. It is not 


at all unlikely that more trucks | 
will be built in 1942 than in any | 


declared ~ 





year heretofore. Indeed, to the de- | 


gree that the industry is able to 
speed up the mobility of all the 
forces working to make our nation 


secure, will its accomplishments in | 


1942 be measured, the Harvester 
executive concluded. 


AMA Truck Division 
Adds Ellis to Staff 


DETROIT.—James G. Ellis, for 
several years a Washington trade 
paper correspondent, has joined 
the staff of the Automobile Manu- 
facturers Assn., Motor Truck divi- 
sion, it was announced last week. 

Ellis has been Washington cor- 
respondent for Automotive Indus- 
tries, Commercial Car Journal, Mo- 
tor Age and Iron Age, and associ- 
ate director of the Chilton publica- 
oe Washington bureau since 

7. 





Mills Elected 


SOUTH BEND.—E. E. Mills, 
of E. E. Mills Trucking, Inc., 
elected president of the South Bend 
Transportation club at a dinner meet- 
ing held here last week. He succeeds 
Michael A. O’Brien. Other officers 
elected by the club were John Mc- 
Laughlan, first vice-president; C. L. 
Jones, second vice-president, and F. B. 
Ingersoll, secretary-treasurer, 
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n Program Designed As Cushion 


: : To Post-War Unemployment 





(Continued from Page 1) 


































1otor red to put up a nickel,” Jones| authorized to build a 

I ) nd ope 
tates jeclared. “The public would ab-| roads, bridges, tunnels and an 
ater ? the bonds without use of the| highway facilities. 


the ‘public treasury.” He pointed out} Speakers included Prof. Theo- 


* de- 

‘that the Pennsylvania Turnpike in| dore Matson, of the bureau of 
oa ‘js first year yielded $2,949,383 in| street and traffic research of Yale 
ater- ils and $300,000 in concessions. | University; Harry W. Lochner, as- 
ared “the proposed highway, Jones| sistant chief engineer of the Cook 


‘gid, could be constructed so that 
“mergency landing fields for air- 
es could be built along it at 
ar intervals. 
) Terming the construction of a 
transcontinental system of high- 
motor arteries “an absolute 
secessity” for future defense and 
for absorbing post-war unemploy- 
t, Jones added: “It is just as 
Pensible to think ahead of a plan 
‘ solve future unemployment of 
‘tefense workers as it is for us to 
“id Britain and Russia now.” 
' Among routes mentioned for the 
‘highway were ones from Boston 
‘0 Seattle; Atlantic City to Phila- 
of ‘«lphia and thence utilizing the 
turnpike and continuing to San 


county (Ill.) highway department; 
Charles M. Upham, engineer-direc- 
tor of the American Road Builders’ 
Assn.; Frank Ferguson of the New 
York Port Authority, Mayor 
Thomas D. Taggart jr. of Atlantic 
City, and H. C. Sours of the Ohio 
state highway department. 


Wis. Safety Drive 

MADISON, Wis.—Over five times as 
many drivers’ licenses were revoked 
in Wisconsin during October this year 
than in the same month last en: ac- 
cording to Commissioner ugh M. 
Jones of the state motor vehicle de- 
partment. 
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res- 
uck ‘Francisco, and from Charleston, 
her 4 C. to Los Angeles. A central 
otor way from Laredo, Tex. to 
> in cago also was suggested. 

ited | The conference was presided 
- at r by Senator William H. Smath- 


. of New Jersey, who is author of 
Senate bill providing for the es- 





job lishment of a federal toll and 
cen, board and commissions 
in 1 

nd | rysler Holding 
the | Conferences on 
Pot Service Phases 
it— | DETROIT—Chrysler Sales divi- 
gi ‘ion is now conducting a series of 
“it, ‘sles conferences in Detroit, at- 


and jtended by dealers’ service man- 
er. ers in groups of 20 to 25. They 
T- |will be continued, it is expected, 
until all of Chrysler’s distributors 
‘and direct accounts have had a 
‘hance to send their representa- 
‘tives. 

; Each conference lasts two weeks, 
jwith all-day sessions daily. The 
be ‘program covers all phases of serv- 
jee. Among the things discussed 
‘are potential, facilities, manage- 
‘ment, promotion, inter-department- 
‘al work, new car deliveries, servic- 
‘ing Chrysler products and handling 
of ‘the customer. 

uP. When the conferees return to 
their own establishments, it is ex- 
to rected that they will disseminate 
the knowledge acquired at these 
meetings among their sub-dealers, 


10- 

10- until it has permeated the whole 

ri- dealer organization. Federal’s proved dependability 

me “As a result of these conferences is responsible for its world wide 
we feel assured of an improvement acceptance. 


42, 
‘ry in the quality of our dealers’ serv- 
ice generally throughout the coun- 
ot try,” says Charles L. Jacobson, 
ks (Vice-president in charge of sales 
ny (of the Chrysler Sales division. 


| Canada 


(Continued from Page 9) 


er ers can help further Canada’s war 
effort, money-making ideas on con- 
servation, clinics on accident pre- 
vention, operations, personnel prob- 
lems, accounting, claims, office 
ff practices, as well as discussions on 
reciprocity of licenses, trade bar- 
or riers, the Trans-Canada highway, 
fe ‘rates and federal priorities. _ 
ed | During the two-day convention 
U- ‘special meetings will be held for 
- common carriers, contract carriers, 
- livestock haulers, automobile haul- 
r- ers, furniture movers, milk trans- 
8- porters and other groups. 
_ Already delegates have been ap- 
i- ‘pointed by the Alberta, Saskatche- 
a- wan and Quebec Motor Transport 
-€ Assns. and it is expected that some 
400 delegates, from all parts of the 
dominion, will attend. 


in- 





Federal builds trucks to 
specific job. 


ae The Whistling 
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- Standard Equipment on 
: the Packard Clipper 


Scully VENTALARM 


88 First Street. Cambridge, Mass 











Special work requires trucks built 
to special specifications and Fed- 
eral supplies such units to order. 


For light or heavy duty needs, 


lans for Cross-Country Superhighway Set in Motion 








PERFECTED for use of army mechanized units, this Non-Directional truck 
tire has been offered for commercial use by General Tire & Rubbe 
is engineered 
ive equal traction when goin 


engineers develo it. It 
highway and to = 
earth. 


with no danger of having the tread reversed and thus clogging the t 
design with dirt, it is said. Karl Dalsky, in charge of truck tire cals, is shown 
h A. H. Bude, Los Angeles distributor for General. 


demonstrating the tire to 


Hercules Award 


other advantage, for Army use, 





Nash Names Anderson 
To Field Sales Staff 


DETROIT.—W. A. Blees, general 
sales manager of Nash Motors, 
announces the appointment of 
Claus Anderson 
as manager of 
the Great Lakes 
region of the 
company. Ander- 
son has been 
with Nash in 
various sales ca- 
pacities since the 
formation of the 
company in 1916, 
and has headed 
Nash’s Canadian 
sales for a num- (Ciaus Anderson 
ber of years. 

The new manager of this Nash 
territory succeeds A. Tiede- 
mann, who has resigned to accept 
the presidency of a manufacturing 





r Co., whose 
give a smooth, even ride on the 
forward or backward over soft 
s that it can be put on in a hu 





concern. 
most distinguished service in the field 
of plastics will be sponsored + Her-| “Dealers Tell Me,” by John O. 
An annual/cules Powder Co., according to an-|Munn, is an o orum for the 
al to be| nouncement by Charles A. Higgins,|expression of dealers’ opinions. It 


WILMINGTON, Del. — 
award of $1,000 and a gold med 


given the individual rendering the’ president. 





Consult your nearest Federal Dealer—or write our Sales 
Engineering Department for on-the-job recommendations. 





FEDERAL 
Detroit 


fit your 


QUALITY 


Federal Trucks are available in the widest 
range of models and types—from light to 
hig est tonnage c 
cab-over-engine an 
for unusual transport needs. They are working 
in every field of transportation throughout the 
world—serving the largest corporations, the 
smallest companies, big fleet owners, individ- 
ual farmers with equal distinction, unsur- 
passed economy—will do the same for you. 


MOTOR 


appears weekly in Automotive News. 


Plant facilities covering over half 
@ million feet of space produce 
the famous line of Federal Trucks 


FEDERAL TRUCKS CIRCLE THE GLOBE=ON A 
PASSPORT OF 31 YEARS OF DEPENDABILITY 


oer THROUGH sound growth built Fed- 
eral’s ample factory facilities . . . today pro- 
vides the capacity to keep pace with the ever 
mounting needs of both Industry and Defense. 


Since 1910 Federal has manufactured motor 
trucks exclusively . . . has built into its product 
the dependability demanded by every con- 
ceivable road and load condition ... now 
rovides in every essence those factors of 
ower operating upkeep, longer life, and 
greater stamina. 





The extra features built into Fed- 
eral Trucks serve to match every 
load and road demand. 


——-s conventional, 
also in special designs 





Federal’s proved standards of 
truck construction insure lower ton- 
mile costs. 









TRUCK CO. 
. Michigan 









Federal C. O. E. Trucks afford a 

shorter wheelbcse—require less 

garage space— provide a smaller 
turning radius. 


PRODUCTION PR ECES 
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Army Lists Major Functions of Truck Service 





Day-to-Day Inspections Held 
Key to Efficient Operation 


WASHINGTON. — The task of 
keeping in the best possible condi- 
tion the many thousands of general 
purpose vehicles required to pro- 
vide adequate transportation facili- 
ties for our great Army is a most 
difficult one, and one in which the 
Quartermaster Corps has done 
much towards its solution, the War 
Department announced last week. 

Developed by the Motor Trans- 
port division of the Quartermaster 
Corps, the Army system of motor 
vehicle maintenance is based on a 
definite schedule of preventive 
maintenance operations. These in- 
clude systematic inspections, de- 
tections and corrections of incipi- 
ent causes of motor vehicle casual- 
ties, before they occur; unit re- 
placements, and performing all the 
other duties necessary to maintain 
satisfactory day-to-day operating 
conditions for all Army vehicles; 
thus assuring uninterrupted and 
economical service. 

In the operation of this system, 
the maintenance functions have 
been divided into four major types 
of activity, as follows: 

Preventive maintenance and 

servicing—servicing, lubrication 
and inspection of the _ vehicles, 
tightening of loose nuts, and such 
other adjustments as can be made 
with a minimum of tools and me- 
chanical skill; 

9 Minor repairs—jobs which can 
be performed without dismant- 
ling a unit of the vehicle; 
3 Unit replacements—exchange of 
independent motor vehicle units 
which have worn out or broken 
with new or reconditioned units. 
4 Major repairs—all other repairs 
which may be necessary to re- 
turn a vehicle to efficient service, 
including a complete dismantling 
and reassembly or, in an emer- 
gency, the development of a com- 
- plete new vehicle. 

These four tasks which cover the 
field of Army motor vehicle main- 
tenance are allotted among an 
equal number of maintenance units, 
known as echelons in Army no- 
menclature. The first and second 
echelons of maintenance, which 
perform the first and second groups 

of maintenance tasks, are the re- 
sponsibilities of the arms or serv- 
ices of the Army to which a vehicle 
is assigned. The third and fourth 
echelons are the responsibility of 
the Quartermaster Corps for all | ———— 
general purpose vehicles and for 
the Ordnance department for 
armored vehicles. 

The first echelon is the individual 
driver’s maintenance. It covers the 
simple operations which can be 
handled by the driver, using tools 
and equipment available on the 
vehicle. 

Second echelon maintenance is 
preventive maintenance, and in- 
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cludes minor repairs, unit replace- 
ments and adjustments possible 
within the limit of time and facili- 
ties available. When vehicles are 
pooled, or are in one special or- 
ganization, first and second echelon 
functions are usually combined. 
Whenever a company or battery of 
a regiment has motor vehicles as- 
signed to it, however, the second 
echelon functions are usually di- 
vided between the company or bat- 
tery and the regiment. 


Third echelon maintenance func- 
tions are performed in the field by 
light maintenance units of the 
Quartermaster Corps for all gen- 
eral purpose motor vehicles, and by 
similar units of the Ordnance de- 
partment for armored vehicles. 
Light maintenance units are pro- 
vided with a mobile shop which 
can be packed up quickly and 
moved to any location where third 
echelon services are needed. 


Generally, the duties of third 
echelon units are to supply units 
and parts for second echelon use; 
to take care of unit or part re- 
placements which are too difficult 
for second echelons to handle; and 
to perform all other repair work 
which does not require too much 
equipment or too many tools. 


In the Quartermaster Corps, 
fourth echelons are heavy mainten- 
ance units. Generally, these are 
established at more or less perma- 
nent locations and near depots 
which carry motor vehicle units 
and parts A mobile unit has been 
developed, however, which will per- 
mit the general overhauling work 
of a heavy maintenance unit to be 
performed much nearer to the 
Army organization being served 
than has usually been possible 
before. 


Fourth echelon units supply all 
necessary units and parts to the 
lower echelons, and perform al) 
overhauling and reclamation of 
parts and units which require the 
use of heavy machinery and equip- 
ment. Its duties also include the 
tearing down and replacement of 
unit assemblies which are used in 
the Army units to which it has 
been assigned. Essentially, this con- 
sists of major repair work but it 
also includes salvage and reclama- 
tion and, in some instances, the 
production of entirely new units or 
of entire vehicles. 


Commercial Car Registrations 
Nine Months, plus 31 States for October 


Oct. to Oct. 
Date Pos. 1941 1 

Chevrolet ..... 7,428 1 180,884 
UE 6s vcanwee 4,043 2 147,458 
International . 3,886 3 80,037 
WOGNE 2000885 2,911 4 52,160 
Ms Bs hiss cvieee 1,923 5 38,309 
DOE. 946 00.8 E% 549 6 8,025 
URED wx! 0-0'8 6.0% 472 7 7,811 
Plymouth . tma i 7,468 
Diamond T ... 265 8 5,153 
Studebaker 264 9 4,211 
Autocar ...... 108 13 2,080 
eee 122 10 1,957 
Brockway 97 14 1,873 
Ot eee 66 16 1,691 
ree 109 12 1,281 
Federal ...... ce «6e 1,277 
Hudson ....... 15 17 652 
Miscellaneous 92 1,752 

TOTAL....... 22,5389 544,079 
*Loss _ 








1941 % 1940 % 
of 1941 of 1940 =: Unit 
ndustry Pos. 1940 Industry Pos Gain 
33.2 1 148,308 33.2 1 32,576 
27.1 2 124,343 27.9 2 23,115 
14.7 3 62,580 14.1 3 17,457 
96 4 44,437 99 4 7,723 
7.1 5 30,823 69 5 7,486 
16 6 6,025 ae 6 2,000 
16 7 5,037 aa «69 2,774 
14 8 7,877 18 6 409* 
95 9 5,258 12 8 105* 
-77 10 992 .22 15 3,219 
38 11 1,425 32 11 655 
.36 12 1,368 .31 12 589 
34 18 1,227 .28 14 646 
.30 14 1,983 .45 10 292* 
.24 15 393 .09 17 888 
.23 16 1,308 .29 13 31* 
.02 17 597 14 16 55 
31 1,748 39 4 
100% 445,729 100% 98,350 





22 Models Offered i in 1942 
Line of Diamond T Trucks 


CHICAGO.—Again for 1942 
Diamond T offers complete cover- 
age of the truck market, with 
heavy-duty construction in a line 
of 22 basic models from one to 10 
tons capacity, and six-wheelers in 
both tandem-drive and _ trailing 
axle types. 

Increased power characterizes 
engines in the 1%-2% ton field, all 
of which continue the use of 
electric-furnace alloy iron blocks, 
alloy pistons and counterbalanced 
seven-bearing crankshafts. The 
improved “thin-film” babbitt-on- 
bronze bearings which have made 
such outstanding records in high 
mileage service have been adopted 
as standard in these engines. 

There is no important change in 
major units, or in appearance at 
the present time, although modi- 
fications of bright-work are an- 
ticipated in accordance with the 
industry’s program to reduce con- 
sumption of nickel and chrome to 
provide for the needs of defense 
production. 

Except in the extra-heavy-duty 
models, Diamond T offers a choice 
of conventional, cab-forward, or 
full cab-over-engine design in each 
capacity. 

All models conform to Diamond 
T basic engineering standards, in- 
cluding full-floating axles, Lock- 
heed hydraulic or air-brakes with 


cast drums and molded lining, 
pressed steel frames of tapering 
section, cam-and-lever steering, 
cushion-cradle engine mounting, 
greaseless spring shackle bushings 
of rubber under compression, all 
springs extra long and wide with 
helper springs standard except in 
the one-ton model. 


In addition to the 1942 models 
for commercial service, Diamond 
T is building a large number of 
special trucks of various sizes and 
styles in support of the national 
defense program. These _ include 
2,600 “half-track” armored person- 
nel carriers for the Ordnance de- 
partment, more than 4,000 four- 
ton six-wheel-drive wreckers and 
cargo trucks for the Quartermaster 
Corps, and 835 giant tank-trans- 
porters for the British Army. 


License Tag Eliminated 


TLANTA. — (UTPS).— Automobiles 
in ‘Georgia will carry only one license 
late in 1942—the rear one —it has 
een announced. Since a number of 
cars come with space allowed for a 
front tag, as well as a rear one, this 
is expec ed to present an cppestanity 
for enterprising cities advertise 
themselves—and, perhaps, ‘ter equally 
enterprising individuals, to advertise 
2 products! 


To feel the pulse of the industry, 
consistent feeding of Automotive News 
is a necessity. 


TRUCKS 


NSPA 


(Continued from Page 1) 


annual convention period to the 
needs of defense was announced 
immediately following the official 
cancellation of the proposed Auto- 
motive Service Industries Show as 
a result of the poll conducted by 
J. O. C. which showed an emphatic 
sentiment against an industry show 
this winter season. 


Outstanding as a feature of the 
conference will be manufacturer 
“lounges” occupying the exhibition 
hall at the Sherman and providing 
suitable facilities where some 200 
manufacturers may conduct pri- 
vate business sessions with individ- 
ual wholesaler executives. Empha- 
sis is placed on the fact that 
lounges will have no facilities for 
display of lines and will in no 
sense duplicate show conditions. 
No merchandise or displays of any 
description will be permitted. The 


lounges will be standardized as to ~ 
and © 


equipment and _ decorations, 
furnished by the association at no 
cost to the manufacturers. 

Prominent government officials 
and others qualified on various 
phases of national defense will be 
featured as speakers at the general 
sessions for member wholesalers 
and manufacturers. 

Preceding the defense conference 
and the association’s eighteenth 
annual convention, three days will 
be devoted to year-end meetings of 
the NSPA boards of governors and 
important standing committees. 
These will start Thursday, Dec. 11, 
and continue through Saturday. 


The first defense conference-con- © 
vention session will be at 9:30 a.m. | 


on Monday, Dec. 15. 
During the first two days of the 


four-day industry conference, the © 


manufacturer lounges will be open 


to NSPA members only. Invited ; 


non-member wholesalers will be 
admitted Wednesday afternoon, 
Dec. 17, and all day Thursday, Dec. 
18. Included in the carefully co- 


ordinated working schedule are — 
meetings of the marketing re- © 


search, membership, international 
trade and finance committees, in 
addition to meetings of the whole- 
salers’ board of governors, the 
manufacturers’ board of governors 
and the board of directors. 


Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 





New Commercial Car Registrations, 31 States for Oct., 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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creased Output Is Seen 


for Medium-Type Trucks 


(Continued from Page 9) 


,manufacture and with no pri- 
gity as to getting material with 
‘ich to build them; a _ truck 
git to carry from 9,000 to 16,000 
nds gross would be classified 
ya medium truck and subject to 
ye present A-3 limited ruling; and 
jtruck built to carry over 16,000 
‘wnds would get the _ present 
“wild-all-you-can-sell” rating of 
4 unlimited production. 

‘Of course, adding the necessary 
iquipment at the factory will make 
‘e truck cost the buyer more 
yoney than under the present ar- 
wgement where the unit is built 
ymass as a 1%-ton unit. And of 


fanada Reports 
On Truck Usage 
In War Effort 


}MONTREAL. — Canada’s truck- 
g industry, taking into account 
yt only for hire trucks, but also 
‘ucks and commercial vehicles of 
kinds operated by municipali- 
is, manufacturers, retail stores, 

















rence \istributors, today employs 450,000 
eenth ‘ple, has an investment in equip- 
s will (nt, warehouses, maintenance 
igs of Hants of about $500,000,000. Latest 
s and jististics issued by Ottawa show 
ttees. ‘hat in 1939 there were nearly 250,- 
c. 11, % commercial motor vehicles of 
rday. kinds registered. 
-con- | As an example of the part they 
-am. 4y in transportation the Toronto | 
“" "ck yards report that in 1940 
yarly 200,000 hogs, or nearly 85 
f the ‘cent of all hogs received at the 
, the ‘ck yards, came in by trucks; | 
open ‘bse to 516,000 cattle, or just over 
vited Ipercent of all cattle which came 
1 be #the Toronto area yards came by 
noon, “tor trucks. All of the 10,000 cans | 
’ . : . . | 
Des. 4 milk which arrive in Toronto) 
, aily come by highway transport. | 
co- “Commenting on the fact that 90) 
are ercent of all Ontario farm pro- 
re- juce is now carried by motor trans- 
ional ‘rt, Ontario Minister of Agricul- | 
s, in are P. M. Dewan, recently said, 
hole- highways have changed shipping 
the ™d marketing methods to a de- 
‘nors mee never dreamed of by people 
f two generations ago — indeed, 
ever anticipated by our parents.” 
; Among for hire transport oper- 
sing. ors there are only about a score 
- jn all Canada who operate more | 
‘han a hundred trucks, with the 
argest having 400 trucks, truck- | 
tractors, semi-trailers and trailers. | 
An increasing number operate be- | 
___._ tween 20 and 100 pieces of equip- | 
nent, but the bulk of the operators | 
tave less than five trucks. | 
A typical large operator on the | 
tusy Montreal-Buffalo route) 
tandles some 6,000 tons of freight | 
weekly, operates 300 trucks and} 
trailers, maintains four repair de- | 
tes pots and eight terminals. Another | 
er_ ‘arge operator on this route has 
rad0 ‘tletype service connecting his 
sida ranches to direct traffic, does 16,- 
0 miles every 24 hours with 135 
rgia ?ieces of equipment. 
—___ Most highway transports roll at 
laho tight, with pickup trucks busy all 
nois 48Y delivering freight to the main | 
tity terminal. Freight is loaded in| 
nsas the warehouses into empty semi- 
___— trailers, each with a definite des- 
land ination. By early evening most of 
—__— these trailers are full, the truck 
etts ‘tractor has been checked and is 
gan ‘nnected with a “fifth wheel” to 
the trailer, brakes tested, tires 
puri checked, and the transport is ready 
____—«fo roll. 
sey = — 
<ico ~=U.S. Rubber Suit Cleared; 
=m Late Dividend to Be Paid | 
—- NEW YORK.—The United States | 
‘nia Rubber Co. announced last week 
and that a common dividend of 50 cents 
4 share, declared last March 5 and 
ina help up by litigation, would be) 
__._—s aid Wednesday to stockholders of 
ton record Apr. 16. : os 
—— In an explanatory note accom- 
sin banying dividend checks, Arthur| 
=~ Surkamp, company treasurer, said 
r & restraining order which re- 
I sulted from a_ preferred stock- 
e holder's suit had been vacated. | 
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course will make it necessary for 
many users to buy the more ex- 
pensive unit in lieu of the regular 
production job which he has been 
successfully using for several years 
now. 


The thinking of government is 
felt to be that any truck user 
needing a vehicle of less than me- 
dium or heavy-duty size can be 
forced up to a larger size unit if 
he wants it bad enough. That may 
be true, but it does not speak well 
for our vaunted American ef- 
ficiency and the need for economy 
and conservation of scarce mate- 
rials, to wilfully force a buyer to 
purchase more steel, more rubber, 
and more copper, manufactured 
into a vehicle, and operate it at a 
greater cost in fuel, than his haul 


SL-7-li complete. 








CATA Activities 
Bring Results 


CHICAGO.—As an indication of 
heavy activities by the Chicago 
Automobile Trade Assn. this year, 
a bulletin issued last week dis- 
closed that during the first 10 
months the CATA license bureau 
furnished identification to mem- 
bers on 29,439 state license num- 
bers and its employment depart- 
ment placed 2,183 persons on jobs. 

The association’s support of the 
Chicago Better Business Bureau 
also brought results, it was stated. 
~~ ee The automobile division of the bu- 
oa reau made 2,042 investigations of 
used car ads from Jan. 1 through 





RECENT HEIL BODY installation on a 1942 Ford. The dump unit has a/| Oct. . 
three cubic-yard capacity with a double-acting tailgate. The Re i a ae Seren Se See 


ist is Heil) credit ads, secured the publication 
of 10 corrections, and handled 1,003 


That high used car advertising 


° dealers in supplying water for auto-| i i . 
Motor Methods Aid Ar my motive grorage. batteries. Lieut. Col. oe, ee 


Richmond, officer in charge of 


A _—_ ° 
dee ao 2 a. ‘tan aa transport, _Stnownces that the standards were maintained was in- 
; experiences o e automotive trade 
Area Quartermaster Corps rolling, the| are invaluable to the motor transport + pera 4 pe oe record when 
Army is following the methods of com-| division in its “Keep ’Em Rolling” o ads investigated turned 
mercial fleets, battery companies and | efforts. out to be accurate. 





ONE... .Wagner Mydrair Broke... The system that provides air-powered 
hydraulic actuation for heavy-duty vehicles equipped with cam-oper- 
ated brakes. Easily installed on production-vehicles and gives the 
vehicles you manufacture and sell an added sales feature. 


TWO... Wogner Air-Hydrovlic Broke...The ideal system for converting 
vehicles equipped with manually-operated internal hydraulic brakes 
into REAL air-powered hydraulic brakes. Simple to install without 
disturbing the present hydraulic system — merely substitute air power 
for manual effort. 


THREE ...Wogner Stroight-Air Broke...Where straight-air operation is 
desired, Wagner can supply a superior system to give reliable and 
efficient actuation for cam-brake-equipped vehicles. 
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EQUIP YOUR VEHICLES WITH WAGNER AIR BRAKES 


Today, one of the most important considerations in the profitable oper- 
ation of commercial vehicles is their cost of upkeep, and the most im- 
portant item, in this respect, is the braking cost. Higher speeds, heavier 
loads and increased competition demand high braking efficiency if pay-load 
profits are to be maintained. * 

Successful operators have been quick ‘to realize this, and many of the 
leading fleet operators and truck owners who have already equipped their roll- 
ing stock with Wagner Air Brakes are reporting decreased truck maintenance. 












ALL PARTS THAT MAKE UP THE WAGNER AIR-BRAKE 
SYSTEMS ARE RUGGEDLY BUILT AND EASY TO INSTALL 





Air 
~ 
Valve — For dual vafve control — applies trailer brakes only 
8. Ait Gauge + Shows air-reservolr pressure. 9. Shut-off i 
Cock = Provider a simple method of shutting off air to i 
trailer when trailer is disconnected. 10. Pressure-Distribut- 
ing Valve — Provides « positive means of applying trailer 
brakes ahead of tractor brakes. 
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aes For complete information on the TODAY 
three Wogner Air-Brake Systems 
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Wagner Electric ation 


| 6400 Plymouth Avenue, Saint Lowis,Mo..US.A. 
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oe "46a 





Gentlemen: — Please send me complete information on the 
three Wagner Air-Brake Systems, covered in Bulletin KU-58. 
NAME on 7 = TITLE fede 
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Labor 


(Continued from Page 1) 


the history of America and ad- 
vised the members to quit “fooling 
around.” “There is such a thing as 
spoiling this contract, which is one 
of the finest ever negotiated in 
any industry,’ Murray declared. 
“We don’t want any slowdowns or 
stoppages of production. Those 
have got to be stopped.” 

Another major resolution adopt- 
ed was one in which the CIO 
agreed to use government media- 
tion facilities wherever possible as 
an aid to defense, but declared 
that labor’s reasonable demands 
must not be denied. 

The CIO’s unanimous approval 
of the government’s foreign policy 
came after a strong appeal by 
Murray and a letter from Presi- 
dent Roosevelt, in which Roose- 
velt called upon labor to cooperate 
with all other American groups in 
the common and patriotic interest. 

The President declared that all 
symbols of freedom which we en- 
joy in the United States are 
threatened by the menace of Hit- 
lerism, and sacrifices by all groups 
must be made to maintain these 
freedoms. 

“Our defense program must be 
all-out and at all times,” Roose- 
velt said. “We need guns, tanks, 
planes and ships and we must pro- 
duce guns, tanks, planes and ships 
without delay and without inter- 
ruptions, and the American people 
and their government are de- 
termined that we shall have them. 

“In this hour when civilization 
itself is in the balance, organi- 
zational rivalries and jurisdictional 
disputes should be discarded. Only 
by united action can we turn back 
the Nazi threat.” 

The unanimous approval of the 
CIO resolution came as the result 
of John L. Lewis backers neither 
voting for or against the proposal, 
after Murray in his appeal to the 
delegates reiterated his stand in 
regards to the United Mine Work- 
er’s strike in the captive coal 
mines. He revealed his past record 
within UMW and declared “I shall 
be at the beck and call of Presi- 
dent Lewis and my union.” 

Before the final vote was taken 
on the resolution all delegates in 
support of all-out aid had asked 
for increased participation of labor 
in the defense program. This would 
be the adoption by the government 
of the Murray plan or a similar 
measure calling for the establish- 
ment of industry councils, in which 
management and labor would have 
an equal voice in the determina- 
tion of production policies. 

Murray declared that there was 
no justifiable reason why the CIO 
could not protect its gains and 
increase its opportunities to ad- 
vance, in the face of a grave 
national emergency. He said that 
he had asked Roosevelt to give 
labor a better break and more 
ample representation in the de- 
fense program. 

The CIO in its resolution, as it 
was finally adopted, took a crack 
at the appeasers to the defense 
effort by declaring that “efforts of 
any such as Lindbergh to disunite 
the American people on such un- 
American issues as anti-Semitism 
must be ferreted out and exposed 
as Hitler’s fifth column.” 

Other resolutions of importance 
adopted during the convention are 
as follows: 

Election of definitely pro-labor 
candidates was advocated in a 
resolution calling for active par- 
ticipation in the political life of 
this country. 

The convention backed the pay- 
raise demands of the railway 
brotherhoods, who are threatening 
a nationwide strike Dec. 6, and 
condemned lynching, legislation 
against aliens, and use of wire 
tapping by the Federal Bureau of 
Investigation. 

The U. S. supreme court was 
lauded for ruling out use of anti- 
trust laws against labor organiza- 
tions. 

Support for development of a 
strong consumer cooperative move- 
ment. 

An organizational campaign was 
ordered for federal employes, and 
the CIO condemned orders freez- 
ing governmental employes’ pay. 

Defense of the right of collec- 
tive bargaining for state, county 
and municipal employes. 

Condemnation of racial and re- 
ligious discrimination and a re- 
quest to the government to end 
discrimination in defense jobs. 


New Commercial Car Registrations, 9 Months Total, 41-40 r 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., nee, N. J. | 
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By 
Jack Weed 


(Continued from Page 9) 


# don’t feel sorry for them—they 
gked for it and got it. Don Smith, 
som Michigan Trucking Assn., was 
und as usual, which made your 
rter feel at home, even though 
y was kept up at all hours of the 
“ight by guys like Sam Houston 
4 IHC who likes to see the sun 
je from hotel windows; Les All- 
‘gn of Fruehauf Trailer who took 
,runout powder on the Army- 
fornia jotre Dame game and gave his 
‘gs Harvey Fruehauf a chance to 
lorade # host to your scribe at this im- 
“prtant event, and Emmet Kane of 
etieus (ford fleet sales who had terrific 
c 


aaa 


abama 
\rizona 


kansas 


is my guess that the truck busi- 
ness has more experience among 
the gold, silver and tin hatters than 
any other branch of the automotive 
industry. Many who were wax 
works at the banquets in the old 
days are at the head table in any 
big automotive gathering today. 
The list of those men who were 
active in the truck business, before 
and during the last war and who 
are still active in the automotive 
industry, appears elsewhere in this 
issue. 
* * # 


MY RECAPITULATION of Reo 


ulty hearing what publication | graduates in last month’s column 


the “guys.” Included among the 


eticut 
—- ss Cookerly of GMC told him I | evidently clicked with several of 
aware (45 with. 


lorida THIS SAME Cookerly, plus Ed 
___Yerbig of the same outfit, and 
eorgia ane are responsible for pushing 
‘se into a job, which, when they 
Idahe roached it one night in the GMC 
‘yadquarters rooms, appealed to 
linote 2¢ °% if it might have possibilities. 
ols Wweral of us sat around the room 
—— ‘skking about old times in the truck 
diana ‘nsiness—sort of an aftermath of 
‘yy “Reo graduates” column of last 
Iowa ‘gonth — when Ed Herbig said, 
____/wouldn’t it be grand to have an 
‘ansas Old Timer Truck Men’s” dinner— 
find of a get-together of the boys 
tueky who were in the game during or 
ore the last war and who are 
ist in the automotive business. 
» — d right there I was elected a big 
jommittee of one to see if there 
any sentiment for such an 
air. 














DURING the discussion which 
owed, we all set about to com- 
a list of the men who would be 
ble for such a dinner. Grand 
names that used to be more or 
common on the radiators of 
se early road freight haulers 
ame drifting back to memory— 
es like Stewart, Atlas, Ruggles, 
public, Transport, Godfredson, 
ice, Pierce Arrow, Selden and 
ited, to say nothing of Packard 
cks. All have passed into the 
er-never land of oblivion, ex- 
amet in the memories of those who 
were proud once to say they were 

th this or that outfit. 

s* ¢ 8 





shire) PRACTICALLY all of the pres- 


mt day truck makers came into 
discussion as well, for in each 

lant are from one to several men 
xico who have seen a quarter century 
©° if truck experience pass by, while 


——- they helped make truck history. It 
York -—$_$_ 
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— TELEGRAPH, 

wets’ PLEASE. I'D LIKE 

5800 TO SEND A 

oe TELEGRAM 

Oxas 

Stab 

mont *Wherever there's a 

— telephone .. . there's 

inis Postal Telegraph! 

ton For extra convenience, extra 
—- speed, extra care at mo extra 
inia cost—next time you have im- 


portant telegrams to send — 


at tal 


ORTH 


Yael a 


“For your convene 


oppear on your phone bill 





several I have heard from is the 
following letter which seems to 
complete the circle which I 
started: 

“In your column of Oct. 27, re- 
ferring to ex-Reo men in which 
you state, as Ben Bernie would 
say it, ‘Yowzer, yowzer, my oh 
my how these ex-Reo lads do keep 


boiling to the top’ and then illus- 
trating what a grand training 
school Reo is for trucking men— 
there are a lot of names you have 
left out of this writeup, some of 
them being: 


“Byron C. Foy, president of De 
Soto Motor Corp.; C .E. Eldridge, 
now a leading advertising execu- 
tive for one of the large companies; 
Lige Poxson, with a high position 
with General Motors in the Pana- 
ma Canal Zone; C, A. Triphagen, 
successful in the brokerage busi- 
ness at Lansing; Howard Sober, 
one of the largest transporters of 
trucks and cars; Dick Hudson, 
Fred Watson, Gus Gaskin—all with 
Studebaker; Jim Lemons, with 
Oldsmobile, and Bob Hilty, one of 
Mack’s vice-presidents. 


“And now these are the fellows 
who have been with Reo and are 
elsewhere. How about some of the 


old timers who are still going J 


strong with this organization after 
many years of service, namely: 
Jack Kroblen, general sales man- 
ager; Don Streeter, assistant gen- 
eral sales manager; Frank Edman, 
advertising manager; Bob Jacks, 
chief engineer; S. E. Heydenfeldt, 
service manager, and many others 
at the home office whose names 
you could secure. In addition, in 


the field there is Ernie Stephan, 
New York branch manager; Miles 
Chaffin, Philadelphia branch man- 
ager; Owen Knapp, Chicago branch 
manager; Fred Morgan, St. Louis 
branch manager; Art Gray, Denver 
branch manager; Ray Lawrence, 
Los Angeles branch manager, and 
the writer. 


“Many of us fellows have been 
with the company for better than 
20 years and are still going strong 
—so I feel it is only fair to men- 
tion the fact, when talking about 
the boys who have left Reo and 
gone up with other concerns, that 
there is still quite a crew of us 
who have remained with Reo—not 
for the reason we did not have op- 
portunities to go with other con- 
cerns, but because of our implicit 
faith that Reo would again head 
the top which we are fast doing 
throughout the entire country.”— 
G. Gaughan, San Francisco 
branch manager for Reo. 

ss 8 


COLUMNIST’S NOTE: I’ve got 
to plead guilty to missing Lige 
Poxson and Fred Watson due to a 
lapse of memory. I purposely left 
Triphagen and Eldridge out of my 
recounting as neither is in the au- 
tomobile business today. For the 
others, thanks for the letter and 


for letting me know these old 
timers were once with Reo—I 
didn’t know it. ‘ 


AND THIS from another former 
Reo-ite: 

“As you have appointed yourself 
the receiver of records for the Ex- 
Reo organization, I should like to 
have my name on the roster just 
for old times sake. 

“It was my good fortune from 
the years 1927 to 1931 to work in 
the Sales division—both Truck and 
Export departments—under Sales 
Managers Eldridge and Triphagen 
—and also with Dick Hudson of 
Studebaker. 

“I have spent the last eight years 
with the Chevrolet organization 
and for the last five years have 
been truck manager for Chevrolet 
in Syracuse and New York and 
more recently in Boston, in charge 
of truck sales for the states of 
Massachusetts and Rhode Island.” 
—Paul D. Welch, zone truck man- 
ager, Chevrolet, Cambridge, Mass. 





Fitness Named 

oo en ene of R. J. Fit- 
ness, veteran auto production and engi- 
neering specialist, to the Toledo staff 
of Willys-Overland Motors was an- 
nounced last week by Vern R. Drum, 
the comoany's vice-president in charge 
of manufacturing. 





CHAMBER 


In this sealed and sound-proofed room, 
Bendix-Westinghouse engineers not only invite 


trouble . . 


. they make it % Equipment entering this 


room becomes the object of the most gruelling tests 


which man can devise . 


. - Relentlessly, these tests 


continue until the part or parts under scrutiny are 
broken down completely and invaluable information 
compiled % Here is another of those traditional 
services which contribute so decidedly to the constant 
dependability of genuine Bendix-Westinghouse Air 
Brakes and Air Control Devices % It will pay you 
well to consider these many exclusive though often 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CC 


OF CHAOS 


obscure factors which add so much to your safety, 
economy and peace-of-mind *% Because such infinite 
care attends their development and manufacture, 
you'll find nothing to compare with genuine 
Bendix-Westinghouse Air Brakes and Air Control 
Devices in the modern scheme of commercial motor 


transportation . . . Specify this 


World Standard of 


Safety and forget your control problems *% For com- 


plete information, consult your 


telephone directory 


for the name of the authorized Bendix-Westinghouse 
Distributor nearest you or, address the manufacturer. 
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ELYRIA, OHIO 


AN ORGANIZATION WHOSE UNDIVIDED EFFORT AND COMPLETE RESOURCES 
ARE DEVOTED TO YOUR CONVENIENCE 
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ENGINEERING 
By A. H. Allen 


SPEAKING before the October 
meeting of the Detroit chapter, 
American Foundrymen’s Assn., E 
Cc. Jeter, young metalurgist and 
foundry engineer associated with 
the Ford Motor Co. since his grad- 
uation from college in 1928, gave a 
technical resume of work which 
his staff and other Ford engineers 
is doing in adapting castings to 
airplane motors. In particular he 
mentioned a cast steel crankcase 
section for a radial engine which, 
after machining, had the same 
weight as the aluminum forging 
now used for this section, but with 
brinell hardness of 196-228 and ten- 
sile strength of 114,000 pounds per 
square inch. 


Jeter also described results of 
hydrostatic tests made on cast 
steel and forged steel cylinder 
barrels for the same engine. The 
forging split down the line on 
which it was rolled and failed at 
an ultimate load of 494,000 
pounds, equivalent to strength of 
5,200 pounds per square inch. The 
casting, on the other hand, failed 
with a more or less jagged frac- 
ture, indicating no particular line 
of weakness, at an ultimate load 
of 869,000 pounds, or a strength 
of 9,200 pounds per square inch. 

* * 


More Defense Orders 


Taken On 


WHILE THE disemployment re- 
sulting from curtailed production 
of passenger cars bids fair to be 
appreciable, particularly after Dec. 
15, their plight is being given seri- 
ous attention these days. Greatly 
stepped up truck buying by the 
Army will prove of some small 
help, but the more important angle 
is acceptance of new defense or- 
ders by the large motor companies. 
Chrysler, for example, is planning 
to build special types of engines 
for tanks and for “Sea Otter” type 
of cargo boats, thereby hoping to 
keep on the job working forces who 
are familiar with the necessary 
equipment for production for these 
power plants. 


Approval has been given to the 
continued usage of stainless steel 
‘and chrome-plated screws in pas- 
senger cars after Dec. 15. How- 
ever, it is likely that such screws 


National Tool Looking 
To Post-Defense Era 


CLEVELAND.—Revitalization of 
the sales staff of National Tool Co. 
for smooth operation after the 
national armament program is 
completed is reported by Paul F. 
Zerkle, vice-president in charge of 
— of the cutting tool manufac- 

r. 





“Temporarily, of course,” Zerkle 
said, “the demand is so great from 
companies having priorities that 
much of the business is not han- 
dled through normal sales chan- 
nels. However the organization is 
now ready for aggressive and 
wide-spread sales effort when the 
defense boom ends.” 


-—WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Automotive News, Detroit 


COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 
Fe Peete (6) Notices, 


(3) 
‘orms. ples, literature 
and testimonials sent FREE. 
Guaranteed. rite toda aaa 
Mercantile Forms Company, 
11 Avon St., Providence, R. ¥ 





WANTED 


SERVICE MANAGER—Balto, Md. dis- 
tributor, 600 cars retail annually; well 
equipped modern building. $50,000 
parts and accessory stock. Fine op- 
portunity experienced merchandiser. 
Applicant must have successful rec- 
ord large operations. Write J. E. R., 
1200 St. Paul St., Baltimore, Md. 


me mL 
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PURCHASING 


will have to carry what is being 


termed a “defense chromium” 
finish—that is, the highlights 
usually accompanying plated or 
stainless parts will have to be 
buffed down so that the finish is 
dulled. This appears purely a 
psychological restriction on the 
part of the SPAB and one which 
will cost more money to produce. 

* * *£ 

Braking a Problem 
Of Aircraft 

SEVERE WEAR to which auto- 
motive brake drums are subjected 
is not generally appreciated, that 
is, not until one sees such devices 
as that installed by Buick—a 600- 
pound flywheel operating at 1,500 
r.p.m., turning a shaft on which 
the brake shoes are mounted and 
arranged so that pressure of 2,000 
pounds can be applied on them to 
bring the shaft to a stop as they 
bear against the stationary brake 
drum. These test figures are of 
course considerably beyond what 
any brake will meet in service, but 
by designing the drums to stand 
up under the test, better brakes 
will result in automobiles. 

The brake problem in automo- 
biles is as nothing compared to 
that present in braking large air- 
planes landing at high speeds. In 
these planes, a set of brake shoes 
or brake drums often wears out 
in two or three applications, so 
terrific is the force applied on 
them necessary to stop the plane. 
High heat is generated and eith- 
er drums heat and check badly 
or the shoes disintegrate. Experi- 
ments are now going forward by 
one of the automotive parts com- 
panies in designing new types of 
airplane brakes in which a com- 
bination of disk and shoe brakes 
is made. Disk brakes alone are 
not satisfactory, for the heat gen- 
erated warps the braking surface 
in short order and necessitates 
maintenance work. 

* * * 


New Carburizing 
Compound 


Cadillac has an interesting way 
of handling carburizing compound 
in its heat treating department. As 
boxes of steel parts are packed 
with compound, excess material 
falls through a grating onto a con- 
veyor which moves it along to a 20- 
foot vertical duct up which the 
compound is blown by a fan, com- 
ing to rest in hoppers which feed 
the material down for use in the 
next batch of boxes to be packed. 

_ Incidentally, Cadillac has been 
able to show some appreciable 
savings in carburizing costs by 
switching 'to a so-called “non- 
burning”. carburizing compound 
instead of the former charcoal- 
base compound. Introduction of 
the nonburning carburizer is said 
to be the first important im- 
provement in carburizing com- 
pounds in decades, and makes it 
possible in some cases to com- 
pete with gas carburizing in 
mass production work on a cost 
basis. It is also considerably 
cleaner to handle than the for- 
mer type, according to heat 
treating specialists. 


Ethyl Gasoline Reveals 
Sales Allocation Plan 


NEW YORK.—Threatened short- 
ages of raw materials used in its 
manufacture necessitate allocation 
of sales of tetra-ethyl] lead fluid, 
used in aviation and motor ve- 
hicle gasoline to increase the oc- 
tane rating, according to a tele- 
gram sent to all customers of 
Ethyl Gasoline Corp., 
ducer of the ethyl fluid. 

Under the new program, as 
made public here, the company’s 
sales, effective immediately, will 
go first to fill existing orders, 
secondly to producers of aviation 
gasoline, thirdly to oil refiners en- 
gaged in national defense produc- 
tion, while the remainder will be 
allocated chiefly to producers of 
motor gasoline who mix the tetra- 
ethyl lead fluid with their products. 


sole pro- 





Roosevelt Signs Bill 


For Defense Highways 

WASHINGTON. — President 
Roosevelt signed Friday the 
$220,000,000 defense highway 
authorization bill under protest. 

Roosevelt addressed letters to 
Senator McKellar, Tennessee, 
and Rep. Cartwright, Oklahoma, 
who sponsored the bill, com- 
plaining about the inclusion in 
the bill of highway construction 
which could easily have been 
left for normal times. 


Field Men Have 
Added Duties, 
Elliott Asserts 


SOUTH BEND.-— Addressing a 
meeting of regional managers here 
last week K. B. Elliott, vice-presi- 
dent in charge of 
sales for Stude- 
baker, pointed 
out that the pres- 
ent emergency 
situation fixed 
new _ responsibili- 
ties upon all fac- 
tory men _ con- 
tacting dealers 
and distributors. 

“The fact that 
some dealers 
minimized the 
importance of 
good service, sound used car mer- 
chandising and specialized account- 
ing during the past two decades is, 
to a degree, understandable when 
we realize that the supply and de- 
mand for new cars has been pretty 
well sustained,” Elliott said. “It 
has been possible for some opera- 
tors to neglect their service and 
used car merchandising and still 
show a net profit yearly. Certainly 
they did not show top net profit, 
but there was a profit. 

“While I realize that our field 
men have been striving constantly 
to coordinate the departments of 
our dealers and distributors,” con- 
tinued Elliot, “the curtailment of 
motor car production places a new 
responsibility on every individual 
whatever his particular duty may 
be. Regional managers, district 
sales managers, parts and acces- 
sories representatives, field service 
men, and business merchandising 
representatives from this day on 
come under the heading of ‘busi- 
ness consultants’.” 

He emphasized the fact that 
Studebaker and every automobile 
manufacturer, now as never be- 
fore, needs efficient manpower in 
the field. 

“This period is the test of a good 
factory man just as it is the test 
of a good dealer,” he said. 

In charging the regional man- 
agers with their duties, he con- 
tinued: “It is your responsibility 
to see that your field personnel 
concentrates on assisting our deal- 
ers to secure every last cent of net 
profit from every department of 
their businesses. We have hundreds 
of dealers representing just about 
every size town, who operate and 
have operated at peak efficiency 
for years. We have coordinated 
this information in a factual plan 
which can be put into practice 
with every dealer in every branch. 
Studebaker, like most companies, 
has long made available service 
flat rate and operating systems, ac- 
counting procedure that enables 
them to set a sound monthly in- 
come and expense objective. They 
know—not weekly—but daily their 
month-to-date progress.” 








K. B. Elliott 





HERE IS the UAW-CIO label, which 
the union permits to be used on Ford 
cars since signing of the union-shop 
contract last summer. More than 200,- 
000 of the labels have been supplied 
Ford dealers, who place them on cars 
of owners so desiring. The union sup- 
plies the labels in bulk to the Ford 
company, which in turn makes them 
available to dealers. 


Prof. Fales Gives Appraisal 
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Of Engineering in ’42 Cars|- 


By Jim Sullivan 
Staff Correspondent 

BOSTON.—“Reviewing 1941 and 
what is supposedly ahead we find 
that the super-performance cars 
being turned out were not suited 
to New England roads,” Dean A. 
Fales, associate professor of auto- 
motive engineers, Massachusetts 
Institute of Technology, told mem- 
bers of New England section, So- 
ciety of Automotive Engineers, at 
its November meeting. 

“Ours is a densely populated 
section of the country where sharp 
curves, hills, narrow in spots, and 
highly crowned highways prevail. 
The later cars came with a large 
proportion of their weight out 
front. They are hard to handle 
safely when our roads are slippery, 
and the lack of traction, due to 
light rear ends, further compli- 
cates matters. These cars are fine 
for traveling in the West where 
even small towns are a hundred or 
more miles apart. There you can 
go 70, 80 or even 90 or more miles 
an hour and it is all right. But not 
New England where speeds are 
lowered. 

“Take Massachusetts when Sec- 
retary Ickes started his gasoline 
scare,” Fales pointed out. “Frank 
A. Goodwin, motor vehicle reg- 
istrar, immediately put a 40-miles- 
an-hour ceiling on speed on the 
state highways as an economy 
move. He had no legal authority 
to do it. But he had public senti- 
ment with him and there were no 
public protests when he began to 
take away licenses of those who 
were going too fast. It cut down 
accidents. 

“The combination of hilly roads, 
low seating positions and bright 
headlights makes night driving 
hazardous. In fact, if the manu- 
facturers drop off a lot of the shin- 
ing chrome in front that reflects 
a glare into the eyes, as one phase 
of the emergency, many motorists 
will be pleased. The steeply slop- 
ing windshields and rear windows 
were not only a handicap to clear 
driving vision, but were also the 
most efficient solar systems. They 
caused discomfort and annoyance 
to drivers and passengers on sun- 
ny days. Sloping rear windows 
gathered snow. That obscured 
vision. Sloping front windows in- 
creased blind spots. We took tem- 
perature readings last summer of 
car interiors, some after trips, 
others left standing, and got 110 
to 135 degrees. 

“We investigated accidents last 
summer and ran across a surpris- 
ing situation. We found motorists, 
who were experienced, going off 
the road. They had been using 
their old cars for a few years, then 
when they started driving the new 
models with the speed and pep the 
cars got away from them on 
curves or slippery roads. The driv- 
ers needed to get used to the new 
models. So this winter in New 
England the drivers are going to 
run into trouble if there are heavy 
snowfalls, because of a lack of 
clearance. It is all right to say the 
cars have it, and some may slip 
over a bad spot. But wait until 
there is a good hump in the road, 
it will not be so pleasant 

“There is a lot to be done with 
jacks today. In New England, my 
friends, as do I, carry some boards 
for a surface to be sure of getting 
out of trouble. There has been some 
Sealed-Beam headlights that did 
not stand up well, but the mass 
quantity have been functioning. 
Today’s mudguards are spectacu- 
lar. Later when priorities become 
pressing, there will be headaches 
trying to meet the need for al- 
ternates. 

“It was easy for 1942 cars be- 
cause the dies all had been made 
as the motor industry is well ahead 
in anticipating what will follow. 
The change in ventilating systems, 
with no louvers in front but with 
air vents in the fenders up front, 
will give good circulation. Yet here 
again drivers in New England will 
face the possibility of being gassed 
going up a hill behind a big truck 
squirting out carbon monoxide. 
Cars could get along without the 
cowl ventilators. 

“There has been no _ improve- 
ment in driving vision. Present 
seating allows a fine glimpse of 
the clouds, but little of the road 
close ahead of the car. We have 


had some agitation for rear en- 
gine cars from Mr. Steevens in 
Boston, but that will have to wait 
until the public demands 


the > 


change. There is more need now. 


for direction signals due to the 
windows being kept closed by ven- 
tilation systems, so there are less 
hand signals. / 
“Those who are looking forward. 
to plastic bodies expect too much> 


too soon. The mechanical trend to! 


increase the forward weight and 
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put more braking on the tronthon 


wheels is fine outside New Eng-) 


land. Going around corners here 
when tires screech and _ front 
wheels lock, it is just too bad for 
car and occupants. More forward 
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weight also makes cars ticklish on} y, 


crowded roads. 
“While overall length is greater 
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and many like it, there are a lot Tt 


more who would like to have small- 
er cars now. That latter number 
will increase as the emergency be- 
comes more penalizing with short- 
ages and taxes, as the need for 
greater economy in everything will 
be demanded, especially in motor 
ing. There is no substitute for th 
materials needed for exhaus 
valves. Those valves are vital fo 
the speed of cars. There must b 
chromium or nickel. Cooling sys 
tems are going to face troubl 
with lack of copper, but the engi 
neers will find some way to mee 
that problem. There has _ bee 
trouble with water pumps, and w 
may have to go back to the ol 
packed types. 

“There is nothing new in any o 
the transmissions. We had auto 
matics years ago that were prett 
good, and some advances have bee 
made since the early days. Publi 
acceptance has been’ good. I 
takes a short time to learn how t 
handle them and after that every 
thing goes along very well. It i 
safe to say that the alternates ar 
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as good, and some better, but costsfect 


lier, than the units used in pres 
vious cars,” Fales said. f 


Emergency Plan | 
Mapped to Cut 
Traffic Deaths 


WASHINGTON. — Adopted her 
last week was an emergency traffi 
law enforcement program designe 
by enforcement officials to brin 
the rising traffic death rate to a 
immediate halt. Spurred by an ex- 
pected 1941 traffic fatality recor 
of more than 40,000 deaths, wors 
in history, governors, mayors, city 
managers, traffic judges, prosecu- 
tors, motor vehicle administrators 
and members of the bar met here 
at the invitation of the Interna- 
tional Assn. of Chiefs of Police and 
adopted the emergency program! 
which will affect the nation’s 45,- 
000,000 motor vehicle drivers. 

Plans were completed putting the 
national emergency program into 
effect in every state and commu- 
nity through a series of six re- 
gional conferences to follow the 
meeting in the Capital. 

With the collaboration of the 
courts, prosecutors and adminis- 
trative heads of state and local’ 
governments, the emergency pro- 
gram calls for intensification of 
the two essential police traffic 
functions—direction and control of 
vehicular traffic flow, and punitive 
action against violators. 

Some of the emergency program 
provisions designed to affect im- 
mediately U. S. motorists are: Ut- 
most use of all police personnel 
and motor equipment on traffic; 
arrest and court trial following all 
serious traffic law violations; rein- 
tensification of traffic direction in 
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defense industry areas; rearrange- Ne 


ment of court schedules to give 
traffic officers maximum time on 
active duty; greater use of the 
power of license suspension and 
revocation and increase of the “en- 
forcement index” to a minimum of 
10 convictions with penalty for 
moving violations for each personal 
injury and fatal traffic accident. 


Symes Appointed 

LOS ANGELES.—Appointment of J. 
C. Symes to the position of assistant 
general manager in Southern Califor- 
nia has been announced by Thomas S: 
Lee, president of Don Lee, Inc., state- 
| wide Cadillac distributor and Oldsmo- 
bile dealer. 
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Detroit Dealer Placing Profit Burden on Service 


New Building 





is Equipped 


With Modern Tools, Facilities 


DETROIT.—R. G. Clark, propri- 
etor of Clark Auto Sales, Pontiac 
dealership here, is one dealer who 
had stepped out more than half 
way to meet the changing economic 
conditions of the present emer- 
gency. 

Since curtailed production will 
hold sales down to half their for- 
mer volume, Clark believes that the 
best opportunity for carrying on a 
profitable business lies in taking 
care of the service and mainten- 
ance needs of car owners better 
than ever has been done before. He 
is banking on the importance of 
good customer relations. 

Backing up his belief with action 
during the past summer, Clark 
built a new and imposing establish- 
ment which he moved into in Oc- 
tober. Back of a wide and brilli- 
antly lighted salesroom extends a 
modern service department where 
42 cars can be worked on at one 
time. 

Last spring, sensing the possi- 
bility of curtailment of production, 
Clark made up his mind that serv- 
ice and customer loyalty were go- 
ing to be paramount. And, so, 
before completing the plans for his 
new building he set out to see what 
kind of establishments other deal- 
ers had. He visited dealers from 
coast to coast, picking up the good 
points of each and incorporating 
them in his new building which he 
claims embraces one of the best 
Pontiac service departments in the 
U. S. Easy for customers to drive 
in and out of, its 16,000 square feet 
on one floor provides space to 
handle several hundred cars daily. 


“Under the new order of things, 
the burden of the load of profitable 
business operation is going to fall 
on the service department,” says 
Clark. “And, so, we have spared 
no expense to provide the proper 
equipment to do any kind of repair 
work on all makes of cars.” 

New equipment includes two lu- 
brication hoists and all the high 
pressure attachments, white enamel 
benches for mechanics, complete 
electrical motor tune-up test 
benches and a wheel aligner. A 


Strike Over, Output 


Resumes at Linden 


LINDEN, N. J.—Terminating 
a 10-day strike which had 
blocked final assembly opera- 
tions of Buick, Oldsmobile and 
Pontiac here, employes re- 


turned to work at the General 
Motors assembly plant Monday 
and the full 4,400 employes were 
back by Friday. 

More than 38,000 members of 
Local 595, UAW-CIO, meeting 
in Newark Nov. 16, ratified 
settlement of the issues leading 
to the walkout. 





large paint and spray room with 
forced ventilation and three large 
fire-proof doors meets every re- 
quirement of the _ underwriters. 
Modern tools to do all types of 
body and collision work, welding 
and straightening have been in- 
stalled. Parts bins are new and the 
entire stock of service parts is new. 
Parts that were in stock in the 
former location were returned and 
new parts ordered in their place. 


“During our first month in the 
new building service business more 
than doubled and without any spe- 
cial promotional effort,” says Clark. 
“Before the month was over we 
had to add four new mechanics to 
the staff. It now takes a service 
manager and two service floor men 
to wait on the customers, where 
one man did it all before. We have 
more than taken up the slack in 
the service department caused by 
the decreasing amount of new car 
conditioning and used car recondi- 
tioning.” 


Clark has been an automobile 
man for 25 years. He started as a 
road man and at one time oper- 
ated eight branches for a large 
manufacturer. In 1927 he became a 
used car dealer in Detroit. He took 
on the Pontiac franchise in 1932, 
and has made a profit every year, 
although he had to buy and sell 
used cars in 1938 in order to show 
a profit. 


He says he never would have 
taken on a new car dealership 
without the previous used car ex- 
perience he had. As a result of 
buying and selling used cars for 
five years on a profitable basis this 
phase of the new car dealer busi- 
ness has never given him any 
trouble. 


“Knowing the market for used 
cars as I had to in the used car 
business, I never bid on unsalable 
cars after I became a Pontiac 
dealer,” said Clark. “But I offered 
as much as any dealer for good 
merchandise. My policy has been 
to recondition the good used cars 
for retail sales and wholesale the 
less desirable cars. 


“I very seldom make the second 
trade on a deal. The second trade, 
if made, invariably is junked or 
wholesaled, thus completely ending 
every new car transaction with the 
second trade. 


“Since the announcement of 1942 
models I believe there has been 
some confusion in the public mind 
over the matter of installment buy- 
ing. Many people seem to think it 
is harder to buy now than before. 
They have been misled into be- 
lieving that they have got to pay 
one-third in cash in addition to 
the value of the used car they trade 
on the deal.” 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise. 





TINY TOURISTS sometimes grow restless on tong 


limitless energy and _ curiosit 
safety precaution is being tale 


requires double chec 
m by their parents. A simple adjustment, easily 


motor trips and their 
g to insure that every 


made by Chevrolet mechanics, converts the rear door handle to a safety-action 
handle, which ‘‘free-wheels’’ and does not open the door. After adjusting the 


lock to safet 
and the inside 


goatee. as indicated in the inset, the lock button is depressed 
dle then will not open the door, rendering it ‘‘child-proof.” 


Release of the lock button enables the driver to open the door as usual. 





TWO OF THE most modern lubrication hoists are in daily use in the new 


service department of Clark Auto 
Mich. Service volume more than 
his new building. 


Sales 
doubled the first mont 


Pontiac dealership in Highland Park, 


the dealer was in 


Chicago Used Car Stocks 


Drop to 35.4 Days’ Supply 


Special to Automotive News 

ICAGO. — A drop in Cook 
county used car inventories to a 
35.4 days’ supply, as of Nov. 1, was 
followed by a slowing down in the 
sales pace during the first half of 
November, particularly on older 
models, according to the monthly 
used car sales and inventory re- 
port and the semi-monthly tele- 
phone survey issued last week by 


U. S. to Determine 
Wage, Hour Status 
of Parts Dealers 


WASHINGTON. — Inspection of 
all automobile parts and acces- 
sories distributing establishments 
will be resumed by the Wage and 
Hour division, U. S. department of 
labor, in January to ascertain com- 
pliance under the Fair Labor 
Standards act, it was announced 
last week. 

Automobile parts and accessories 
distributing establishments are 
among the group of businesses 
whose transactions generally are 
the type which must be measured 
on a volume basis to determine 
whether they are exempt under the 
law as retail or covered as non- 
retail. 

As was announced previously, the 
division has instructed its inspec- 
tors to examine records of these 
establishments upon the total dol- 
lar volume of sales at the close of 
the six-months’ period which be- 
gan July 1, 1941. Routine inspec- 
tions of the establishments were 
discontinued for the period. 

While the law exempts from the 
wage and hour provisions, em- 
ployes engaged in any retail or 
service establishment which does 
more than 50 percent of its busi- 
ness in the state of its location, 
employes of most other distribu- 
tional establishments are subject 
to the provisions of the law calling 
for a 30-cents-per-hour minimum 
wage and overtime pay of at least 
one and one-half times their reg- 
ular hourly rate of pay for work 
beyond 40 hours per week. 

However,the division will not re- 
gard any selling establishment as 
a retail one unless at least 75 per- 
cent of its sales during the six- 
months’ period were of a retail na- 
ture. Therefore, where it is found 
that wholesale, commercial and in- 
dustrial sales, non-retail in char- 
acter, amount to more than 25 per- 
cent of the total dollar volume of 
all sales, the minimum wage and 
40-hour week provisions of the law 
must have been observed for em- 
pepe engaged in such transac- 

ons. 


Chrysler Expanding 
Parts Plant in Canada 


MONTREAL.—Ground has been 
broken for a big addition to plant 
No. 4 of the Chrysler Corp. of 
Canada, Ltd., in Chatham, Ont. 

This plant is used exclusively by 
the parts division of the corpora- 
tion and its present capacity of 
117,000 square feet will be increased 
by approximately 40 percent when 
the new addition is completed by 
the end of the year. 


the 
Assn. 


The 35.4 days’ supply Nov. 1 com- 
pared with 38.5 days Oct. 1 and 41 
days Nov. 1 of last year. A break- 
down showed all except 1933’s and 
older models to be lower in days’ 
supply than a month ago. 


As against a decline of 11 per- 
cent in stocks there was only a 1 
percent decrease in sales during 
October as compared with the pre- 
ceding month. The 201 participat- 
ing dealers sold 4,870 used cars in 
October, of which 830 were whole- 
saled, and had 5,740 on hand Nov. 1. 


The CATA telephone survey re- 
vealed that demand _ continued 
weak, prices steady, late models the 
best sellers, and inventory condi- 
tion low. Under “comments,” the 
association noted: 


“Retail demand for used cars 
very weak, especially low-priced 
used cars; retail demand for new 
cars shows slight improvement. 

“Late model used cars bringing 
top prices. However, it would ap- 
pear that low-pri:ed used cars are 
being held for higher than retail 
prices, which is seriously affecting 
demand for this class of merchan- 
dise. Prompt reconditioning ap- 
pears to be a problem with some 
dealers because of the excellent 
flow of customer pay labor in 
their shops.” 


Socony-Vacuum 


Advances Prices 


NEW YORK. — Socony - Vacuum 
Oil Co. has boosted prices on many 
of its products, principally heavy 
lubricating oils. The company also 
announced that it has adopted a 
new policy for products delivered 
in metal containers, due to the 
acute shortage of steel for barrels 
and drums. 


Socony-Vacuum asserts that the 
price increases are necessary be- 


Chicago Automobile Trade 


cause the cost of practically every- | ti 


thing that enters into the manu- 
facture of lubricating and related 
products has been advancing. 

By adopting its new policy for 
metal containers, Socony-Vacuum 
hopes to defer, and if possible 
avoid, as far as its customers are 
concerned, the proportional alloca- 
tion of metal drums which seems 
to face the petroleum and other 
industries. Effective Dec. 15, 
barrels and drums of all kinds— 
30 and 55 gallon and 100 and 450 
pound capacity, used in deliveries, 
will remain the property of the 
company. They are to be returned 
promptly in as good condition as 
when received, less ordinary wear 
and tear, and shall have been used 
for nothing other than the original 
contents. 


Helms Heads Dealership 


DAVENPORT, Ia.—W. F. Helms, 
who has been in the automobile busi- 
ness here for several years and who 
has operated the Bettendorf Auto 
Service Co. this last year, heads a 
newly formed corporation known as 
the Community Oldsmobile, Inc. The 
new firm is located in remodeled and 
redecorated quarters. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 





Strong Demand 
Found for Late 


Model Used Cars | 


DETROIT.— Returning from a 


nation-wide business survey, © 
general sales — 


George H. Pratt, 
manager of Hud- 

son, declared 

last week that 

new car buyers 

were reaping the 

benefit of higher 

used car allow- 

ances resulting 

from a strong 

demand for late 

model used cars. 

Pratt said that 

late models in se. 
good condition Geo. H. Pratt 

are commanding 

excellent prices and that brisk 
turnover 


position of new car dealers. 


“This healthy activity in one of 
the most important phases of the 
retail automobile business is en- 
abling dealers the country over to 
offer maximum trade-in allowances 
to new car buyers,’ Pratt as- 
serted. 


Pratt cited the splendid progress | 


recorded in used car merchandis- 
ing methods during the past year, 
particularly in improved recon- 
ditioning standards and practices, 
as one of the most important 
reasons for today’s active market 
in good used cars. 

“Dealers today seriously appre- 
ciate their responsibility as mer- 
chants of reliable transportation,” 


Pratt said, “and they are doing a © 


fine job of it as evidenced by the 


public’s recognition of the ex- | 


cellent used car values they are 
offering.” 


New Products 


Zuk-O-Matic Reveals 


New Spark Control 


PLAINFIELD, N. J—A new 
spark control that is claimed to 
permit the present coil of an auto- 
mobile or truck to deliver a con- 
tinuous, uninterrupted spark for 
starting or emergency running has 
— announced by Zuk-O-Matic 

ere. 


The unit is also said to act as a 
testing device. It will indicate bad 


ignition points without removal of © 


distributor cap and will show per- 
formance of coil, points and con- 
denser it is claimed. 

* * * 


New Supercharger 
BELLEVUE, O. — A new Typhoon 
supercharger and oil bath air zleaner 
have just been announced by Bellevue 
Mfg. Co. here. ne 


New Exhaust Tester 

NEW YORK.—In line with the gov- 
ernment’s policy on fuel conservation, 
the Cambridge Instrument Co. 
has announced a _ portable Exhaust 
Gas Tester for analyzi motors. 

It is claimed that e new tester 
will substantially reduce fuel consump- 
on by enabling motorists to secure 
aa mileage per gallon of gaso- 

see 


New U. S. Tube 
NEW. YORK.—A new _ heavy-duty, 
two color tube—red with a purple 
base—giving greater resistance to heat 
at hig) speeds, and to be known as 
“U. 3. Royal 
by United States Rubber Co. 


Fuel-Fill Indicator 

CHICAGO.—An attachment that con- 
nects right to the gasoline nozzle and 
indicates when the motorist’s tank is 
full, has been announced by Imperial 
Brass Mfg. Co. here. When the level 
of gasoline in the tank reaches the 
tip of the Imperial ‘‘Auto-fill,”’ the 
attachment automatically signals the 
operator by a throb in the hand valve. 

e hand lever should then be re 
leased. The signal is definite and 
tive. The attachment can be used on 
nozzle on any pressure type pump. 


Shock Absorber Kit 
DETROIT. A new Delco shock 
absorber external service assortment 
has been prepared and is being dis- 
tributed through United Motors Service 
to provide service stations and dealers 
with all necessary tools and parts to 
render complete external shock absorb- 
er service. 


si- 


Heavy-Duty Charger 
ST. LOUIS.—Benwood Linze Co. here 
have announced a new, heavy-duty 
fast battery charger designed and 
built to meet the need of motor bus, 
truck and coach opererore for fast 
charging service of volt batteries. 





in these models had — 
greatly strengthened the trading © 


.” has been announced © 
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|| Actual top and bottom prices on 1941, 1940, 1939 and 
1|1938 used cars as advertised in local newspapers. 
SEDAN prices only used in this comparison. News- 
papers used: Boston—Advertiser; New York—Times, 
Journal American; Philadelphia—Bulletin; Pittsburgh— 


ADVERTISED 
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For Week Ending Nov. 9 
(Copyright 1941—Automotive News) 


















Used Car Selling Prices 





Sun Telegraph; Cincinnati—Post; Detroit—News; Chi- 
cago — Herald- American; St. Louis — Post - Dispatch; 
Atlanta—Journal; Houston—Chronicle; Oklahoma City 


—Oklahoman, Times; Denver—Post; 
Ezaminer; Seattle—Times. 


Los Angeles— 





Boston NewYork Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla.City Denver LosAng. Seattle Natl. Avg. 
ArS paickSeries40Special °41] 1075-1045 | 1045 1045 | 995- 717| 999- 895| 995 1125 1005 1025 1005- 945 | 1225 1065- 900 
- . : 40] 829- 795| 769 720- 625| 850- 675| 745 | 685 795- 635 795 925- 825 i ee eee 
rvey, | *39] +=645- 599 575- 535 625- 595| 549- 535| 505- 495| 645- 550| 545 695 647- 550| 645- 585| 699- 595 624- 560 
sales © 88] «499- 395| 527 475- 445| 475 495- 450| 349 485- 375 395 435 575- 545] 545- 495 478- 450 
| Cadillac 60 "41 | | 2195 3196-8196 
404 1450 | l EE SS ee 
*39 | 945- 875 | | 1020- 875 
| 38 565 695 |__| 680- 630 
Chevrolet Master Deluxe 41] 795 | 695 345 825 789 735 | 875- 795 | |_ 795 |_ 895 | | oie 

; (Master 85) '40§ 665- 565| | 645- 565| 649 | 547- 545| 500- 390 a5 565 | 595 645 605- 645 | 670 665 
si 39] 495 | 5A5- 495 | 525- 445| 495- 475 | S65- 445 505 a ine 
(Master) °38 395- 325| 345 395- 345 400- 395] 365 445- 395] 376 888- 365 
ChevroletSpecial Deluxe 41 | | | 725 960- 665] 845 925- 795| 845 845 998- 799 878- 753 
(Master Deluxe) °40] 675 | | 595- 580] 625 | | 545 | 695- 645| 665- 625| 695- 675| 505 750- 650| 765- 639 661- 636 
8 7 c) 495- 395| 575- 465 485- 399| 475 | 510 535 495- 450| 6595- 565| 6525 6518- 455 
(Deluxe) °'88] 445- 395| 425 445- 375 445- 365 415 510- 465| 465 458- 400 
Oy "41 897 971- 971 
"40 | 765- 695| 825 695- 645| 745 695 | | 8H CY 7166- 712 

















































: 
625 
‘ 485 | 
dis. | Dodge ai} 945 895 895 | 975- 875 | 897 1239 936- 875 
ear, | "404 _795- 495| 675- 545| aE 595| 695 | ] OR a5 595- 565 695 745 7715 895 716- 645 
con- | 790] 565- 525| 649- 465| 645- 485| 605 ~*| G45- 405| 495- 445| 435 505- 645| 645 | 685- 575| ~+| 616- G45| 662- 622 
— 38] 475 | 875- 247| 420- Se5| 445- 415| | | | 395 | 45  ° '| | 475 430- 342 
rket | Ford V-8 Spec: "1 159 895- 745 | 745 745 825- 795] 695 788- 770 
(V-8 85") "40 625- 525| 507 | 565- 545| 595- 525| 495 505- 460 550- 495| 575 750- 565| 595- 575| 605 ee 
— « 89) 450- 395| 497 | 475- $95] 485- 389/ $95- 385| 895- $85| 445 465 495 415 535- 485 645 480- 406 
_* “ 33] 945 #+| 207. ~+«+| 300 °&« *| | 850 | 865- 205| S60- 285| S50- $45| 945 | 45 | $40- 908 
'& 2 | Ford V-8Super Deluxe 41] 785- 675| 795 | 725- 685| 827- 725 795- 675 | 795- 725| 875- 765| 795 795 825- 795| 889- 795| 995 825- 724 
Po : (V-8 Deluxe) "404 645 575 | S77- 485| 595- 550| 565 505- 515 650- 575| 665- 505| 725- 590| 605- 625| 675 825 649- 563 
are "394 495 | | 445 485- 445 | 495 595- 565 625- 495| 585- 525 618- 608 
: (V-8 85") 38] 375 | | 375 | 375 | 395- $45| 299 | | 445 | | 365 | 425 | 445- 425| 495- 445| 499 | 408- 404 
. | Hudson Six “41 895- 845| 679 ~—s| | 988 | 840- 675 | | 888- 695| 995 881- 738 
> | 40) 775- 545 | | 690- 485 600- 505| 545 505- 495 695- 585| 695 | té‘“‘iYY.”~*é*d:*«S~ CGAL 
. "39 497 | | 495- 469 | | | 500 | sds ABT 469 
; "384 395 | | 325 | | $35 | 245 | 395- 250 | | 350 | | | | 525- 445| S67- 848 
rol % 1885 1340-1200 
Lineoin-Zephyr_ pn | | 
new i "404 895 | 925- 795] 725 | 895 | | 845- 787 | | 895 a 
Pg "39 595 650- 595| 545 | | 695 505- 489| 545 | 505- 575| 645 595 | | 785- 505| 805 | 650- 568 
i *$8] 555- 395| 398- 298| | 495 | 435 | 435 | 445 | 425 | | | 495 | | 465- $47 
not | Mercury 41) 995 995 920- 795 
—_ 40] 695- 645| 730- 595 | 595 | 695 | 545 
| *39]625- 450| 625- 475| 496 
‘S 8 Nash Ambassador Six 41] 895 | | 766 |_ 950- 850 975 896- 850 
rd "40 l | 685 675 —~*| 635 595 G18- 48 
see | ) l l | 585 | es ee ee 
-on- "38 | 427 | | | | | | | | | | | 675 | 551- 661 
. 925- 880 
Oldsmobile Six "41 1015 | | | 895- 875| 825 | 895- 785 | | 995 
40) 775- 695| 735- 650| 795- 645| 775- 735| 745- 567| 695- 679| 865- 595| 785- 745| 675 695 850 768- 664 
oon 574- 475 
vue ] | 448 | 495 
896- 896 
Packard Six "41 | | | | 849 | | 745 1095 
40) 845- 695| 795- 695| | 795 800- 725| 765- 695| 845- 675| 795- 775| 505 745 795 | 795 780- 710 
ov- 730) 645 | 645 589 | 595- 565| 495 595 695 687- 565 
bere 38) 505 495 495 495 || 820- 620 
aust — . a a 795 $45 784- 
41§ 795- 745| 699 | 695- 675 | 715- 625| 765 | 
nk Plymouth 1 as ccovntualieeannscnisslttttt nissan 
mp- | 
sure 
aASO- - 
uty, | (Deluxe) 40] 675 | 675- 627| 595- 540| | 625 | 555- 549] 635- 605| 545 | 645- 505| 705- 695| 595 565 695- 650| 795- 785| 689- 630 
rple a 39 l | 465 l l | 475- $79 425 395 495- 450| 545 600 486- 415 
oe “ 83 345 365 400- 395 389 345 395- 265 450- 350 495- 895 $98- 351 
mY Pontiac Six “19 945- 895| 945 | | 1025- 875 | 1011- 795| 899- 895| | 995- 795 | | 965- 945 970- 866 
740) 7125- 679| 795- 600| 645 l | 695 | 795- 595| 765- 575| 665 | @95- 647 | 895- 650| 845- 795| 798- 745| 756- 648 
on: 789) 575- 525 | 505- 545| 505 | 600- 545| 425 | 395 | 545 645- 495| 685 505 T—s«|:s«éSAG- 628 
and *$8) 495 487 395 455 = 435- 829 445 475 465- 365 460- 347 
rial Studebaker Champion "41 | 695- 679 7195 925 805- 679 
the . "40 a a a 552- 552 
the 30) 475 ais 445- 445 
Ive. % 995 a 888- 888 
Studebaker Commander ’41 167 695 —_ 
oat ‘a0 597 | 505 | | 605- 495| 745- 635 | a a oe 
. s 497 5 | | 545 | ] | a es 
3a) 465 395- $75| 445 395 349 675 454- 375 
om Willys- Americar "41 | | | | 71 | | | | 585 | 653- 658 
lis- 40 | | 465 | | 465- 465 
ae 39 | 875 297 298 | PG lL eee 
“to 9 195 225 295 200 204- 254 
” National Average, All Makes, Nov. 9—$676-$618 
National Average, All Makes, Nov. 2—$667-$504 
ere 
elling Prices, as advertised to the classi metropolitan sationally, are exclusively by Automorivs News as a copyrighted feature. 
ind ve cae Y sea'onywhore that bone-fide fop and botiom prices have boos com from published figures to establish the trend of the market and the resulting national 
ae fre iades. Where Gb gotean abe equated, tn dtr 06 caake Gnd waded tans ahead Gatnw the gevind covered, 


Used Car prices in 


Cleveland, Indianapolis, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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By William Ullman 
Washington Correspondent 


Several months 
ago the War 
department 
conducted a 
series of ex- 
haustive tests 
j of tires and 
* came to the 
conclusion that 
a properly retreaded tire (based 
on a sound carcass) will wear 
for within 20 percent as much 
mileage as a new tire. 

Unquestionably these tests 
are figuring in any plans be- 
ing drafted now for the al- 
location of rubber for next 
year by OPM and SPAB. In 
fact, authoritative reports were 
current last week in the Capi- 
tal that defense officials are 
planning a production setup 
which will call for a definitely 
smaller output of new tires and 
a peak level of use of rubber 
for retreading purposes. 


* ¢ # 


More Than Satisfied 


With Results 

OPM IS making a thorough 
study of the tire needs situation. 
Vital considerations, of course, 
are Army and Navy and other 
defense needs; the stockpile sit- 





uation; and probable new car 
production. 
In any event, it appears 


quite certain that retreaded 
tires are going to loom larger 
than ever before in the re- 
placement picture. The Army’s 
tests have satisfied officials 
here that retreading is a de- 
cidedly worthwhile procedure 
and that it offers an oppor- 
tunity for large scale conser- 
vation of rubber supplies. It 
is understood that the Army 
people who ran the tests were 
more than satisfied with the 
results. 

Tire makers will need huge 
supplies of rubber to take care 
of the Army’s needs, for much 
of this equipment requires tires 
which consume far more rubber 
per unit than ordinary passenger 
car tires. re 


Lewis Discussed 


Up and Down 

THE WASHINGTON kaleide- 
scope has presented as confused 
a picture during the past week 
as it has at any time in the me- 
mory of veteran observers. All 
scrambled up together were such 


diverse yet allied issues as neu- 





Hae you still have maximum 
assurance of accommodations at the 
minimum rate! More than one-half the 
total number of rooms in the entire 
hotel are, now as before, priced at $4 
... all outside with combination tub and 
shower, circulating ice-water, full-length 
mirror and four-station radio. Double 
rooms from $5.50; suites from $12 
essat “New York’s Friendly Hoteh” 


Heel Lerindfon 


Charles E. Rochester, Vice-Pres. & Mng. Dir. 


LEXINGTON AVE. AT 4874 ST., N.Y. 


Automotive Washington 


Retreaded Tires to Get Impetus From SPAB; 
Driving Wedge Between Lewis, CIO 


ASHINGTON, — 


trality, John L. Lewis, coal, CIO, 
anti-strike legislation, proposed 
new taxes, economy, new defense 
appropriations and what have 
you. 


Overshadowing all else, how- 
ever, has been the labor situa- 
tion. Every step taken (and 
most of the steps NOT taken) 
may be traced back to the 
large monkey-wrench thrown 
into the national defense ma- 
chinery by the beetle-browed 
Lewis. Every Capital conver- 
sation or conference last week 
began and ended with the 
miner chieftain’s name. If it 
was Lewis’ wish to dominate 
the scene (and none doubts 
that his desire for the spot- 
light grows ever more insati- 
able) then he should have been 
well pleased with Washington’s 
reaction last week. The town 
didn’t think of much else by 
night or by day. 

It became more apparent from 
day to day that Lewis is being 
driven more than anything else 
by a consuming hatred for 
Roosevelt. This is a feud of 
monumental proportions, and 
one which is doing untold harm. 
On the President’s side it may 
be said that his dislike and mis- 
trust of Lewis is vast. But the 
Capital was agreed last week 
that Roosevelt was showing Job- 
like patience for a change and 
leaning over backwards to bring 
about a just settlement of the 
issues. ee 


Driving Wedge 
In CIO 


THAT THE President was 
playing for large stakes in his 
exceedingly careful handling of 
the situation was apparent. It is 
plain that he has been endeavor- 
ing to give “Dear John” enough 
rope to hang himself completely 
and permanently. Also, he has 
been endeavoring to drive a 
wedge between Lewis and the 
rank and file of the CIO. 

It is that the Presi- 
dent, ever the realist, believes 
that he can unhorse Lewis in 

so far as the United Mine 
Workers are concerned. The 
Lewis leadership there is too 
personal, too solidly-intrenched, 
of too long a standing to be 
vulnerable. But there are many 
who resent the Lewis domina- 
tion of the CIO and who long 
to see the bull-voiced miner 
cut down to size. 

All told, this has been the 
bitterest battle of personalities 
Washington has seen in many a 
day. Such a battle is never good 
for the country. It has been par- 

ticularly unfortunate at this time. 
s ¢ # 


Car Sales Slump 
In Capital 

IN COMMON with many other 
cities, Washington is experienc- 
ing a quiet season in the sale of 
motor cars. New car sales are 
off on an average of about 60 
percent; used car sales are down 
around 40 percent. There is no 
doubt that lack of both national 
and local automobile shows has 
been an immensely depressing 
influence. Henceforth, it is cer- 
tain, none can seriously question 
the value of these exhibitions 
which served so dramatically to 
focus public attention on the new 
models. 

The thought has been ad- 
vanced in certain quarters of 
the local trade here that a 
psychological factor, at work 
among dealers and more espe- 
cially among automobile sales- 
men, is contributing in no 
small measure to the present 
sales dullness. 


s *¢+ 8 


Good Hard Work 
Biggest Need 


These observers feel that sales- 
man, “spoiled” by last year’s 
huge and easy business, are sit- 
ting around moping rather than 
getting out and digging for busi- 
ness. The statement is- made 
that “there’s too much sitting 
around the floor; not enough 
get-up-and-go.” 








(Continued from Page 3) 


mote every substitute as an im- 
provement or development rather 
than an unsatisfactory make- 
shift. We all must develop a full 
sales canvass around every 
change of material or design in 
the 1942 models and present them 
as improvements. Tell each pros- 
pect the advantages of the new 
materials and design over pre- 


vious practices. 
* * * 


Service Signs 
Popular 


F course dealers are the execu- 

tives of this field. Many people 
think that the service manager or 
the parts manager is the only in- 
dividual in the dealer’s place of 
business who is interested in the 
shop. This is refuted, at least in 
my mind, by the interest that has 
recently been shown in the signs 
offered by AuvTomoTive News to 
dress up and indicate change in 
program in the service department. 

We have been snowed under 
with requests for these signs. As 
mentioned previously, they are 
printed in black on heavy India 
tint paper, 14x17 inches in size. 
They contain no advertising, and 
are available to readers of this 
column at 10 cents each, to cover 
the cost of mailing and are care- 
fully packed in a tube. 


*s- * # 


Dealer Inserts 
Own Name 


NE of my correspondents —a 

dealer who not only obtained a 
supply of these signs for his own 
shop, but who visited all the other 
dealers in his town and got agree- 
ments from them to put up signs 
No. 8 and 10—says that he wrote 
his name in large bold-face script 
in the lower right-hand corner of 
each sign. This meant that it was 
his own personal sign and that he 
adhered to the policy as set forth 
in that sign. Doing this, he says, 
will bring closer home to the cus- 
tomer the fact that the dealer 
originated and erected the sign on 
his own volition rather than con- 
vey to the customer the thought 
that they were sponsored by some 
outside source, as are most of the 
signs in a dealer’s place of busi- 
ness. 

To help dealers who previously 
read the descriptions of these 
signs, and didn’t order, and to 
make them available to dealers 
who are just having them called 
to their attention, we repeat the 
subject matter of each of these 
signs. We suggest that you order 
by number, and enclose 10 cents 
in stamps, money or check for 
each sign you require. Address 
Automotive News, Detroit, Mich. 


1—Can you replace the car you are 
now driving? e recommend lubri- 
cation and roadtest every 1,000 miles. 

2—Lubrication to us doesn’t mean 
just the sale of oil or grease, but a 
means of helping our customers’ cars 
to perform the best and to reduce 
their cost of operation. 

EL SAFE—BE SAFE. Protect 
your car investment. Drive with peace 
of mind. Get scientific lubrication here. 
A specialized gun for every fitting. 
The correct lubricant for every need. 

4—Your car should be safety tested 
ow. 5,000 miles. Let us roadtest your 
car today. : 

5—Prepare your car now to deliver 
many more miles later. 

6—The quality of service you want 
at a price you’re willing to pay. All 
work and parts guaranteed. : 

7—Working parts last longer with 
roper lubrication. Keep your car 
ealthy and ‘‘rarin’ to go.’’ 

8—To treat all customers fairly and 
to avoid raising service costs, we have 
discontinued loaning of cars _ while 
customers’ cars are being repaired. 

9—SERVICE — Not something for 
nothing, but doing what you want 
done promptly, intelligently and eco- 
nomically. 

10—To serve all customers more 
promptly, efficiently and economically 
on rene. r work, parts and accessories 
—OUR TERMS ARE CASH. Ask 
our Budget Payment Plan. 


New Car Production 


Again Drops in Canada 
MONTREAL.—For the second 
consecutive month production of 
passenger cars by the Canadian 
automobile industry has shown a 
sizable reduction, October’s total 
of 5,635 units being down 20.2 per- 
cent, following a drop of 25.3 per- 
cent in September. 

In the cumulative figures there 
is shown a drop of 8 percent. On 
the other hand, output of com- 
mercial cars, which include the 
various types of military vehicles, 
shows for the 10 months an in- 
crease of nearly 62 percent. 


about 


the 4th Dimension 
National Adv. on Upbeat; 


Attacking Problems 
By Pete Wemhoff 


Spurt 

National advertising in news- 
papers, magazines and radio is 
showing a definite spurt as the 
year draws to a close and gains 
for the final quarter over 1940 will 
be the best of any three-month 
period this year, the New York 
Times reports. This increase is be- 
ing made in the face of curtailed 
promotion for consumers’ durable 
goods, such as automobiles and ap- 
pliances. 


National copy in newspapers 
showed an 8 percent gain last 
month, in contrast to a fractional 
loss for the 10 months as a whole. 
Monthly magazines had a 5 to 6 
percent increase and radio net- 
works experienced a 10 to 12 per- 
cent rise. 

Four classifications, foods, toilet 
goods, liquor and tobacco are chief- 
ly responsible for the increase, al- 
though institutional copy by other 
industries has also played a part. 


Joins 

Preston K. Babcock has joined 
the sales force of American Legion 
magazine. He will cover New York 
City and New York state accounts. 

Russell Holt, who has been a 
member of the magazine’s sales 
staff for the past 10 years, has been 
named Eastern advertising man- 
ager. 


Problems 
The joint meeting of the ANA 
and last week in Hot 


Springs, Va., following diagnosis of 
anti-advertising attitudes and 
sources, assigned James Webb 
Young, former director of the Bu- 
reau of Foreign and Domestic Com- 
merce and now senior consultant 
for J. Walter Thompson, the task 
of laying out a program for the ad- 
vertising profession. 


He cited three problems: The re- 
pugnance which certain influential 
sections of the public have for ad- 
vertising; the lack of real knowl- 
edge available to the serious stu- 
dents of distribution; and the in- 
tent in certain influential quarters, 
notably government circles, to 
modify the economic system of 
which advertising is an integral 
part. 


As to appeasement of the first 
group, Young asked: “Could we 
not, individually, be a little less 
noisy on the radio, a little less 
brutal in the newspapers, a little 
less silly in the magazines with- 
out reducing our effectiveness as 
salesmen?” 


Concerning the second group, he 
thought that the forthcoming Har- 
vard study on the economics of ad- 
vertising and distribution will help 
as basic material but that it needs 
expounding. To offset the influence 
of the shapers of a new economy, 
he suggested that each individual 
strive to bring about a new faith in 
the possibilities of a dynamic econ- 
omy in this country, to make that 
faith so strong that business will 
be ready to back it with the neces- 
sary capital expenditures, in spite 
of political deterrents to such in- 
vestments. 


Reasons 


Six basic reasons lie behind cur- 
rent magazine advertising of man- 
ufacturers who are oversold, ac- 





cording to a brochure issued by 
the Magazine Marketing Service. 
They are: 


To protect trade name and 
goodwill; to protect the dealer 
structure; to lay the foundation 
for after-emergency expansion; 
to educate the public 9n how to 
conserve; to spread the news of 
war-born products for peace, and 
to tell “how we're doing the 
job.” 

Among the companies whose ad- 
vertising is reproduced are White 
Motor Co., Aluminum Co. of 
America, Johns-Manville, General 
Motors, Vultee Aircraft, United 
States Rubber Co., Lockheed Air- 
craft, Monsanto Chemical 
Reynolds Metal 
Products, National Gypsum and 
Assn. of American Railroads. 


Rep 
Daniel Doody, in the motor pic- 


ture for the past 23 years as a spe- | 
cial rep, has been named automo- ~ 


bile advertising manager of the 


Chicago Sun, new morning news- © 


paper backed by Marshall Field. 
Doody resigned from the Chicago 


Car Advertising Co. to take his © 


present post. 

He was previously associated 
with Prudden, King & Prudden, 
and Gilman, Nicol & Ruthman, 
holding down the Detroit manager- 
ship of the latter firm for 14 
months. Expectations are that Chi- 
cago’s new a. m. will start publi- 
cation about Dec. 1. 


Shortwave 

Studebaker’s export division has 
just completed arrangements with 
NBC’s International division to 
broadcast, for a period of 13 con- 
secutive weeks, 


YOU CAN’T MISS ‘this one! Shaver Motor Co., Hamniond (Ind.), Pontiac 
dealer, uses a 1912 Streamliner sedan-coupe as a traveling autograph album 
of 1941 owners. The name of every 1941 Pontiac owner sold by Shaver—910 of 


them—is on car. 


¢ 


z 
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Co., é 
Co., Thompson ~ 


gres 


3; 


15-minute news | >ra 


programs in Spanish, twice a week, | 88k 
to Latin America. j ordi 
NBC's international shortwave ao 
stations, WRCA and WNBI, will § al 
carry the program on Mondays and | “ss ) 
Fridays, from 7 to 7:15 p.m., EST. | nn 
Roche, Williams and Cunnyngham onal 
Agency made arrangements. neu 
Named — 
Appointment of E. N. Rowell as | pris 
advertising manager of Beauty | wit! 
and Health (formerly Physical pre 
Culture), is announced by Harold | shi 
A. Wise, vice-president of Macfad- sen 
den Publications. » ven 
Rowell, who was formerly on the | bod 
staff of Liberty magazine, succeeds | M2! 
W. E. Englehart, resigned. John fied 
F. Schiller was named advertising — stit 
manager of the Macfadden de-  T 
tective group. car 
nat 

Moves _ 
Geyer, Cornell & Newell has par 
moved its Detroit branch from Dex 
the New Center building to the cau 
Administration building of Nash- bee 
Kelvinator Corp., Plymouth Rd., © bac 
Detroit. T 
ma 

Notes for 
Frank Armstrong, who’s been as- _ 
sisting Frank Webb in handling ene 
publicity for Buick and Fisher see 
Body out of Arthur Kudner’s De- tail 
troit office, is now stationed at the 
Buick’s new plane-engine plant at mu 
Melrose Park, Ill. five 
Batten, Barton, Durstine & Os- EF 
borne has taken on account of 204 
Standard Oil of California. De 
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: (Continued from Page 1) 


‘horseless carriage” as produced 
by the Duryeas, Haynes, Ransom 
E. Olds, Charles B. King and 
Henry Ford. Others like him in the 
silver-spoon category were bitten 

the bug and, since birds of a 
feather flock together, there came 
into existence in New York the 
swanky Automobile Club of Amer- 
ica, With a magnificent clubhouse 
and a*membership which included 
such wealthy young chaps (then) 
as Dave Hennen Morris, E. R. 
Thomas and Jefferson de Mont 
Thompson, to mention just a few. 


IN THOSE glamorous days those 


Output 


(Continued from Page 1) 


‘strike that threatens further short- 
ages in steel output. Despite their 
ingenuity in finding replacements 
for other critical materials, auto- 
motive engineers as yet have found 
no substitute for steel. 

Other highlights of the Wash- 
_ington meeting Wednesday were 
these: 

oo industry was granted an 

additional 15 days to use up 
stocks of bright work. Originally 
set for Dec. 15, the deadline for 

-chrome-trimmed cars is now Dec. 
31. After Dec. 31, stocks of bright 

'work may be used up, provided 
sthe bright finish is dulled by 

_ paint, etc. 

'9)) Consumers division of OPA 

'— suggested at the meeting that 

‘deluxe and heavy cars be elimi- 

‘nated, that amounts of extra 
equipment (such as cigar lighters, 

‘clocks and dual tail lights) be re- 

“duced, and that colors offered be 

greatly curtailed. 

3 The OPM’s automotive, trans- 

portation and farm equipment 

“branch announced that it plans to 

-ask the government to issue an 

order freezing 1942-model designs, 

thereby eliminating retooling for 

-1943 models. (General Motors sev- 

eral months ago announced it 

would carry its 1942 models 

'through the emergency: other 

‘makers have not publicly an- 
nounced such a policy but it has 
been taken for granted). 

Exempted from the ban on 
bright work after Dec. 31, along 
_with bumpers and bumper guards 
' previously announced, are wind- 
shield wiper blades and arm as- 
_semblies, locks and lock covers. 
‘ventilator window latches and 
' body trim screws. These items, the 
' manufacturers contended, have de- 
fied efforts to find adequate sub- 
stitutes for bright finish. 

The delayed deadline on chrome 
cars is expected to virtually elimi- 
nate the necessity for shutdowns 
while the plants are changing over 
to “blackout” models. Some com- 
panies had expected to close down 
Dec. 15 for two to four weeks be- 
cause of the short time that had 
been allowed for building sufficient 
backlogs of “blackout” materials. 

The February quotas will give a 
maximum output of 1,402,187 cars 
for the seven months beginning 
Aug. 1, compared with 2,325,038 
units for the same period a year 
ago—an overall curtailment of 39.7 
percent. Goal of the OPM’s cur- 
tailment program is 50 percent for 
the 1942-model year, indicating 
much stiffer reductions in the final 
five months of the season. ; 

February’s limit compares with 
204,848 units permitted for both 
December and January. 

As in past monthly curtailments, 
the “Big Three” companies bore 
the brunt of the output reduction 
for February, their overall slash 
being 59.3 percent. The overall cut 
for the independent companies is 
15.7 percent, with Packard and 


— 


— 


' Willys permitted to increase pro- 


duction because their February 
(1941) output was seasonally low. 
Crosley produced no cars last 
February and will be allowed to 
turn out 405 this coming February. 


Chlorine Shortage 

NEW YORK.—Production of bro- 
mine, which is used in the manu- 
facture of anti-knock fuel compounds 
and in other important industrial and 
defense applications, has been reduce 
some 25 percent due to shortage of 
chlorine, it is reported here. Chlorine 
is necessary for processes to liberate 
bromine from brine. 






plutocrats not only bought cars 
but they drove them themselves. 
Naturally speed was uppermost in 
their thoughts, but speed in those: 
days meant only about 20 miles an 
hour ordinarily, and about twice 


d|pvendicitis and died, 


that in actual contests. Abroad 


there was the James Gordon Ben- 


nett Cup “international” road race, 


the trophy being donated by the 


famous newspaper publisher, and 
contested for in Europe. The Auto- 


mobile Club of America thought 


we ought to have something like 
this in this country, 
after “Senator” Morgan’s Ormond 
Beach (Fla.) races had stirred up 
so much public interest. It was at 


Ormond that young Vanderbilt him- 


self set up an amateur mile record 
of 39 seconds, so when Fred J. 
Wagner, who then officiated as 
starter in all the events of the 
time, approached Vanderbilt it was 
easy to sell him on hanging up a 
cup to improve the breed of Amer- 


ican cars through racing. 
* *« #@ 


THAT’S HOW come the Vander- 
bilt Cup road races, inaugurated 
in 1905 and run over the impro- 
vised course on Long Island. 
George Heath, an expatriated 
American, driving a French car 
won that first race. The Vander- 
bilt Cup became a classic but 
around about 1914 the donor con- 
cluded it had served its purpose. 
He wanted to withdraw it from 
competition, take it with him on 
a trip to Eurove and throw it into 
the Atlantic. But “Wag” sold him 
on just one more race, and that 
was run in connection with the 
Pan American exposition in San 
Francisco in 1915, won by Dario 
Resta, an Englishman, who later 
was to drive at Indianapolis on 
the Packard team with Ralph 
DePalma and Joe Boyer. 

s *£ # 


OMING within the reminiscent 
classification is the letter I re- 
ceived from Merrill C. Meigs, 
OPM’s chief of the aircraft 
branch, to whom I had sent a 
“tearsheet” of “Sparks” of Nov. 10, 
auoting “Babe” on his speech on 
the “Voice of Firestone” hour and 
telling about his automobile past 
when he was advertising manager 
for the Case car. Mebbe you’d like 
to read it over my shoulder. Do 
so, if you wish. Here it is: 


“Thanks for sending me_ the 
‘tearsheet’ from the Nov. 10 issue 
of your good publication. It sure 
did take me back a long time— 
the old Algonquin hill-climb was 
one of my first experiences. Then 
the reliability tours we used to go 
on, and later, the Indianapolis race 
where the boys lost the steering 
knuckles and made such a spec- 
tacle of the Case team. Then I 
remember Louis Strang and how 
he was killed going three miles an 
hour in one of the reliabilities up 
in Wisconsin—and so it goes. 

(Strang was one of the champion 
race drivers in those days. He had 
set a new world’s mile record at 
Indianapolis and met his death in 
this Wisconsin reliability, which 
was not a speed contest. A farm- 
er’s horse had become scared and 
Strang, to pass him, went into low 
gear and took to the ditch. His 
car upset. Strang, it will be re- 
membered, too, was on the Buick 
team with Louis Chevrolet and 
Bob Burman in 1909, managed by 
Bill Pickens—all dead now. 


“It’s been a long time since I 
have seen you, Chris. I hope you 
will come down to Washington 
and put your head in my door one 


day soon.” 
* * 


OW ANOTHER letter, this one 

from Estata La Portia, El 
Cimarron, S.A. from Bill Hughson, 
oldest Ford dealer in point of 
service in the United States. Fol- 
lowing the death of Mrs. Hughson 
in San Francisco several months 
ago, Bill, grief-stricken, decided to 
visit his married daughters in 
South America. Accompanying him 
was his son George, who was in 
business with his father in the 
Ford distributorship. On the high 
seas George was stricken with ap- 
leaving the 
doubly-stricken father to go it 
alone. Everyone in this business 
knows Bill Hughson, so perhaps 











especially 





ADDING DRAMA to the occasion, the citation of William K. Vanderbilt jr., at the recent second annual meeting of 


the Automobile Old timers, Inc., in 


was thus honored for his donating the famous Vanderbilt Cup for road 
classic. Left to right are David Fenner, of Mack Truck; J 
built America’s first gasoline car; Henry 


derbilt; Ray M. O 


Arthur Lee Newton, veteran New York Buick dealer. 


New York, stirred the sentiments of the veteran motorists assembled. Vanderbilt 
race competition in 1905, which became a world 
- Frank Duryea, who with his brother, the late Charles 
Cave, who was active in the old Automobile Club of America; Dave Hennen 
Morris, honorary president of the Automobile Old Timers, Inc., and at one time U. S. am 

wen, once manufacturer of the Owen Magnetic; George Conrad Diehl, president of the 


bassador to Belgium Van- 





Truck Merger 
Approval Urged 
To Lower Costs 


NEW YORK. — Recommendation 
to the Interstate Commerce Com- 
mission by Sears, Roebuck & Co. 
that approval be given the pro- 
posed merger of large freight 
truckers along the Atlantic sea- 
board to be called Associated 
Transport, Inc., was interpreted by 
observers as a forerunner of an 
application for a similar combine 
in the Middle West and possibly 
for an ultimate transcontinental 
truck line company. 

In a letter of recommendation to 
the ICC Nov. 12, W. J. William- 
son, traffic manager of Sears, said 
that “the number of authorized 
common carriers throughout the 
country is tremendous and makes 
most difficult the operation of a 
large national merchandise ship- 
ping industry such as Sears, Roe- 
buck & Co. I believe the consolida- 
tion of these companies will with- 
out question react to the benefit of 
the shipping public. 

“Since the advent of the Motor 
Carrier act of 1936, motor truck 
costs to the shipper have con- 
tinued to rise. This is the first real 
constructive program from a ship- 
per’s point of view that gives hope 
of holding rates where they are at 
the present time and _ through 
economy and efficiency of opera- 
tion lend hope for lower rates in 
the years to come.” 


RFC Loan Report 


NEW YORK.—Loans totaling $21,- 
513,351 to 70 business enterprises en- 
gaged in the manufacture of automo- 
biles and parts were authorized by 
the Reconstruction Finance Corp. from 
Feb. 2, 1932, to March 31, 1941. inclu- 
sive, of which a total of $18,058,200 was 
disbursed, it is revealed by the RFC’s 
report for the current year first quar- 
ter as just made available. These fig- 
ures do not include RFC loans in 
connection with national defense. 


his letter may be interesting. He 
writes: 
* * #@ 

“JUST received Automotive News 
of Sept. 22, which follows me here. 
I am at one of my son-in-law’s 
estancias, about 500 miles from 
Buenos Aires, almost on the border 
of Paraguay. It is very wild coun- 
try, and there is no way in or out 
when it rains except by horseback. 

“The hunting and fishing are 
great. The simple life of the peons 
is most interesting. They live in 
mud huts with grass roofs and 
dirt floors. They eat meat and 
drink mate, which is the native 
equivalent of tea taken from a 
little wooden gourd through a 
small metal straw-like tube. They 
earn, when they work, 20 pesos a 
month, which would be about $5 
in our money, but their food is 
furnished by the ranch. 

“Right now (Nov. 3) it is sum- 
mer here, and at mid-day it is 
about 95 in the shade. After lunch 
everyone takes a siesta until about 
4 o’clock, then go back to work 
until dark. Last night it rained 
about an inch and a half and at 
2 a.m. I could hear the man driv- 
ing the sheep back into the woods 
for shelter. There are 9,000 head, 
which have produced 30,000 pounds 
of wool at a peso a pound, which 
is about 25 cents in our money. 
The sheep cost about $2.50 apiece 
when full grown. There were 2,000 
kids this year, so figure it out for 
yourself as compared with the 
automobile business.” 





No Stereotype 


Philadelphia Dealers ‘Information Week’ Uses 
New Approach to Public 


PHILADELPHIA. — All last week, 
the Philadelphia Automobile Trade 
Assn. conducted an “open house” 
show, but it was different from the 
conventional display of this sort in 
that it was tagged “Information 
Week,” the idea being to bring the 
prospects up to date on today’s 
automobiles, their ownership and 
operation. At the same time the 
association sought 
to get away 
from the stereo- 
typed ‘‘open 
house” week, 
with its special 
automobile sec- 
tions in the daily 
newspapers, 
canned publicity, 
etc. 
In planning 
this departure 
from past prac- 
— the a 
tion sought the 

- +» teaser counsel of the 
Philadelphia Evening Bulletin, 
which mapped out the policy for 
the week of demonstrating the idea 
the association had in the way of a 
show. Before tackling the job, the 
Bulletin consulted the show com- 
mittee. Informed that the com- 
mittee wanted to clear the air of 
a lot of misinformation that is now 
in the mind of the public regard- 
ing motor cars, the Bulletin inter- 
viewed a number of motorists in 
order to learn just what misunder- 
standings existed. One motorist 
summed up the situation by saying, 
“It looks to me that in buying a 
1942 model I am going to have to 
pay out a whole lot more money 
and get a whole lot less automo- 
bile.” 


Exploring the matter further the 
Bulletin found a good many doubts 
about the new materials that would 
replace old materials. It found 
considerable confusion about the 
terms of buying a car and found 
exaggerated ideas about the 
amount of taxes on automobiles. 
It also discovered that many fami- 
lies in the higher income groups 
that normally buy a new car every 
year or so, are so concerned over 
the higher income taxes of next 
year that they are more interested 
in how to make their present car 
last than in the purchase of a 
new car. 


As against this, however, a sur- 
vey the paper conducted by per- 
sonal interview among 2,961 em- 
ployes of defense plants clearly 
indicated a new market among 
people whose incomes have not 
been decreased but considerably 
increased. Seventeen plants here 
in Philadelphia gave the investi- 
gators their payrolls as of May 1, 
1940, and their payrolls, as of May 
1, 1941. The increased payroll 
showed a 73 percent increase over 
a year before. The Bulletin then 
gave these employes, who were 
earning more money, a list of 19 
different possible purchases. It 
asked them to check the five 
things they were most likely to 
buy this year. In order of mention 
they were: new clothes and shoes 
which rated first, furniture for the 
home rated second, vacations third, 
better food fourth, radio fifth and 
used cars sixth with 361 mentions 
and a new car seventh with 344 
mentions. Local automobile deal- 
ers had found that this factory- 





worker market normally would 
have been overwhelmingly for the 
used car market and that this in- 
terest in new cars created a real 
opportunity. 

Taking the objectives set up by 
the association the Bulletin pro- 
posed the name “Your Automobile 
Today —.Information Week, Nov. 
16-22,” and this was accepted by 
the association. The Bulletin then 
started teaser advertisements, us- 
ing the device of an owl sitting on 
a steering wheel which contained 
the words “Get Car Wise.” Follow- 
ing this advertising there was a 
full page in the Bulletin on Nov. 
17, stressing the importance of 
knowing the facts about today’s 
automobiles and urging the public 
to visit automobile dealers. In- 
stead of trying to answer all of 
the questions in the public mind in 
the advertisement, carried in a 
box were some of the many ques- 
tions that people are asking and 
the advice that they go to dealers 
and have them answered. 

The advertisement was designed 
to lead the reader to seek infor- 
mation rather than to expect to 
be sold a new car. Two of the 
questions covered used cars. 

Following this full page adver- 
tisement other advertisements were 
carried each day in the week, urg- 
ing readers to read automobile ad- 
vertisements and get up-to-date on 
today’s automobiles, also to visit 
automobile dealers and see the 
Bulletin’s pictorial exhibit of auto- 
mobile progress. This exhibit of 
automobile progress was designed 
to dramatically show the value of 
today’s cars by contrast with the 
cars of 20 to 30 years ago. 

The poster series included 25 
different pictures of the cars of 
the past contrasting each picture 
with some feature that is in to- 
day’s automobiles. The Bulletin 
then printed 250 sets of each of 
these posters so the Philadelphia 
Automobile Trade Assn. could de- 
liver a set to each dealer for dis- 
play in his windows and in his 
showrooms. 


YOUR AUTOMOBILE TODAY 
Information Week, Nov. 16-22 


THEN. 


fe 1892, Americe’s fire gaeo- 
bine motor vehicte wes built by 
Chettes E. Duryes. Purely 
bow powered guentine bugzy. 
@ was latende’ only for the 
people who couldn't sfford » 
agen of hones 








. TODAY 


tn 1942, nearty everyone can own 
the kind of car that Duryes would 
hove envied. Thet's whet todey's 
modera finsacing of ; down and 
as bong as 18 axomths to pay bas done! 


Come In! Look Around! Ask Questions! 
PHILADELPHIA AUTOMOBILE TRADE ASSN. 


im co-operation with The Evening Bulletin 


gpostere 
vening 
in 








ONE OF the series of 25 
complied by the Philadelphia 
Bulletin to dealers participating 
the Philadelphia ‘Information Week. 
A complete set of the posters was 
suppli each desler for display in 
windews and showrooms. 





/\ mericais Most Modern 


WITH THE INTRODUCTION of the amazing new Ford 6—a great 
new field has been opened to Ford dealers. Motorists who have 
driven sixes are quick to appreciate the advantages of a Ford- 
built engine with its outstanding performance, dependability, 
and economy—a Six already proved by thousands of motor- 
ists. The new Ford 6—the latest engine in the low price field 
—is a running mate of the famous Ford V-8, and is avail- 
able in the same body types, with the same chassis as the V-8. 


/A\ mericas Lowest Priced 


AMERICA’S MOST FAMOUS EIGHT in itself offers unique selling 
opportunities in the low price field! For those who prefer 8- 
cylinder performance—only Ford in its price class can meet 
their needs. The V-8, together with the new Ford 6, gives the 
holder of the Ford franchise a combination that can’t be 
matched. With the best looking, best riding, best running Ford 
cars in history—the most improved cars in the field—the 
Ford dealer is today in an especially strong position. 





